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Walter B. Cruttenden 
Elected President of 
Springfield F. & M. 


Succeeds the Late . George G. Bulk- 
ley; William A. Hebert Is Now 
First Vice-President 


CHAS. C. WRIGHT ADVANCED 


Becomes Secretary of Corporation; 


G. W. Roberts Ass’t Sec’y of Cor- 
poration; Tribute to Mr. Bulkley 


Cotinaien, who has been 


Walter B. 


frst vice-president of the Springfield 
Fire & Marine Group, was elevated to 
the presidency of each company at 


the directors on Monday 
Mass. He succeeds the 
late George G. Bulkley. William A. 
Hebert, a vice-president and also secre- 
companies in the group, 
first vice-president of the 
Sentinel, New England Fire 
and New England Casualty and second 
vice-president of the Michigan Fire & 
Already a member of the board 
Mr. Crut- 
the 


meetings of 
at Springfield, 


tary of some 
was elected 


Springfield 


Marine. 
f directors of each company, 
tenden Mr. Bulkley on 
standing committees of each board. 


succeeds 


Mr. Hebert was elected a member of 
the board of directors of the Michigan, 
thus making him now a director of 
every company in the Springfield Group. 
He relinquishes his duties as secretary 
of the corporation of the Springfield, 
Sentinel and New England Fire. 

Charles C. Wright, secretary, and as- 
sistant secretary of the corporation of 
the four fire companies, was elected sec- 
retary of the corporation of the Spring- 
field, Sentinel and New England Fire, 
to succeed Mr. Hebert in these positions. 
George W. Roberts, secretary of the fire 
companies, was named assistant _secre- 
lary of the corporation for the Spring- 
field, Sentinel and New England Fire, 
succeeding Mr, Wright. 


Career of New President 
_Mr. Cruttenden was born in Madison, 


lonn. He received his education in the 
Madison public schools, preparing for 
college at the Hillhouse High School 
in New Haven. He was graduated from 
Yale University in 1894 and _ received 
his LL.B. from the law department in 
18%. That same year he was admitted 


to the Connecticut bar, and in 1897 the 
degree of M.L. was conferred upon him 
by the law school. After practicing in 
New Haven for two and a half years, 
he entered the employ of the National 
Fire of Hartford, working at the home 
fice and in the western New England 
(Continued from Page 15) 
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Cultivating 


Great oaks from little acorns grow. Grapevines, so one of 
our Wisconsin underwriters points out, are fruitful because they 
are cultivated. This grapevine began when attention was paid 
to the fact that a certain age-change was about due. 


The underwriter did not know the age-change prospect, but 
he made his acquaintance, and here is what happened in the 
course of a year. 


Mr. One bought $8,000 of term insurance, later converted it 
into ordinary life. 

Mr. Two, suggested by Mr. One, bought $8,268. And Mr. 
Three, Mr. Two’s ‘brother, suggested by Mr. Two, bought $11,963 
of retirement income. 


Mr. One was also sold $10,000 corporation insurance, together 
with his partner, Mr. Four. Mr. Four personally bought $5,000. 


The underwriter has, in addition, prospects for at least three 
more policies, 


And 


An age-change lead, he says, is valuable—if it is used. 
a grapevine is productive,—if it is cultivated. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Newark Life Men 
Give Transfusions 
To Save F. H. Lewis 


21 Insurance Men Go to Hospital 
Laboratory for Massachusetts 
Mutual’s General Agent 


CONDITION WAS SERIOUS 


Many Others Had Volunteered; 
Incident Shows Northern N. J. 
Esprit de Corps 





Frank H. Lewis, general agent for 
Massachusetts Mutual in Newark, is now 
at his home in East Orange, well on 
the to recovery from two opera- 
tions. Complications and infections fol- 
lowed the first operation on June 8. Mr. 
Lewis is alive today because of twenty- 
blood transfusions, twenty-one of 
which were given by his associates in 
the Northern New Jersey insurance 
fraternity. 

Fred Ditmars, 


road 


six 


president of the Life 
Underwriters Association of Northern 
New Jersey; Donald Spence and William 
Sinclair, all of Mr. Lewis’ agency, con- 
ducted the drive for blood donors when 
infection set in, several days after the 
first operation. There was an enthusias- 
tic response in every agency approached, 
and ninety members of the association 
had their blood tested to determine if 


they were the right type. Beside the 
twenty-one insurance men, who actually 
gave the blood for transfusion, there 


were fourteen others of the needed type 
still available, but who were not called 
upon because the crisis had passed. 

Names of the 21 Men Who Volunteered 


For Transfusions 


The second operation, performed on 
June 26, was completely successful, and 
Mr. Lewis, now almost well again, left 
the Presbyterian Hospital in Newark 
last Friday. Mr. Lewis was so weak 
before the second operation that seven 


normal-sized transfusions 
sary that day. 

The twenty-one insurance men 
were donors included: T. W. Vail, 
tual Benefit; Howard C. Lawrence, gen- 
eral agent, and Albert Cockshaw, Lin- 
coln National; John C. Elliott, general 
agent, Irving Howard and John Ely, 
Penn Mutual; William H. Masterson, 
manager of Equitable Society; V. G. 
Hartman, J. S. Livingston, Richard 
Boyce, Charles Hooper, and Donald 
Spence, Massachusetts Mutual. 

Also, William St. John Chubb, John 
W. Ward, W. H. Gilbert, W. T. Savitts 
and William Winslow, Prudential; J. 
Bruce MacWhinney, general agent, John 
Hancock; Ernest D. Finch, Guardian 
Life: and George Griscom and William 
FF, Adams, Provident Mutual. 

Demonstrates Good Feeling 

\t the Presbyterian Hospital The 
Eastern Underwriter was informed that 
there had been more volunteers to par- 
ticipate in the blood transfusions for Mr. 


(Continued on Page 8) 
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KEEP THEM ALIVE! 


Millions of War Refugees 
and Wounded 


Need YOUR Help Now 
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The new home office building of. the 
Continental Life, 
Rodney Square, Wilmington, but a short 
stance from the Hotel, 
sost ofice and other attractive buildings 


American located on 


duPont new 
» the business center, was dedicated on 
saturday of last week. Senator John G. 
Townsend, Jr., of Delaware, who is also 





—_— 


Unveils Burnet Plaque 





PATSY 


BURNET 

‘director of the company, was the prin- 
the 
mies. The Governor of the state and 


pal speaker at dedication cere- 


er prominent citizens were present 
‘hile the lobby was crowded with gen- 
ral agents and other representatives of 
le company, and their families. 

The dedication had a sentimental angle 
the unveiling of a memorial plaque 


tthe late Philip Burnet, founder and 


=m President of the company. The 
Maque was unveiled by Miss Patsy 
burnet, Mr. Burnet’s daughter. Mrs. 
burnet Was in the audience. 

1 the ceremonies were started when 
‘atthew J. Lauer, New York general 


agent and chairman of the field dedica- 
‘ committee, cut a ribbon and_ in- 
erted a key in the front door to sym- 
lize the opening of the building. It 
hy tollowed by a dedication address 
Sane esi nt A. \. Rydgren, United 

Senator Townsend following him 








with an address. Later, in the agency 
department a bronze tablet was unveiled 
by a committee consisting of George: J. 
Ainbinder of Newark, Clarence L. Col- 
lison of Easton, Md., and David Mosko- 
witz of Newark. This plaque, a tribute 
to the field force of the company, con- 
tains names of thirty-nine prominent 
field men, including the members of the 
field dedication committee. 
Buildirfg Is Five Stories Tall 

The exterior of the building was cov- 
ered by flags and bunting. The building 
is five stories and basement, is L-shaped 
with wings about 110 feet long by 51 
feet wide. The architecture is a modern 
adaption of classical to combine business 
efficiency and harmony with the sur- 
rounding Govermental structures. The 
three-story entrance unifies the design 


and relates the building to Rodney 
Square, which it faces. Absence of 
interior pillars in wings permit most 


economical use in floor space. The build- 
ing has an Indiana limestone exterior. 
The lobby is of Tennessee marble and 
on the right wall, in the lobby, is the 
memorial tablet to Mr. Burnet. In the 
center of the floor is a bronze medallion 
of the company’s seal. 

The Carrier system of air conditioning 
is used and the working areas of most 


departments are equipped with sound 
insulated ceilings. The architects are 
Massena & duPont of Wilmington. Con- 


sulting engineer was Robert P. Schoen- 
ijahn and structural engineer was Louis 
H. Doane. Builders are Turner Con- 
struction Co., Philadelphia. Office plan- 


ning consultant is Harold C. Pennicke 
of New York. 

The ground was broken for the new 
building on August 28, 1939, by Gerald 


M. Doherty, general agent, Boston, as- 
sisted by field representatives Ralph 
Benson, Rockville, Md.; Ellsworth C. 
Burt, Annapolis, Md., and Abraham I. 
Covell, C. L. U., New York. The corner- 
stone was laid on March 25, 1940, by 
Gerald M. Doherty, assisted by George 
J. Ainbinder, Newark general agent; 
Murray April, associate general agent, 
New York, and David Moskowitz of 
Newark. 

Company Founded By Philip Burne* 

The Continental American was found- 
ed by Philip Burnet who, in 1907, 
brought together a group of leading 
business men of Delaware and Mary 
land in the organization of the company. 
The board of directors was selected from 


each of the counties of Delaware and 
the Eastern Shore of Maryland. The 
first policy was issued October 1, 1907, 


to John S. Mullin, Jr., member of the 
board of directors and one of Wilming- 
ton’s leading merchants. 


Mr. Burnet was a man of great imag- 
ination coupled with business acumen. 
He was born in Dover and while still 


a boy entered the insurance business. At 
the age of 2!-he was general agent in 
Wilmington for the National Life of 
Vermont. He was 29 years old when 
he organized the Continental American. 
His idea of the most desirable insurance 
coverage was to provide insurance which 
would give the family of the insured the 
greatest amount of protection for the 
money the investor could afford. He is 
generally given credit for originating 
the Family Income policy which the 
company started writing ten years ago 
and is now being issued generally by 
companies. The objective, said Mr. 
Burnet at the time, is to increase to 
the utmost the purchasing power of the 
life insurance premium dollar. Mr. 


Burnet was one of the most highly re- 
spected men in the business. 
President Rydgren’s Career 

Adolph A. Rydgren, present head of 
the company, was elected president in 
1932. He was born in. Newark and 
educated there. His first insurance ex- 
perience was with the New York Life 
in 1907, and he remained with that com- 
pany until 1918 when he was made act- 
uary of another company. He joined 
the Continental American in 1921. He 
is a Fellow of the Actuarial Society of 
America and is a director of the Life 
Office Management Association. Other 
officers of the company include William 
M. Rothaermel, vice-president, who is 
in charge of production; Daniel E. 
Jones, vice-president and_ secretary; 
Claude L, Benner, vice-president in 


charge of investments; Max S. Bell, 
vice-president and actuary; Otley E. 
Simpers, treasurer, and Frank A. Mit- 
chell, comptroller. 

The Continental American now has 


twenty-three branch offices and is li- 


ontinental American Dedicates Its New 


Head Office Building 


number of the company’s earliest policy- 
holders. “We appreciate not only the 
confidence they so early displayed in the 
integrity of this company’s contracts, but 
also. their continued lively interest 
evinced by their being here 

“This building is visible evidence of 
the enduring security enjoyed by the 
Continental American policyholders. It 
has been designed especially for our 
needs. Our architects have created in 
this structure an environment conducive 
to the utmost of efficiency in the con- 
duct of our affairs. 

“Most of us who are now actively 
associated with the company, including 
myself, entered the service of the com- 
pany after it had become firmly estab- 
lished. It is fitting that we pause at 
this time on this occasion to pay tribute 
to the hardy, courageous Continental 
American pioneers, many of whom are 
still. in the active service of the com- 
pany, who, in the face of extraordinary 
odds, so successfully built the founda- 
tions of this institution. Especially do 





Officially Opening New Building 








Left to right: Matthew J. Lauer of New York and President A. A. Rydgren 


censed in eleven eastern states. They 
are Connecticut, Delaware, Maryland, 
Massachusetts, New Jersey, New York, 
Ohio, Pennsylvania, Virginia, West Vir- 
ginia and District of Columbia. It has 
$135,000,000 of insurance in force and has 
paid to policyholders and_ beneficiaries 
since founding $24,000,000. 


Mr. Rydgren’s Talk 


In his talk dedicating the building 
President A. A. Rydgren said he appre- 
ciated the good wishes which prompted 
the presence of the public men of Dela- 
ware and representatives of other life 
companies, and also he noted present a 


we pay tribute to the man who founded 
this company and guided it as its first 
president from its inception until his 
death in 1931, whose vision of what the 
company would be in the days to come, 


is associates in both the home 


fice and the field with the enthusiasm 


and tl determination which were so 
necessary to success. Despite his pass- 
ing on almost nine years ago, his genius 
is still so closely associated with Con- 
tinental American that 1 am sure each 
one of us would feel the lack of some- 
thine if his memory were not in some 


way visibly perpetuated in this, the home 
of the Continental American Life In- 
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surance Company. I refer, of course, 
to Philip Burnet.” 
Rothaermel Praises Field 

In unveiling the bronze tablet in the 
agency deparatment as a tribute to the 
field force Vice - President Rothaermel 
said in part: 

“The dedication and formal opening 
of this new home office building marks 
a high spot in Continental American 
history. It marks the fruition of the 
hopes, dreams and plans of the founder 
of this company, Philip Burnet, his asso- 
ciates, co-workers and those who have 
followed after. It also signalizes a new 


U. S. Senator John G. Townsend, Jr., 


of Delaware 


high in our insurance in force, assets 
and premium income.” 

After paying tribute to the field men 
he said they had participated in the 
various phases of construction of the new 
home office. When ground was broken 
it was field men who took part in this 
ceremony and turned the first shovel of 
earth. When the cornerstone was laid 
it was field men who participated in the 
ceremony and when the home office was 
formally opened Saturday it was a mem- 
ber of the field force who officially 
turned in the lock and opened the build- 
ing—Matthew J, Lauer of New York. 


G. EGERTON BROWN PROMOTED 








Made Assistant Comptroller of Sun Life; 
Was Once Branch Secretary in Pitts- 
burgh Branch of Company 


G. Egerton Brown has been made 
assistant comptroller of the Sun Life of 
Canada. Formerly he was supervisor of 
branch office routine and personnel, and 
has been with the company nineteen 
years, 

A native of Toronto he entered the 
company’s Toronto office. Two years 
later he went to the University of 
Toronto, and after graduating with high 
honors he rejoined the company in the 
Toronto Group department. In 1928 he 
became branch secretary in Pittsburgh 
and in July, 1929, joined the head office 
staff with title of chief clerk, personnel 


department. He was then made super- 
visor, branch office routine and per- 
sonnel. 


TRANSFERS OF TEX. MANAGERS 
California-Western States 


Life an- 
nounces the appointment of W. H. 
Powell as agency manager at Corpus 


Christi, Tex. Mr, Powell was formerly 
district manager for Southland Life at 
Corpus Christi. Reid Webb, who has 
been manager for California - Western 
States Life, has been moved to Del Rio, 
Tex., as manager. 





Sen. Townsend’s Insurance [ribute 


United States Senator John G. Town- 
send, Jr., speaking at the dedication of 
the Continental American Building in 
Wilmington, Del., last week, said he knew 
of no more serviceable, thoroughly Amer- 
ican and modern business than insur- 
ance. Furthermore, it is substantial, has 
weathered all storms and fought its own 
way out of the gloom of depression. He 
expressed himself as being amazed by 
the stern courage with which this has 
been done. 

“The will to overcome and live and 
thrive has permeated the soul and work 
of every man and woman in life insur- 


ance,” he said. “It is because the life 
insurance company is so_ thoroughly 
American. 


“You initiate business in the American 


way,” he continued. “Your faith is in the 
individual. You appeal to man’s desire 
for security for himself, for his family, 
for his business. You show him how to 
accomplish this by his foresight, his 
thrift, his good management. You plan 
with him on a sound basis, promising 
him fair, not spectacular returns. You 
give him the benefit of your experience, 
your research, your capital. You en- 
courage within him a will to be self- 
reliant, to build and you do not let him 
down. And you are modern in the sense 
that you meet changing social and eco- 
nomic conditions. 

“You teach your policyholders to guard 
their health and you help them to live. 
The common denominator of life insur- 
ance is social usefulness.” 





New Preferred Whole Life 
Policy of Columbian Nat’! 


The Columbian National Life has is- 
sued a new contract. It is a Preferred 
Whole Life policy, called The Puritan. 

The Puritan will be issued in amounts 
of $2,500 and over. Its values are iden- 
tical to those of the company’s new 
Ordinary Life plan (now discontinued) 
but its rates are lower. 

“The Puritan advertising stresses the 
fact that purchaser is entitled to a lower 
rate if he buys a larger policy because 
it costs the company no more to ‘manu- 
facture’ a $1,000 policy than it costs to 
issue one for a larger amount,” says 
the company. “The name Puritan was 
selected for the new policy to tie in with 
the Columbian National’s background.” 





years with the 
Mutual is 


Forty 
of Phoenix 


same agency 
the record of 


Walter Coleman, cashier of the Albany 
agency. 








V. E. Blagbrough Elected To 
Head Boston CLU Chapter 


The Boston chapter of Chartered Life 
Underwriters, at its annual meeting, 
elected V. E. Blagbrough, John Han- 
cock, president; Merrill Garcelon, Na- 
tional Life, treasurer; and W. B. Thomp- 
son, Massachusetts Mutual, secretary. 

The 1940-41 executive committee in- 
cludes these officers and W. A. Clarke, 
Acacia Mutual, chairman of the public 
relations committee; J. W. Daniels, 


Union Mutual, chairman of the commit- 


tee of coordination; H. M. Faser, Jr., 


Penn Mutual, chairman of the educa- 
tional committee, and N. D. Phelps, 


Northwestern Mutual, chairman of the 
program committee. 





Action has been started at the instance 
of the Michigan Department to obtain a 
receivership for the Eastern Star Benev- 
olent Fund of America, Detroit, a fun- 
eral benefit association. 
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personal production,— 


ENLARGED 
OPPORTUNITY 


For A Successful 
Life Underwriter 


If you have proven your worth in the 
field by consistently writing a substantia] 
volume of acceptable Life business— 

If you have been a close student of 
present-day methods and feel equipped jo 
select and train others, in addition to you; 


If you have the ambition to ‘some day” 
pilot a General Agency of your own, ang 
are willing to earn that right by outstand. 
ing work in organizing and Producing, 
then such an opportunity, at a moderate 
salary (plus full commission and renewals 
on personal business) is open to you ag 
Division Associate with a substantial Gen. 
eral Agency of a large and prominent 
company operating under New York State 
laws. Location of Agency: Newark, N, J, 
Center of activities: New Jersey. 

Write in confidence, giving details of 
your experience, age, years in the busi. 
ness, etc., and an interview will be ac. 
corded you. 


Address Box 1381, The Eastern Under. 
writer, 94 Fulton Street, New York. 




















Continental American Makes 


Mason Philadelphia Manager 


HAROLD S. MASON 


Harold S. Mason has been made mana- 
ger of Continental American branch ol- 
fice in Philadelphia. 

Mr. Mason became an insurance agen! 
in Charlotte, N. C., in 1929. Since 1931 
he has been assistant manager of 4 
Philadelphia agency. He has spoken be- 
fore many clubs and service organiza- 
tions on safe driving, and has also 
conducted speaking classes. He is chair- 

, oe 
man of the supervisors’ group in Phila- 
delphia and is sub-chairman of the Phila. 
delphia life underwriters’ associations 
speakers’ bureau, He is married and 
has two boys, and his chief recreation 
is his woodworking shop. ' 

Assistant managers of the Philadelphia 
branch of the Continental American are 
Newton B. Misell and Mahlon B. Simon. 





Woolworth Sells 15-Year . 
Debentures to Prudential 


F. W. Woolworth Co. has announced 
the private sale of $22,000,000 of fifteer 
year debentures to the Prudential. In- 
cluded in the purposes of this new issue 
is the refunding of a $10,000,000 issue 0! 
3% debentures which the company sol 
three years ago to the Prudential. The 
new issue will run for fifteen years an 


will carry a rate of 24%% or one -half of 

> D 
1% less than the company agreed t 
pay three years ago for debentures 


running for only ten years. 
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w. A. Conway State Mut. 
Springfield Gen’l Agent 


HAS WESTERN MASSACHUSETTS 





Agency Fifty-eight Years Old; Has 
Been in New York Field Since 
December, 1939 





William A. Conway has been ap- 
pointed general agent for State Mutual 
Life in Springfield, Mass., in charge of 
western Massachusetts territory. The 
agency iS fifty-eight years old. ; 
A native of Springfield, he began his 
creer in home office of Massachusetts 





WILLIAM A. CONWAY 


Mutual there, and later went to Hart- 
ford as assistant chief clerk of premium 
accounts with the Travelers. Mr. Con- 
way became agent for the Travelers in 
New York, writing a peak volume of 
$2000,000 one year to lead the organi- 
zation. 

Before joining the Louis A. Cerf, Jr., 
oxce of the State Mutual in New York 
in December, 1939, as agency manager, 
Mr. Conway was assistant to the vice- 
president of the Penn Mutual Life with 
the title of director of field service. He 
gathered other experience in agency 
building as supervisor of agencies for 


the Fidelity Mutual Life. 





CALIFORNIA-WESTERN CHANGES 





Gilbert Ball Transferred to San Fran- 
cisco; R. E. Murphy Appointed 
Sacramento Manager 

Gilbert Ball, former Sacramento man- 
ager for California-Western States Life, 
has been transferred to San Francisco to 
ead the newly consolidated San Fran- 
cisco agency of the company, and Robert 
E. Murphy has been appointed his suc- 
cessor as manager in Sacramento. 

Mr. Ball, who first joined the company 
mn 1929 as a personal producer in the 
San Francisco bay area, hung up an 
utstanding record as manager of Sacra- 
mento agency. He led his group to four 
‘onsecutive triumphs in the annual com- 
petition among all of the company’s 
agencies and built his organization to 
one of the company’s largest. 

Mr. Murphy, formerly Sacramento 
general agent with a large middle west- 
fm company, is widely known in local 
and state underwriters affairs. He 
served two terms as president of the 
Sacramento Association of Life Under- 
Writers, and was on the executive council 
othe state association. His record as 
4 personal producer and general agent 
have won him company honors. Mr. 
Murphy's new territory will extend from 
“acramento to the Oregon line on the 
West side of the valley. 





E. L. Hines has been appointed man- 
ager for the West Coast Life in south- 
West Texas, with headquarters in San 
Antonio. 


























A wag has said there are 452 places on a golf 
ball where it can be hit, but only one of them is 
right! 


And it’s much the same with life insurance. 


For an annual premium of $100 a young man 
could select any one of a hundred Canada Life 
policies ranging in capital value from $10,000 
to less than $1,000. But only one of them may 
be the right one for him. 


Every man’s circumstances are different. His 
earnings, his plans for his own future, or for 
those dependent on him—all vary. It is essential 
that life insurance be planned to fit these in- 
dividual needs. And that kind of planning re- 
quires special training and experience. 


Canada Life representatives have been carefully 
the advice of picked 
representatives thoroughly trained by a com- 
pany which has had ninety-three years’ experi- 
ence in serving the individual needs of its 





equipped to give advice 


policyholders. 


Canaon Lire 


Atabbithed - 1§47 


Head Office: TORONTO, CANADA 





FIFTY YEARS IN THE UNITED STATES 








Charles Hommeyer Dead; 
Once Production Chief 


AGED 70, HE RETIRED LAST YEAR 





Was Vice-President of Union Central; 
One of Founders of Life Insurance 
Sales Research Bureau 





Charles Hommeyer, who for some 
years was head of production division 
of Union Ceneral, died in Minneapolis 
last week at the age of 70. He had been 
living there since his retirement a year 
ago as vice-president of the company. 

3orn in Milford, O., Mr. Hommeyer 


“7 





CHARLES HOMMEYER 


went to Cincinnati when young to be an 
accountant. He joined Union Central in 
1901 and in 1907 hecame private secre- 
tary to Jesse R. Clark, Sr., then presi- 
dent of the company. From 1911 to 
1921 he was assistant superintendent of 
agencies, later becoming superintendent 
and in 1928 was elected vice-nresident. 
He was one of the founders of the Life 
Insurance Sales Research Bureau and 
had been a vice-president and director 
of the Life Office Management Associa- 
tion. 

Mr. Hommeyer left a widow, a son 
and a daughter. 


REINSURANCE AGREEMENT 


Guardian Life of Dallas Takes Over 
$300,000 Ordinary Insurance 
Of Union Southern 

Guardian Life of Dallas has reinsured 
the Ordinary business of the Union 
Southern Life of Dallas. The $300,000 of 
insurance involved gives the reinsuring 
company about $5,000,000 of insurance 
in force. Reinsurance of the Union 
Southern’s industrial department by 
Guardian of Dallas took place last Feb- 
ruary, when about $560,000 of Industrial 
business was taken over by the latter 
company. Union Southern’s agency 
force for the Ordinary department has 
been taken over by the Guardian Life. 
The Guardian has discontinued the title 
of manager of the Industrial department, 
which will. henceforth function under 
the supervision of R. W. Caruth, agency 
supervisor. Mr, Caruth is also in charge 
of the. ordinary agency department. 











JOSEPH P. DUFF TO RETIRE 

Joseph P. Duff of Plainfield, N. J., 
who has been with the Metropolitan Life 
for more than forty years, who will re- 
tire August 1, was honored with a dinner 
last Saturday at Goldman’s Hotel, West 
Orange, N. J., by associates, friends and 
home office representatives. He received 
several appropriate gifts. 

Mr. Duff started with the company as 
an agent in Providence and later was 
made assistant manager there. He was 
transferred to other cities and eventually 
promoted to manager. 
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George Watkins. Marks 
Half Century Service 


WITH PENN MUTUAL, BOSTON 


Associate General Agent, Consistent 
Producer, Joined Company in 
July, 1890 
Half a century anniversary with Penn 
Mutual by Associate General Agent 
George A. Watkins was celebrated at a 
luncheon Tuesday by the staff of Henry 
Minor Faser, Jr., agency at Boston. The 
luncheon, held at the Chamber of Com- 
merce, was attended by members of the 
agency, a few of Mr. Watkins’ most in- 
timate friends and long-standing policy- 
holders, and Second Vice-president 
Wallis Boileau, Jr., representing the home 
office. Mr, Watkins’ intimate friends 
present included fourteen prominent 
Boston business men—his personal cli- 
ents—who were happy to add _ their 
encomiums to the many the guest of 

honor received during the day. 

A high spot of the luncheon came 
when Second Vice-President Boileau 
presented a coffee service, suitably in- 
scribed to the guest of honor on behalf 
of the company. In turn, General Agent 
Faser, who was toastmaster, announced 
that a gold cup, to be known as the 
George Watkins Fiftieth Anniversary 
Tribute Trophy, was being put into 
friendly competition in the agency, This 
trophy was displayed at the luncheon, 
aroused keen interest among the agents, 
and a miniature of it was presented to 
Mr. Watkins for his permanent posses- 
sion. 

Numerous congratulatory telegrams 
were read at the luncheon. Two other 
life insurance men attending had com- 
pleted more than a half-century with 
their respective companies—Charles W. 
Gammons, general agent, National Life 
of Vermont, and Paul S. Burns, just 
retired as manager for Mutual Life of 


New York. 
Consistent Production Record 


“Since 1915 Mr. Watkins has written 
an average of $300,000 of life insurance 
per year, or a total of over $7,000,000. 
He has led the agency in production 
several years,’ summarized General 
Agent Faser, at the luncheon. “Only in 
a profession is a man likely to spend 50 
years in the same business and with the 
same company, and a profession is 
exactly what George Watkins has made 
of the life insurance business. When 21, 
then a clerk for Railway Clearing House 
Association, he became so interested in 
life insurance that he began selling in 
spare time. Shortly after, he became 
cashier for Penn Mutual (Barnard 
Brothers, Boston) through answering a 
newspaper advertisement. For several 
years, Mr. Watkins handled the office 
work without telephone, typewriter, 
adding machine or carbon paper, and 
still found time to write some life in- 
surance business.” 

When Barnard Brothers retired in 
1905, Mr. Watkins remained in charge 
of their business with Plympton & Bunt- 
ing, dividing his time between office 
work and selling. In 1927, when Stan- 
ford Wright became Boston general 
agent, Mr. Watkins became associate 
general agent, which title he retains. 

Mr. Watkins was born in Boston; has 
a son and two grandchildren. 


HALL MONTH WINNERS 


Winners in Hall Month contest in 
May have been announced by Lincoln 
National Life. L. C. Mascotte, CLU, 
Fort Wayne, won trophy for largest 
personal paid production. Runner-up 
was Graham Hopkins, Hampton, Va. 
Plaques for top ranking agency per- 
formance were won by Freeman J. 
Wood, Chicago, L. S. Becker, St. Louis, 
Dennis Radford, Jr., Omaha; J. 
Lowry unit of T. B. Isaacson agency, 
Salt Lake. 


G. C. Coulson Named General COURT CORES Se 
Agent At Springfield, Mass. Republic National Life of Dallas Had 


; “a : Approval of Aviation Death Rider 

George C. Coulson has been appointed Denied By Department 
eeneral agent for Connecticut Mutual at ; (asa aia gr ao 
Springfield, covering the western part Insurance Director Smrha has been 
of Massachusetts. He succeeds Henry upheld by the Nebraska Supreme Court 
C. Hunken, who has been moved to jn his refusal to approve a rider that 
the Republic National Life of Dallas pro- 
posed attaching to future policies sold 
in the state on the ground that it was 
a violation of two sections of the state’s 
insurance laws. 

The company proposed in the rider to 
limit its liability in the event that the 
insured came to his death directly or 
indirectly from operating or being in or 
on any type of aeroplane. In such event 
the company would pay only the accrued 
reserves on the policy, which represent 
the amount left from a premium after 
loading and expenses have been sub- 
tracted. 

The Supreme Court said that there 
is no doubt that a life insurance com- 
pany may lawfully restrict and limit 
risks it assumes, but only in absence 
of statutory prohibition. The law pro- 
vides that a life insurance policy cannot 
be contested after being in existence two 
years except for non-payment of pre- 
miums and violation of conditions relat- 
ing to naval and military service in time 
of war. The court said this bars all 
other defenses where the contestable 
period has expired. 








GEORGE C. COULSON 
H. D. Mouzon, Jr., formerly manager 
for the Amicable Life of Waco, has 
been appointed Fort Worth manager for 
the California-Western States Life. 


the Charles J. Zimmerman agency in 
Chicago as associate general agent. 
Mr. Coulson was born and educated in 
Pittsburgh, and was an automobile sales- 
man before joining Connecticut Mutual 





twelve years ago. He was first a repre- organization job among company super- 
sentative and later a supervisor at Pitts- visors. In 1938 he was called to the home 
burgh. He qualified for the Quarter office to assist Edward C. Andersen, 
Million Dollar Corps in 1935, has quali- educational director, on the company’s 


fied for six company conventions. In estate extension plan. He has also been 
1937, his first year as supervisor in the’ on the faculty of the home office training 
Pittsburgh agency, he won the Frederick schools which the company has held for 
O. Lyter award for the outstanding new agents. 
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and 
HOME OF MANY LIFE UNDERWRITERS 
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LIFE INSURAN(E (O\PANY 
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Insurance As Aid To 


Democracy Told by Hart | 


TALK AT PURDUE UNIVERSIty 
Vice-President of Illinois Bankers Lif, 
Contrasts Insurance Production 


Here With That Abroad 


Hugh D. Hart, vice-president Illinois 
Bankers Life of Monmouth, Til, de. 
livered an address at Purdue University 
on July 20 in which he told of the agent; 
position in the republic and why fife 
insurance extends and unifies the 
nation’s democratic processes. The title 
of his address was “Why the Life Up. 
derwriter ?” 

Mr. Hart reviewed the insurance ‘sales 
situation here and abroad to demon. 
strate that insurance must be “solq” 
rather than voluntarily “purchased” 
Most of the British companies do not 
have life insurance salesmen in the 
American sense, although representa. 
tives of Canadian companies in England 
do, of course, use many of the methods 
that are successful on this side of the 
water. 

1939 Production of British Companies 

Mr. Hart contrasted the new life in- 
surance production in 1939 by nine large 
British companies as compared with the 
ten largest American companies. He 
gave figures of the 1939 new _ business 
production of the British companies as 
follows: 


ig Pe eee ans $ 33,305,215 
Norwich Union Life ..... 50,000,000 
Refuge Assurance Co. .. 32,113,625 
North British & Mer.... 29,000,000 
Scottish Widow’s ....... 17,375,000 
Scottish Provident ...... 11,614,440 
U. K. Temperance ...... 20,095,690 
ee 18,361,290 
MONE snc ccchckasonnuwens 22,335,000 


In the same period the ten largest 
American companies produced four bil- 
lion dollars of new business. 

Mr. Hart concluded his talk by ask- 
ing, “Why has it been necessary to sell 
life insurance?” That brings up another 
question, “Why has so desirable a facility 
of economic security as life insurance 
not been sought out by the public and 
purchased voluntarily ?” Mr. Hart asked 
another question: “Now that the public 
has become so convinced of the necessity 
of owning life insurance, will they not 
in the future flock of their own accord 
to the offices of the life insurance 
companies to buy insurance instead of 
requiring it to be sold to them by ur- 
derwriters as in the past?” 

“The answer to these questions,” he 
said, “rests upon a very fundamental 
set of facts. If there had been condi- 
tions in the world which _ necessitated 
salesmanship to induce the purchase of 
life insurance, then those conditions 
might change and the need for sales- 
manship be eliminated. 

“Furthermore, it could be contended 
that during the first hundred years 0! 
the existence of life insurance in this 
country men did not buy life insurance 
voluntarily because they had to be edu- 
cated by the underwriter to understand 
its benefits; that since that period ol 
education has been completed from now 
on their understanding of life insurance 
will be adequate to impel them to pur- 
chase without solicitation thus rendering 
obsolete the services of the life under- 
writer, if 

“These are not the reasons why in the 
past men have had to be sold life insur- 
ance. The reasons are psychological 
It seems strange to me that no one has 
ever sought to probe the fundamental 
reasons why people do not voluntarily 
buy life insurance, but must be sold 
life insurance.” 


EQUITABLE, N. Y., FIGURES 
At end of first six months of 1M 
Equitable Society had life insurance ™ 
force of $7,027,000,000, an increase during 
the half year of $91,000,000, Of total i- 
surance in force Group life represente 
$2,271,000,000. Assets were $2,47 3,000,000 
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Heye Tells of Guardian 
Growth in Five Years 
cOMPANY’S ASSETS GAINED 36% 
McLain Discusses Significance of Anni- 
yersaries; Addresses Made at Guardian 


Leaders Club Here 


banquet of 
Club in 


Speakers at the the 
Guardian Life’s Leaders New 
York City last week, the convention also 
commemorating the eightieth anniver- 
sary of the company, were Chairman 
Carl Heye and President James A Mc- 
Lain. Mr. Heye reviewed highlights in 
the Guardian Life’s history since 1935. 
He said in part: 

“The task of bringing the record up 
to date is a simple one. The five-year 
period which ended on December 31, 
one ot 


1939, may be characterized as 


constant adjustment to ever-changing 


new conditions, resulting from the de- 

pression of the °30s, of consolidation of 

the gains realized earlier, and of further 

progress along sound, conservative lines. 
Figures Show Progress 

“That progress is illustrated by’ the 
srowth of our business in force from 
458 to 493 millions, or about 8%; of ad- 
mitted assets from 103 to 140 millions, 
or about 36%; and of total annual in- 
come from 23 to 27 millions, or about 
17%. 

“From the viewpoint of the changed 
and exceedingly difficult investment 
problems of the past five years, a com- 
parison of our asset distribution tells a 
significant story. 

“Compared with December 31, 1934, 
our asset distribution on December 31, 
1939, shows mortgages 31% as against 
2%: bonds 34% as against 12%; real 
estate unchanged at 14%; loans on poli- 
cies 14% down from 22%; and cash 3% 
the same as five years ago. 

“In these days whens great economic 
and financial changes are pending due 
to international developments, and no 
one can predict with any degree of 
assurance in which direction events will 
move and what economic consequences 
will result, life insurance stands out like 
arock in a sea of turmoil, and it should 
give us all a feeling of great satisfac- 
tion to serve in a business which, on 
the basis of its enviable record, enjoys 
the confidence of all classes more fully 
in this rapidly changing world than al- 
most any other human endeavor.” 


President McLain Discusses 
Anniversaries 
_In view of the fact that the Guardian 
is celebrating its 80th anniversary, Presi- 
dent McLain made some comments on 
anniversaries, both as respect individuals 
and institutions. He said in part: 

“I am not unaware of the fact that 
the arrival of birthdays seems to accele- 
rate as we grow older and that their 
importance is diminished to the individ- 
ual. But not to those who live with him 
and for whom he lives—the family. In- 
deed, there is only one appropriate 
setting for any anniversary celebration— 
within the family circle. Fortunate is he 
who can always celebrate his anniver- 
saries surrounded by members of his 
lamily, thus increasing the joy of earlier 
anniversaries and bringing ample com- 
pensation in later years. 

“To corporations, likewise, birthdays 
are important events. In the early years, 
each anniversary is the occasion for 
celebration over the success and progress 
made by the struggling young concern. 
As the years pass by, each anniversary 
fives opportunity for review of accom- 
plishment, inventory of current respon- 
sibilities and analysis of future possi- 
bilities, In the case of corporations— 
unlike with the individual—there is no 
Shadow cast Over any anniversary cele- 
bration by the passing of years. On the 
contrary, age increases not only its 
Prestige and reputation but, appropri- 
ately, its obligation and its opportunities. 


true particularly where cor- 
porate management remains alive and 
alert and refuses to ‘coast along’ or 
stagnate in the reflected glory of earlier 
accomplishments, 

“Just as the family is strong because 
of the close bonds which exist among 
its members—all for one and one for all 
—so is the business family strengthened 
and fortified by the sympathetic co- 
operation of its various units. 

“Tust as the ideal family is a mix- 
ture of youth, young manhood and 
womanhood, maturity and wise, kindly 
and unselfish age, so is the growing 
business family dependent upon a judici- 
ous mixture of young blood, with its 
enthusiasm and zeal; the energy , and 
competence of its maturer members; and 
the guidance and counsel of those who 
have learned through an _ experience 
which has not only taught but also has 
developed within them a sound doctrine 
and philosophy of living. 


This is 


Importance of Pioneer Spirit 


“And just as the family, has certain 
weaknesses—the tendency to lose the 
pioneering spirit, to grow soft or snob- 
bish, to abandon the time-honored fam- 
ily customs—so is the business family 
subject to certain weakneses. Constantly 
must it provide for new blood, carefully 
selecting and training the younger group 
for greater responsibilities; steadfastly 


must it adhere to those principles of 
ethics and morality which must be un- 
changing in a changing world; resolutely 
must it alter methods and procedures to 
keep pace with progress; courageously 
must it plot its future course out of its 
experience, and when confronted by 
seemingly new problems bring to their 
solution the enthusiasm of its youth, the 
wisdom and experience of its elder 
members and the full power of its entire 
personnel.” 





W. H. ANDREWS QUOTAS PASSED 

With a total of $808,416 of new life 
insurance, covering 342 lives, the Greens- 
boro agency of Jefferson Standard Life 
surpassed the quota set for the six-week 
campaign in honor of the 20th anniver- 
sary with the company of Manager 
W. H. Andrews. 

Joining the Jefferson Standard im- 
mediately on leaving college in 1920, 
Mr. Andrews has been manager of the 
Greensboro agency since 1929. He has 
served two terms as president and two 
as secretary of the Greensboro Associa- 
tion of Life Insurance Agents, was pres- 
ident of the state association and a 
national committeeman of the National 
Association. He was elected a trustee 
of the National Association in 1938, and 
served as chairman of the 1939-40 mem- 
bership committee. 





7. 


oa THE LIFE INSURANCE AGENT — 
— 


T has been proved that the 

better your education, the bet- 
ter are your chances for success 
in your chosen field. 

For this reason the Berkshire 
is proud of the service rendered 
by its Educational policies, and 
offers all encouragement to its 
Associates who specialize in this 
form of insurance. 

In trying and uncertain times 
like these we believe it to be the 
part of wisdom to insure the best 
possible education for young 
men and women. Many are now 
obtaining the benefits of a col- 
lege education which will help 





them face conditions better, 
through the foresight of their 
parents in providing for their ex- 
penses by a Berkshire Child’s 
Educational Policy. 

Our Educational and Juvenile 
Policies are, of course, only a 
part of the well-rounded kit of 
the Berkshire Associate. No mat- 
ter what the need, our Associates 
have a policy that will meet all 
requirements. 


Ask an y BERKSH { RE Associate 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 


FRED H. RHODES, President 


PITTSFIELD, MASS 





Insurance Democracy 
Bulwark, Says Trubey 


TALKS TO GUARDIAN LEADERS 





Men Who Protect Their Families Are 
Acting in Most Effective American 
Way, Says Fargo Man 


Ralph <A. Trubey, general 
Guardian Life, Fargo, N. D., addressing 


agent 


the banquet of that company’s Leaders 
Club here last week, said life insurance 
is one of the bulwarks of American capi- 
talism. 

“When we examine this business of 
ours,” he said, “with its vast extent, its 
immeasurable benefactions, its  well- 
regulated self government, its methods 
of rewarding honesty and _ penalizing 
greed and self complacency, we must 
marvel at its growth and be astounded 
by its record of stability, Because here, 
quite outside of government itself, we 
find a bulwark of American capitalism. 
Life insurance represents democracy in 
action. It is democratic in conception, 
in aim, and most certainly in perform- 
ance. 

“Each individual client is acting in the 
American way to preserve individual 
liberty. The agent accompanies the pol- 
icyholder through his hours of sorrow 
and enjoys with him his moments of 
triumph. He revamps their program of 
life values when necessity dictates and 
extends their coverage as new needs 
arise. The field man symbolizes the true 
American spirit. 

“And in no other hour or time has 
his farseeing, courageous leadership been 
more needed. Our method of approach 
to problems may be altered, but the sub- 
stance never. Better understanding 
among our racial groups and more in- 
telligent cooperation among all the peo- 
ple will keep America in the forefront 
of liberty loving people. The cry to- 
day in business and government is for 
men who look up and beyond the pres- 
ent horizons, but stand firmly on solid 
ground. The horizon of the life insur- 
ance man meets the standard of breadth 
of view and tolerance which we must 
have.” 

A better public relations job will make 
the position of the agent better under- 
stood. It was because public relations 
were neglected that the agency system 
went under fire in Washington, in Mr. 
Trubey’s opinion. 





TRANSFERS BY METROPOLITAN 


C. E. Creagh Named Manager of Rock 
City District; P. C. Simpson of 
Chickamauga District 
Charles E. Creagh, former manager, 
Chickamauga district, Metropolitan Life 
with headquarters at Chattanooga, has 
been appointed manager of the com- 
pany’s Rock City district in Nashville. 
Paul C, Simpson, CLU, former assistant 
manager in the Rock City district, suc- 
ceeds Mr. Creagh as manager of the 
Chickamauga district. Mr. Creagh suc- 
ceeds M. A. Simpson who is retiring 
after eighteen years as manager of Rock 
City district. Mr. Creagh joined the 
Metropolitan in 1930 as an agent in 
Knoxville district. In 1938 he was pro- 

moted to the post of manager. 

A native of Nashville Mr. Simpson 
was graduated from Vanderbilt Univer- 
sity Law School in 1933 and became a 
lawyer. In 1934, he joined the Metro- 
politan as an agent, was appointed an 
assistant manager in Knoxville in 1935, 
became an agency sales instructor in 
1937 and, at his own request, was reap- 
pointed an assistant manager in Nash- 
ville in 1938. 


CAGLE BROKERAGE SUPERVISOR 

Roland M. Cagle has been named 
brokerage supervisor in the J. Bruce 
MacWhinney general agency of John 
Hancock at Newark, N. J. Mr. Cagle 
has been in insurance for a number of 
years and is experienced in handling 
brokéred business, 
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HEARD on the WAY 








Frank F. Weidenborner, agency vice- 
president of Guardian Life, who had gen- 
eral direction of the the 
Guardian Life’s Leaders Club convention 
in New York City last week, said to 
the writer that the emphasis given to 
estate planning and the company’s 
Graph-Estate as theme of the conven- 
tion, was the widespread 
adoption of that plan in the field. 

“The program was a demonstration of 
the effective use of estate planning, not 
only in large and small towns, but in 
rural sections as well,” he said. “As 
life insurance has grown in stature and 
its use has become more diversified and 
coverage more complete, agents know 
that they do not have to be lawyers or 
economists in order to fit needs of cli- 
ents. Effective presentation is available 
to them, no matter what the problem is, 
and the plan furnishes the opportunity 
for simple and clear-cut presentation.” 

Mr. Weidenborner became agency 
vice-president of the Guardian last De- 
cember at which time Carl Heye was 
elected chairman and James A McLain 
president. A Minnesota man, he at- 
tended University of Michigan, went into 
business in New York, served in the 
World War, became an insurance agent 
in 1919. He went to Carnegie Tech in- 
surance school; again entered the field 
and in 1924 joined the Guardian as agen- 
cy assistant at the home office, In 
January, 1928, he was appointed assist- 
ant superintendent of agencies and two 
years later became superintendent of 
agencies. 


program of 


because of 





The veteran Edson S. Lott, chairman 
United States Casualty, a director of 
the Guardian Life and popularly known 
in the business as “Uncle Edson,” was 
one of the principal speakers at the 
banquet of the Guardian Life at the 
Hotel Pennsylvania on Thursday of last 
week. He surprised the other directors 
by giving a pep talk. It was a good one. 





John Barton Payne, consultant on 
management problems for the Metro- 
politan Life, is sharing a tent in the 
business and professional men’s training 
camp at Plattsburgh with Federal Cir- 
cuit Judge Robert P. Patterson, who is 
being considered for the post of Assist- 
ant Secretary of War. Others in the 
party are James Parton, assistant busi- 
ness manager of Time magazine, and 
Gilbert Parks, a former consultant with 
the United States Housing Authority. 





Ralph Sanborn, associate general agent 
of the Sanborn agency of the Connecti- 
cut Mutual Life in Boston since 1932, 
was the only man in the life insurance 
agency field who made Who’s Who 
for 1940. Frank Berry Sanborn, father 
of Ralph and his brother, Paul, who is 
general agent of the Connecticut Mu- 
tual in Boston, has been in Who’s Who 
for some time. 

Frank Berry Sanborn is president of 
Sanborn Co., manufacturers of scientific 
instruments, some of which have to do 
with electrocardiographs. An expert in 
fire protection engineering in his early 
career, F. B. Sanborn became assistant 
professor of civil engineering in 1899 
and in the period of 1901-18 was a pro- 
fessor at Tufts College. 

Ralph Sanborn, at one time a general 





MEDICAL DIRECTOR ADVANCED 

Miss Madeline Warrick, for six years 
head of the medical department of the 
Great National Life of Dallas, has been 
elected assistant secretary of that com- 
pany. She was formerly engaged in 
medical work with the American Red 
Cross. 





FRANK F. WEIDENBORNER 
agent in this city, wrote a book on 
business life insurance in 1927 and a 
bibliography of the playwright, Eugene 
O'Neill, in 1931. He is a member of 
the advisory board of the Greater Boston 
Department of the Salvation Army. In 
the World War he served in the 49th 
United States infantry. 
Uncle Francis. 


Kill Production Head 
Of Asia Life in China 


SAM’L H. CHANG TERROR VICTIM 





Japanese - Nanking Regime Orders De- 
portation of Six Americans, Including 


C. V. Starr; Its Power Doubted 





Samuel H. Chang, head of production 
of the Asia Life of China, was killed in 
Shanghai Mr. Chang was 
educated in America. In addition to his 
post with the Asia Life he was a direc- 
tor of the Shanghai Evening Post and 
Mercury, which paper is owned by C. V. 
Starr. 

At the present time there is a wave 
of political crime in Shanghai which is 
largely directed against Chinese, British 
and American newspaper men in the 
Shanghai international settlement. One 
of the attacks of terrorism was an as- 
sault made upon Hallett Abend, corre- 
spondent of. the New York Times in 
Shanghai. J. B. Powell, American 
owner and editor of the China Weekly 
Review, has been persuaded to accept 
a bodyguard, Carroll Alcott, American 
newspaper man and radio commentator, 
who angered the Nanking and Japanese 
regime, also received protection, and is 
wearing a bulletproof vest. 

Recently Wang Ching-wei, head of the 
Japanese-sponsored government of Nan- 
king, ordered the deportation of six 
Americans, one of whom was C. V. 
Starr, head of the Asia Life and also 
prominent in international fire and cas- 
ualty circles. The power of that faction 
to “deport” is questioned. The faction 
cannot deport from the International 
Settlement in Shanghai. Mr. Starr is 
said to be in Manila. 


last week. 
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Details of Roebling Pension 
Plan With Equitable Society 


A new insured pension plan for eligi. 
ble employes of the John A. Roebling’s 
Sons Co. of Trenton, N. J., has been 
announced by W. A. Anderson, presi- 
dent of the company. The Roebling 
firm has been in suspension-bridge con- 
struction and cable-making for almost 
a century. The founder, John A. Roeb- 
ling, built the Brooklyn Bridge. 

In the past, the Roebling company 
provided pensions under a _self-admin- 
istered plan begun in 1922. This plan is 
now being funded with the Equitable 
Society and, in addition, the company 
has adopted a Group Annuity program 
with respect to future service for em- 
ployes earning more than $3,000 a year, 
this plan also being insured by the 
Lwuitable. : 

The company is paying the entire cost 
of pensions for service prior to July 1, 
when the new plan was made effective. 
These so-called “past-service” pensions 
will yield a monthly income at age 6 
of 1% of the employe’s average monthly 
carnings over ten years preceding July 
1, 1940, multiplied by the number of 
years of service rendered prior to that 
date, less one-half of the employe's 
monthly old-age benefit under the Social 
Security Act. 

With respect. to the “future-service” 
pensions for employes earning more 
than $3,000 a year, the plan will provide 
adcitional retirement incomes above 
those to which the employes are eligible 
under the Social Security Act. Each 
employe will contribute 5% of the excess 
of his annual earnings over $3,000 and 
the company will match his contribution 
dollar for dollar. 





16,000 AT PRUDENTIAL OUTING 


John Roskowsky won the Prudential 
Insuranse Co. Athletic Association -golf 
tournament at Jumping Brook during the 
association’s twenty-sixth annual outing 
at Asbury Park. Kenneth Brooks was 
second. The kickers’ handicap was won 
by Mayor J. W. Hopper of Neptune, 
an association member. 

Officials estimated 16,000 Prudential 
employes were in the group that traveled 
in eleven trains, twenty buses and innt- 
aa private autos to dance, swim and 
play. 





NEW YORK JUNE SALES 
The Life Underwriters’ Association of 
the City of New York, Inc., says esti- 
mates that total sales of Ordinary lile 
insurance in New York City for June, 
1940, are $45,448,000 which compares with 
$46,017,000 reported for June of last yeat. 





Newark Transfusions 
(Continued from Page 1) 


Lewis than for any other patient in its 
history. Generally, the volunteers come 
to the laboratories in groups of five of 
ten. There was one previous case at the 
Presbyterian Hospital where 
sions had been given by twenty perso. 

Members of the life underwriters asso 
ciation regard the incident as significant 
in demonstrating the close fraternity of 
the life insurance men of Northern New 
Jersey, the friendly feeling that exist 
towards each other in their ranks. 
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Million Dollar Round 
Table Has 151 Members 


ANNUAL MEETING SEPTEMBER 24 


List of Its Membership on July 1; Sis 
Hoffman Qualifies; Pre-Conven- 


tion At Absecom, N. J. 


The Million Dollar Round Table, which 
has a membership of 151 producers, will 
hold its annual meeting in Philadelphia 
on September 24, Prior to the formal 
conference the members will spend week- 
end of September 21-22 at a pre-conven- 
tion outing at Seaview Golf and Country 
Club, Absecom, N. J. Ron Stever, tqui- 
table Society, Pasadena, is chairman of 
the outing. Henry G. Mosler, Los 
Angeles, is chairman of the Round Table. 

Complete membership of the Round 
Table on July 1, 1940, follows: 

Life and Qualifying Members 


Janiel Auslander, Mass. Mutual, New York; 
ue Behr, Equitable Society, Chicago; Rob- 
ert P. Burroughs, National Life of Vt., Man- 
chester, N. H.; Thomas K. Carpenter, North- 
western Mutual, New York; Frank B. Falk- 
stein, Aetna, San Antonio; S. Henry Foreman, 
Penn Mutual, Chicago; Richard E. Hanley, 
Equitable Society, Chicago; Walter N. Hiller, 
Penn Mutual, Chicago; John J. Kellam, Penn 
Mutual, Norwalk, Conn.; Isaac S. Kibrick, New 
York Life, Brocton, Mass. ; Herman Lasker, 
Mutual Life, Eau Claire, Wisc.; Maurice 
Linder, Travelers, Brooklyn; John R. Mage, 
Northwestern Mutual, Los Angeles; M. M. 
Matusoff, Mutual Benefit, Cleveland ; Ben 5S. 
McGiveran, Northwestern Mutual, Eau Claire, 
Wis.; Lowell L. Newman, Penn Mutual, Fort 
Wayne; Francis R. Olsen, Northwestern Mu- 
tual, Minneapolis; A. J. Ostheimer, ILI, Philadel- 
phia; Roderick Pirnie, Massachusetts Mutual, 
Providence; Jules J. Polachek, New England Mu- 
tual, Pittsburgh; Sidney Salomon, Jr., Equitable 
Society, St. Louis; Robert A. Sanders, usi- 
ness Men’s Assurance, San Diego; Jacob W. 
Shoul, Mutual Life, Boston; Ron Stever, Equit- 
able Society, Pasadena; John O. Todd, Chicago; 


Malcolm D. Vail, Chicago; and Harry T. 

Wright, Equitable Society, Chicago. 
Qualifying Members 

Michael Alperin, Mutual Benefit, Boston; 


Harold L. Barnett, Northwestern Mutual, New 
York; G. Nolan Bearden, New England Mutual, 
Los Angeles; Oscar E, Carlin, John Hancock 
Mutual, Columbus, Ohio; Paul Dobson, North- 
western National, Minneapolis; Edward J. Dore, 
Mutual Benefit, Detroit; William T. Earls, Con- 
necticut Mutual, Cincinnati Mutual, Cincinnati; 
Milton A. Goldstandt, Mutual Life, Chicago; 
Thomas D, Harvey, Mutual Life, Chicago; Mrs. 
Sis Hoffman, Union Central, Cincinnati; Eman- 
uel A. Hyman, Mutual Life, Baltimore; Dwight 
G. Johnson, Philadelphia; Maurice M, Kaplan, 
Mutual Life, New York; I. Austin Kelly, III, 
Union Central, White Plains, N. Y.; M. C. 
Kramer, Union Central, Dallas; Noel D. Maxcy, 
Equitable Society, New York; William B. Mon- 
roe, Union Central, New Orleans; John T. 
Moore, Connecticut Mutual, New Orleans; John 
E. Norman, Miami; James H. Prentiss, Jr., New 
England Mutual, Chicago; Frank G. Rollinger, 
Sioux Falls; Lawrence H. Stern, Penn Mutual, 
St. Louis; George W. Stewart, Penn Mutual, 


Pittsburgh. 
Life Members 


M. Lee Alberts, Equitable Society, Chicago; 
Dr. Charles E. Albright, Northwestern Mutual, 
Milwaukee; C, Vivian Anderson, Provident Mu- 
tual, Cincinnati; Edward L. Arthur, Tampa; 
Herman A. Binder, Mass. Mutual, Los Angeles; 
Maurice A, Blate, Mutual Life, New York; 
Louis B. Bloom, Northwestern Mutual, New 
York; W. Lester Brooks, Jefferson Standard, 
Charlotte; Philip F. Broughton, New York; 
Manning P. Brown, Equitable Society, Phila- 
delphia; Lloyd H. Bunting, Equitable Society, 
New York; William H. Burns, Philadelphia; 
Paul F, Clark, John Hancock, Boston; Dana 
C. Clarke, New York; John E, Clayton, Mu- 
tual Benefit, Newark; Charles E. Cleeton, Occi- 
dental, Los Angeles; Ralph L. Colby, Franklin 
Life, Indianapolis; Paul W. Cook, Mutual Ben- 
eft Life, Chicago; William O. Cord, Fidelity 
Mutual, Dayton; Lowell D. Crandon, New Eng- 
land Mutual, Dayton; R. U. Darby, Massachu- 
setts Mutual, Baltimore; Clinton E. Davidson, 
Jersey City; Harry I. Davis, Massachusetts 
Mutual, Atlanta; Arthur K. Deutsch, State Mu- 
tual, San Francicso. 

M. J. Donnelly, Equitable Society, New 
Castle, Pa.; R. W. Dozier, Mass. Mutual, Okla- 
homa City; William M. Duff, Equitable, Pitts- 
urgh; Paul H. Dunnavan, Canada Life, Min- 
neapolis ; Herman Duval, Northwestern Mutual, 
New York; Arthur A, Ebenstein, Union Central, 
Hollywood ; Julius M. Ejisendrath, Guardian, 
New York; Gerald A, Eubank, Prudential, New 
York; H, G, Feldman, Aetna, Pittsburgh; James 
E. FitzGerald, Fidelity Mutual, San Jose; Cecil 
Frankel, Equitable Society, Los Angeles; J. 
pouslas Freeman, Equitable Society, Baltimore; 
-eopold V. Freudherg, Mass. Mutual, Washing- 
ton, 1D. C.; Adolph E. Gillman, Northwestern 
Mutual, Cincinnati. 
¥ Fred S. Goldstandt, Equitable Society, New 
ork; Henry W. Hays, Mass. Mutual, Roches- 
ter; Max Hemmendinger, Mutual Benefit, New- 
wk; Isidor Hirschfeld, New England Mutual, 
or York; J. Frank Holmes, Indianapolis; Al- 
tt Hopkins, Penn Mutual, New York; Charles 

Johnson, John Hancock Mutual, Boston; 
ab . Jones, Equitable Society, Providence; 
amuel Kahl, Penn Mutual, Chicago. 

harles G, Keehner, Mass. Mutual, Oakland; 


Wallace H. King, Mutual Benefit, Lima, Ohio; 

Eugene M. Klein, Northwestern Mutual, Cleve- 
land; Frank Koors, Northwestern Mutual, 
Minneapolis; George E, Lackey, Mass. Mutual, 
Detroit; Jack Lauer, Cincinnati; Felix U. Levy, 
Penn Mutual, New York; Edwin M. Lillis, 
Northwestern Mutual, Erie; Earl G. Manning, 
jJonn Hancock, Boston; Kowland F. Metlor, 
Mutual Benefit, New York; Sigourney Mellor, 
Provident Mutual, Philadelphia; John Morrell, 
Equitable Society, Ch.cago; Henry G. Mosler, 
Mass. Mutual, Los Angeles; Robert C. Newman, 
New England Mutual, St. Louis. 

H. Kennedy Nickell, Connecticut General, 
Chicago; Harold S, Parsons, Travelers, Los 
Angeles; Henderson L, Peebles, Northwestern 
Mutual, Charleston, W. Va.; Victor F. Pettric, 
Occidental, Los Angeles; Harry Phillips, Jr., 
Penn Mutual, New York; Phinehas Prouty, Jr., 
Connecticut Mutual, Los Angeles. 

tom B. Reed, Great Southern Life, Oklahoma 
City; Joseph H. Reese, Penn Mutual, Philadel- 
phia; Harold L, Regenstein, Mass. Mutual, New 
York; Theodore M. Richle, Equitable Society, 
_ York; Hyman Rogal, Reliance Life, Pitts- 
Lester A. Rosen, Union Central, New 
; Louis G. Rude, Mutual Benefit, Newark; 
H. Bea Ruhl, Mass. Mutual, Detroit; Paul C. 
Sanborn, Connecticut Mutual, Boston; William 
E. Sander, Mutual Life, Seattle; Tulian W. 
Schwab, Indianapolis Life, Indianapolis; George 

Schumacher, Mass. Mutual, Cleveland; 
Thomas M. Scott, Penn Mutual, Philadelphia; 
Albert M. Sheldon, Marsh & McLennan, Min- 





neapolis; Marvin Sherman, Equitable Society, 


Los Angeles. 

_Lawrence E, Simon, Mass. Mutual, New 
York; Leon Gilbert Simon, Equitable Society, 
New York; Caleb R. Smith, Mass. Mutual, Ann 
Arhor. Mich.; Stuart F. Smith, Connecticut Gen- 
eral, Providence; Samuel Saforenko, N. Y. Life, 
vrovidence; Lisle A. Spencer, Equitable Society, 
Youngstown; Harry Steiner, Equitable Society, 
Chicago; Henry C. Stockman, New England 
Mutual, Newark; James M. Stokes, Jr., New 
ode d Mutual, Ph ledelrhia. 

_ | E. RB. Sweeney, Equitable Society, Hunt- 
ington; Grant Taggart, California-Western States 
Lite, Cowley, Wyo.; Harold L. Taylor, Mutual 
Life, New York; Dix Teachenor, Kansas City 
Life, Kansas City; Sam R. eems, Minne- 
sota Mutual, Weslaco, Texas; Simon D, Weiss- 
man, Equitable Society, Boston; J. Hawley 
Wilson, Mass. Mutual, Oklahoma City; H. E. 
Wuertenbaecher, Penn Mutual, St. Louis. 


LUCY MAE CROWE TO WED 

The women of the C. C. Day agency, 
Oklahoma City, for the Pacific Mutual 
Life, gave a shower recently for Lucy 
Mae Crowe, retiring member of the 
force, whose engagement to Glen Houser 
has been announced. The affair was 
held at the home of Miss Frances Har- 
per, secretary to Mr. Day. 

















A, 
Main Strect, Hartford. Conrecticut $65 


Seventy-five Years Ago 
In Hartford, Connecticut 


The Connecticut General was organized in 1865 and out of seventy 
life insurance companies started at about this time was one of six to 
survive the adverse conditions of the seventies. 


During its first thirty-five years, management devoted itself largely to 
getting control of the factors that make for success in life insurance. 
On December 31, 1900 total life insurance in force was about $16,400,000 
and business was done mostly in small places in adjacent New England 
states, Pennsylvania and New York. 

In 1901 Robert W. Huntington, Jr. succeeded to the presidency and 


the Company entered into a period of remarkable growth. 


At the 


close of 1915 insurance in force totaled $95,980,000. New business in- 
creased annually until in 1928 insurance passed the billion dollar mark. 


Since 1912 the Company has operated a successful accident and health 
department which through its fair and considerate claim settlements 
has helped to make the Company widely and favorably known. 


In 1912 the Company issued to the Hartford Courant its first group 
insurance contract and now offers all group lines coordinated in the 


Protected Pay Envelope plan. 
salary allotment insurance. 


It was one of the pioneers in issuing 


The Company now ranks fourteenth among American companies on 
the basis of life insurance in force and is represented from coast to 


coast. 


Robert W. Huntington was elected chairman of the board of 


directors in 1936 and Frazar B. Wilde president. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Former West Pointer to Head 
Mut. Benefit in Birmingham 





GRAHAM KIRKPATRICK 


Newly appointed general agent for 
Mutual Benefit Life at Birmingham, 
Ala., is Graham Kirkpatrick, a member 
of the agency department staff of the 
company for the past year and a half. 
As Birmingham general agent he suc- 
ceeds J. Furniss Lee, who will retire as 
head of that agency August 1, and who 
will continue his twenty-four year asso- 
ciation with Mutual Benefit at Birming- 
ham, Ala. 

Born in Selma, Ala., Mr. Kirkpatrick 
was graduated from the United States 
Military Academy in 1925 and served for 
a time as an intelligence officer with the 
Eighth Infantry. In 1928 he joined the 
Alabama Power Co. and two years later 
was appointed sales supervisor for that 
company’s largest district. 

He entered the insurance business in 
1934 as agent for an Alabama company. 
Following experience as general agent 
at Columbus and Atlanta, Ga., and as 
branch manager for another company in 
Texas, he joined the Mutual Benefit’s 
Atlanta agency in December, 1936, as 
supervisor. He was responsible for much 
of the advanced training and supervision 
there until January, 1939, when he was 
appointed to the company’s home office 
staff as agency assistant. Since then he 
has conducted advanced training schools 
in many Mutual Benefit agencies, and 
served as instructor at all home office 
training schools. 

Mr. Kirkpatrick still continues his 
association and training with the U. S. 
Army as a first lieutenant in the infantry 
reserve. He has also been active in the 
Atlanta Life Underwriters Association, 
the Junior Chamber of Commerce and 
the Kiwanis and Civitan clubs. 





SEES A MAJOR PROBLEM 


Major Parkinson of Equitable Society 
Discusses Government's Refinancing 
and Tax Exemption Offerings 
In a statement this week Major 
Thomas I. Parkinson, president of Equi- 

able Society, said: 

“The Treasury persists in its policy of 
issuing short-term obligations with tax- 
exemptions which result in low yields 
unsuited to our investment requirements. 
Notwithstanding the general criticism 
of tax exemption, the Treasury re- 
financed its maturity of June 15 last 
with wholly tax-exempt notes and its 
offering of a few days ago of bonds for 
new money was tax-exempt as to the 
normal tax, which for banks and other 
corporations means complete exemption 
from taxation. The huge mass of ma- 
turities which will be wheeling in front 
of the Treasury with relentless regu- 
larity for years ahead will one day con- 
stitute a problem of major proportions 
for some Secretary of the Treasury to 
solve.” 
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Agents Patriots, Says 
Cleary At Convention 


MAKE ‘AMERICAN WAY’ POSSIBLE 





Company Has Enthusias*ic Gathering of 
Field Men; Fitzgerald on Agents’ 
Responsibilities to Nation 





President M. J. Cleary of Northwest- 
ern Mutual Life told the field conven- 
tion of the company this week that 
life insurance can look back with pride 
and satisfaction on its record of bringing 
hope, confidence and courage to millions 
of Americans in all walks of life. That 
record is built on faith and loyalty to 
our way of life and in our institutions. 

“Never before have we had a greater 
opportunity and obligation to serve our 
patrons and our country,” he said. “As 
we solve the problem of the individual 
we make a contribution to the solution 
of the problem of the nation. As we 
lift fear and uncertainty from the should- 
ers of our people we give to these citi- 
zens hope, courage and loyalty. We 
give the nation men who will defend our 
institutions with vigor and enthusiasm. 
We can serve as can no other group 
in this all important phase of America’s 
present need.” 


Patriotic Theme 


The auditorium of the company was 
packed and there was an over tow in 
smaller halls as the sixty-fourth annual 
convention of the company’s association 
of agents got under way on Monday of 
this week. The company’s male chorus 
sang “God Save America” and there was 
a patriotic note all through the conven- 
tion, 

President Clarence E. Smith of the 
association sounded the theme of the 
convention: “We Defend and Promote 
the Real American Way.” 

After presenting officers and members 
of the managing committee Mr. Smith 
introduced Grant L. Hill, director of 
agencies, who presented the honor win- 
ners. Names and pictures of these lead- 
ers were displayed in the vestibule of 
the auditorium, converted into a court 
of honor. Principal award winners in- 
cluded George J. Kutcher, New York, 
who wrote largest volume for club year, 
$1,114,620, and Lewis T. Stearn, Minne- 
apolis, who paid for most number of 
lives—162'%. General agents’ achieve- 
ment cup went to Roger L. Baldwin 
agency, Washington, D., C. 

Edmund Fitzgerald, vice-president, ad- 
dressing the Friendship luncheon said 
that the theme of the convention, “We 
Defend and Promote the Real American 
Way” was a challenge to all engaged 
in the business. “If every American con- 
strues that the defense and promotion 
of the real American way is some one 
else’s job there will be no adequate de- 
fense or promotion of the real Amer- 
ican way. This defense is a mass 
movement, but it is every individual’s 
job.” he said. “Life insurance has a strong 
and important part in stressing the in- 
dividual’s responsibility for his own wel- 
fare and that of his dependents is a part 
of the American way.” 

On Monday night the association held 
its annual dance and floor show at the 
Eagles Club ballroom, arranged under 
the direction of T. Wesley Tuttle of 
the standing committee. On Tuesday 
night there was a banquet and enter- 
tainment in the Milwaukee Auditorium 
with Percy H. Evans, vice-president and 
actuary, as toastmaster. Following en- 
tertainment there was presentation of a 
plan, “The Evolution of an Agent,” writ- 
ten by Laflin C. Jones of the home 
office, in cooperation with Hugh O’Neill 
of Jersey City. Cast consisted of mem- 
bers of Rowley & Talbot general agency 
in Newark. 

Bert B. Boyd, Kansas City, presided 
over Monday afternoon’s business ses- 
sion, which had a presentation of “Ideas 
on Parade,” in which agents pictured 


Leader in Lives 





LEWIS T. STEARN 


the selling process in its simplest terms. 
Each agent talked on one central idea. 


Chapman Stresses Real Social Security 
Following these dramatic presentations 
C. R. Eckert, general agent, Detroit, dis- 
cussed “Life Insurance in Action.” Tues- 
day morning’s session had as its theme, 
“Getting Favorable Action.” Tuesday 
afternoon A. C. F. Finkbiner of Phila- 
delphia, presided, theme being “Security 
Income,” discussed by representatives of 
field men and agency department officers. 
William Ray Chapman, assistant di- 
rector, in speaking of the company’s aid 
to the agent in security income plan said 
the only real social security is that pro- 
duced by the intelligent and purposeful 
efforts of the individual who believes in 
American principles of thrift and inde- 
pendence. Ralph W. Emerson, assistant 
director of agencies, pointed out that the 
attention of the American public was 
focused upon monthly payments, whether 
survivor benefits or old age pensions. 

Among agents who attended the annual 
Half Million Dollar Club breakfast were 
George J. Kutcher, Herman Duvall, E. 
H, Earley, H. L. Barnett, of New York, 
and H. F. Cluthe of Newark. 

Albright Paid for $623,975 

Dr. C. E. Albright of Milwaukee, who 
for thirty years was leader of the com- 
pany, in last club year paid for $623,975. 

Closing session on Wednesday was 
presided over by Alden Smith of Nash- 
ville. One of the talks at that session 
was by Royall R. Brown, special agent, 
whose topic was “The Financial Reward 
of Climbing.” 

Henry Shedd, Chicago, was chairman of 
CLU session and K. Raymond Clark, tax 
consultant, Chicago, was _ principal 
speaker. 

About 250 leading agents attended a 
school on advanced underwriting spon- 
sored by company on Thursday and to- 


day. Laflin Jones was chairman. 
New Trustee 
Clark M. Robertson, Milwaukee at- 
torney, a consultant and director of 


major business interests, attended his 


Northwestern Mutual 
Assets $1,324,940,000 


NEW INSURANCE INCREASES 
At End of First Six Months of 1940 
Outstanding Insurance Was Nearly 
Four Billions 

On June 30, 1940, Northwestern Mutual 
had total assets of $1,324,940,000, an in- 
crease of nearly $32,000,000 since Janu- 
ary 1, and a gain of more than $62,000,- 
000 as compared to a year ago. 

New paid-for insurance of the com- 
pany during the first six months this 
year amounted to 28,209 policies for $98,- 
676,121, with an additional $7,224,149 in 
revivals and additions of insurance, and 
$1,917,945 in life annuities. Sales of new 
insurance during the first half were $1,- 
212,267 or 1.2% ahead of the similar pe- 
riod last year. Total insurance in force 
of Northwestern Mutual as of June 30 
amounted to $3,927,207,647, represented 
by 1.060,347 policies. This is an increase 
of $28,827,979 and 12,043 policies over the 
same 1939 date, and a gain of $15,995,116 
and 5,709 policies since January 1 this 
year. 








Investments 

During the first six months ended June 
30 the company’s operations showed to- 
tal income of $109,800,129, which included 
$64,904,592 total premium income, and 
$27,130,752 interest and rents. Disburse- 
ments totaled $76,756,088 and included 
taxes paid in the amount of $2,727,201; 
death claims numbering 5,794 and amount- 
ing to $24,862,935, and dividends of $16,- 
608,141. In this period the total paid to 
policyholders and beneficiaries amounted 
to $57,138,004. In addition $7,970,575 were 
paid from funds left on deposit with the 
company, principally under instalment 
and option settlements. 

Investments and other assets shown in 
the semi-annual statement include mort- 
gage loans totaling $308,132,620, repre- 
sented by 17,583 loans. Included in this 
total were 12,901 farm loans for $82,490.- 
394, an increase of $969,140; also 709 
city loans for $202,000,994, a decrease of 
$10,040,249, and 3,973 residence loans for 
$23,641,231, which were $6,735,122 higher 
than a year ago. 

Bonds 

Bonds with a book value of $790,979,- 
809 were included in the investment port- 
folio, and showed an increase of $62,140,- 
024 over a year earlier. The principal 
items were United States, state, county 
and municipal bonds amounting to $256,- 
271,692, showing an increase of $25,290,- 
375; public utilities of $163,136,352, which 





first meeting of board of trustees of 
Northwestern Mutual Life while in Mil- 
waukee this week. New members of 
the executive committee of the company 
are Walter Kasten and W. D. Van 
Dyke, Jr. Policyholders of the North- 
estern Mutual who were named to the 
1940 examining committee of policy- 
holders are William D. Lane, Omaha; 

B. Welser, Milwaukee; Ben Alex- 
ander, Chicago; Wright Hugus, Wheel- 
ing; Richard Gillespie, Stamford, Conn. 
This committee, unique with Northwest- 
ern, investigates the policies and meth- 
ods pursued by the company, employing 
its own auditors and reports its findings 
to the policyholders and trustees in Feb- 
ruary of each year, 


THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 


insurance. 


Modern policies are issued, on both Industrial and 


Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 


Bernard L. Connor 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 
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were $45,148,521 higher, and_ railroad 
bonds listed at $160,570,188, which were 
up $3,353,417. Industrial bonds aggre- 
gated $9,860,190, an increase of $5,103; 
350 since a year ago. Real estate hold- 
ings amounted to $53,173,723. 


“SPIRIT OF AMERICA” 








Talks at Bankers Life 60th Anniversary 
School of Instruction and H. O. Build 
ing Dedication Put in Book 

Addresses delivered at the Bankers 
Life Co.’s sixtieth anniversary school ol 
instruction and dedication of its new 
home office building April 11, 12, 13, have 
been placed in a book, bearing the title 
“The Spirit of America.” 

Among addresses printed were those 
of President G. S. Nollen, Vice-Presi- 
dents W. W. Jaeger, E. M. McConney 
and G. W. Fowler; and A. R. Roberts, 
actuarial department; E. G. Bryant, 
Spokane agency; R. H. Cherry, Sam 
Antonio agency. 


E. C. HENDERSON ANNIVERSARY 
Office associates of Earl C. Hender- 
son, actuary and secretary of Connect 
cut General, honored him at a_ dinner 
last Friday to mark his twentieth ann 
versary with the company. He was given 
a twenty-year service pin by the com 
pany. 5: 
Born in Canada Mr. Henderson joined 
Connecticut General at Hartford alter 
war service and was made assistant act 
uary in 1924 and actuary in 1929. He 
was appointed secretary early this yea 
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A Busy Day Spent in Boston 


General Agents and Managers “On the Job” Despite Hot 
Weather; Anniversary Celebrations Popular; 
Business Holding Its Own 


Spending a day in Boston last week 
a reporter of The Eastern Underwriter 
was surprised to find so many managers 
and general agents “on the job” in the 
hottest weather mountains 
and beaches beckon so many during the 
month of July. Answer probably is that 
business is on the pick-up, sales pro- 
crams are in course of preparation for 
the Fall and Winter season, and it is 
the far-sighted manager who does his 
agency training and building in the Sum- 
mer months. Most agencies in town 
are holding their own or show slight 
increases in production; all are reason- 
ably optimistic. 

Take, for example, the agency of Al- 
bert H. Curtis, oldest general agent of 
New England Mutual in Boston, where 
the writer was told “production is at its 
best since a year and a half ago.” Mr. 
Curtis senior has put in more than fifty 
years’ service with the company, takes 
things easier nowadays as the active 
leadership is vested in his son, Paul O. 
Curtis. The latter’s twenty-fifth anni- 
versary with New England Mutual is be- 
ing observed this year. 


when the 


Season for Anniversaries 

Anniversary celebrations were popular 
this month among Boston managers. 
Matthew F. Kane, manager of The Pru- 
dential at 75 Federal Street, is in his 
tenth year with that company in Boston. 
He started from scratch and has the 
satisfaction today of averaging about 
$2,500,000 paid-for volume annually. His 
agency has about $17,000,000 of Insur- 
ance In Force—not counting Group. 
When Matt Kane came to Boston he 
ran the life insurance end of Johnson 
& Higgins branch, but went on his own 
in July, 1934, when the Prudential made 
the office a direct branch. He had pre- 
viously been in New York with the 
10 William Street agency of Aetna Life 
in close association with his long-time 
friend, Gerald A. Eubank. Matt Kane 
has made many friends in his first ten 
years in Boston, 

The Golden anniversary of George A. 
Watkins, associate general agent, Penn 
Mutual Life, was a big event in Boston 
life insurance circles. The testimonial 
luncheon in his honor on Tuesday with 
General Agent Henry M. Faser as toast- 
master is reviewed on another page of 
this issue. And speaking about the Faser 
Agency—it will be in fine new quarters 
by August 19 at 61 Batterymarch Street, 
where one and a half floors have been 
leased. Most modern equipment and at- 
mosphere throughout, the offices will be 
air conditioned and with soundproof ceil- 
ings; windows on three sides; walls done 
In a green soothing to the eyes. 

General Agent Faser reports for the 
first half of 1940 an increase of 26% in 
paid-for business over same period of 
1939. The agency is also 7% ahead of its 
allotment assigned by the home office. 
M. G. Summers At “Protection Corner” 

Biggest New England Mutual agency 
office is that located at “Protection 
Corner"— 97 Milk Street, and nearly 
everyone in Boston’s insurance district 
knows its manager—Merle G. Summers. 
He has been general agent of the com- 
pany at its home office agency for nearly 
twenty years. In fact, the Summers 
Agency in 1941 will observe its twen- 
lieth anniversary and a good fellowship 
angle to this growth is that every year 
since inception the entire staff has gone 
a picnic the week-end following 
Fourth of July. Of the forty-one agents 
who attended this year’s party about 
cleven have been with the agency since 


it started; cighteen agents have at least 
fifteen years’ service. Many are college 
graduates, one of whom is Robert L. 
Summers, Jr., Harvard, who was the 1939 
leader in production. No relation to 
General Agent Summers, he is, however, 
the son of one of Merle’s old clients, 
a star shoe salesman. 

One of Merle Summers’ chief enthu- 
siasms today is the Wendell L. Willkie 
campaign for Presidency of the United 
States of which he is a booster. Another 
interest is in combatting the spread 
of savings bank life insurance. 


Richard W. Partridge 


Richard W. Partridge represents the 
younger generation of New England 
Mutual general agents. His office at 
150 Congress Street, one of the most 
attractively laid out in the insurance dis- 
trict, is three years old. The son of 
the late Frank Partridge of New Eng- 
land Mutual’s home office executive 
staff, Richard is vigorously making a 
name for himself “on his own.” 

Paul Sanborn on Caribbean Cruise 

Ralph Sanborn was in town but his 
brother, Paul, was not. The latter, get- 


(Continued on Page 29) 





J. L. BERGOFF DIES IN NEWARK 

James L. Bergoff, manager of the 
Prudential’s Minnesota mortgage loan 
office, died Monday in Newark where 
he had been since he became ill while on 
a business trip several months ago. A 
native New Yorker, Mr. Bergoff had 
been in his present post in Minneapolis 
for more than two years. Before that 
he was in the head office for twelve 
years. 





STASSEN PRAISES INSURANCE 

Governor Stassen of Minnesota said 
that the institution of life insurance is 
one of the finest examples of democratic 
“free enterprise” in an address opening 
the three-day regional convention of 
Minnesota Mutual Life’s agents from 
five states at Breezy Point Lodge, Pe- 
quot, Minn. He lauded life insurance 
as an important part of the economic 
structure under the American way of life. 





INSURANCE STARTS HOSPITAL 





James I. Taylor, Sun Life, Philadelphia, 
Helps Doctors Make One of Their 
Dreams Come True 
For eighteen months a group of fifty- 
one doctors in Philadelphia. have 
dreamed of a hospital owned, controlled 
and operated exclusively by doctors, a 
non-profit institution. A plan to finance 
the undertaking was designed by James 
I. Taylor, Sun Life, in cooperation with 
the Land Title Bank & Trust Co. of 
Philadelphia. Organization will be called 

Doctors, Inc. 

Each doctor agrees to put up an equal 
amount of cash. As the deposit de- 
creased the estate of each doctor a 20 
Year Endowment policy was taken out 
on each member of Doctors, Inc. 
Should the doctor die his family will be 
reimbursed for the amount he invested 
with the hospital. Plan is predicated 
upon 80 to 90% of the doctors living and 
with the cash surrender value, together 
with accumulated dividends permitting 
the hospital to retire the only existing 
debt, that of the doctors to themselves, 
within a period of twelve years. 

Doctors, Inc., have given a certified 
check to University of Pennsylvania for 
the purchase of historic Orthopaedic 
Hospital, all this made possible through 
life insurance. 


Counsel Albert H. Yost, 
Phoenix Mutual, Dead 


WAS WITH COMPANY 35 YEARS 





Wrote Many of Income Settlements It 
Uses; First Elected a Vice- 
President in 1930 





A few days after the Hartford press 
ran stories about thirty-fifth anniversary 
with the Phoenix Mutual of Albert H. 
Yost, vice-president and counsel, he died 
at his home in Hartford. Death on 
Tuesday followed a relapse after a long 
illness. 

Graduate of University of Cincinnati 
law school and of Yale, 05, he joined 
Phoenix Mutual, starting in policy loan 
division, When terminations department 
was organized he became its head. In 
that position he took an important part 
in claim handling and he wrote many of 
the modern forms of income settlements 
the company uses. 

In 1918 Mr. Yost became assistant sec- 
retary; in 1926 assistant secretary and 
counsel. Next he was promoted to sec- 
retary and-counsel and in 1930 was made 
second vice-president, becoming vice- 
president in 1934. He was a Phi Beta 
Kappa and was active in Association of 
Life Insurance Counsel. 


L. A. A. EXHIBITS 








Fewer Classifications At Annual Conven- 
tion, Washington; Personnel of 
Board of Judges Announced 

Chairman W. L. Jessup of the Life 
Advertisers Association’s exhibits com- 
mittee said this week that the exhibits 
set-up at the 1940 annual meeting in 
Washington of LAA will provide for a 
reduction in total number of classifica- 
tions of material; and also a limit in 
number of classifications in which a com- 
pany may enter material for competition. 
Last vear at Detroit there were 500 dif- 
ferent boards entered in competition. 
This year there will be nine classifica- 
tions, with additionai provision that any 
company may enter not more than six 
of the nine. 

General Program Chairman Kenneth 
R. Miller announces personnel of board 
of judges as follows: Troy M. Rodlun, 
ad and sales consultant, Washington, 
chairman and life insurance technical 
adviser; Dr, Wilford L. White, Depart- 
ment of Commerce, who will judge from 
standpoint of the merchandising plan; 
Lester Douglas, director of art and ty- 
pography, Chamber of Commerce of U. 
S., who will judge design; Peter Becker, 
Jr., president of Standard Press, Inc., 
Washington, who will judge copy. 





Tax Information Supplied 
By Central Hanover Bank 


Central Hanover Bank & Trust Co., 
New York, has recently issued a folder 
titled How Estates and Incomes are 
Taxed that was so popular that the first 
printing was exhausted and another has 
just been completed. Life insurance 
salesmen have found the folder useful 
when talking with clients about pro- 
ceeds of insurance that might be used 


for tax payment purposes. Prominently 
displayed is the statement: “Central 
Hanover believes that life insurance 


should be your first investment.” 

Under the head of Federal and state 
estate taxes and the gift tax the folder 
presents in tabular form, for the net 
estate or amount of gift in sums from 
$40,000 to $50,000,000, the 1935-40 Federal 
estate tax; 1940-45 Federal estate tax; 
total Federal and New York estate 
taxes; total Federal and New Jersey in- 
heritance taxes; total Federal and Con- 
necticut inheritance taxes; Federal gift 
tax. 

Another tabulation relates to income 
taxes, net, from $5,000 to $1,000,000. 
Shown are the Federal income tax, New 
York income tax and total Federal and 
New York income taxes. Various ex- 
planatory notes add to the completeness 
of the information furnished. The bank’s 
main office is at 70 Broadway. 








AN 
UNMISTAKABLE 
TREND 


The smart Life insurance 
agent of today is rounding out 
his income by the sale of Acci- 
dent & Health Insurance. The 
reason is obvious: Greater re- 
ceptiveness on the part of the 
public to Income Protection 
means easier sales and a quicker 
approach to the prospect’s life 
insurance problems. 


Recognizing this unmistakable 
trend the PREFERRED ACCI- 
DENT is now offering agents 
its new and modern Practical 
Policy containing many liberal 
features at reasonable premium 
cost. Offer it to your best pros- 
pects and customers with the 
assurance that PREFERRED’s 
55 years of Disability insurance 
experience will back you up. 
This is one of many accident 
policies issued by this company. 


The PREFERRED welcomes 
this opportunity of helping 
wide-awake producers who are 
not afraid to talk accident insur- 
ance in their interviews. Having 
specialized in quality policies 
for the preferred class of risk 
for more than half a century we 


know you will find our line one 
of the easiest and most pleasant 
to sell. 


Why not pep up your Summer 
selling by getting complete de- 
tails on our Practical Policy 
and other contracts, which will 
be speedily furnished upon re- 


quest. 


You might as well capitalize 
on Accident business as you 
go along for if you don't 
someone else will beat you 
to it. 


The 
PREFERRED 
ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 
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BOTH PARTIES AGAINST FED- 
ERAL SUPERVISION OF 
INSURANCE 
As both major political parties are 


against Federal supervision of insurance 
for some- 
scare lasted 
Members of 
bombardment 


that seems to be a dead issue 
time While the 
it was a considerable one. 


to come. 
Congress saw released a 
of protests from insurance organizations 


when the Federal supervision 
tion first made its appearance during 
the hearings of TNEC. Whatever mem- 
bers of SEC 
of Congress 
topic the latter 
to hear the 


sugges- 


said privately to members 
discussions of the 
had 


tremendous 


during 
soon opportunity 
opposition to 
anything which would hamper or ham- 
string the present system of regulation 
of insurance by states. 

that the plank in the 
platform of the Democratic convention 


It develops 


in Chicago which unqualifiedly endorsed 
state supervision was passed following 
concentrated and 


activity of officials 


members of the National Association of 
Life Underwriters. Four of the 


bers of the association who led in pre- 


mem- 


senting the plank to the platform com- 
Mrs, 
Minnesota 


included Catherine Boyle, 
Mutual, Chi- 

Democratic committee 
Illinois; Joy M. Luidens, 
executive secretary 
Life 
Zimmerman, 


mittee 
general agent, 
and a 
from 


cago, 
woman 
of Chicago Associa- 
Underwriters, Charles J. 
president of the National 
and Philip B. Hobbs, na- 


tional committeeman of the Chicago as- 


tion of 


Association ; 


sociation. 





WINDSTORM HAZARDS 
APPROACH 
Too many property owners in Eastern 
states are still firmly of the opinion 
that bad windstorms do not occur in this 
section of the country except at very 
rare They point to the 1938 
hurricane as an example and claim that 


intervals. 


such a storm had not visited this general 
area in more than 100 years. True, hur- 
force are 
seldom seen in the Middle Atlantic and 
New England States but nevertheless 
residents of New and 
can readily recall several wind- 
storms in the last 
did costly 
ing the 


ricanes of such tremendous 


Jersey, other 
states, 
decade or so which 
Follow- 
ago this 
September fire insurance companies reg- 
istered a large 


damage to property. 


hurricane two years 
gain in writing of wind- 
storm and supplemental contract cover- 


1907, at the post office of New York City under the act 





age, but unless agents and brokers con- 
tinue to point out the windstorm hazard 
the public consciousness is likely to for- 
get, until another catastrophe occurs, 
Insurance companies are not alone in 
pointing out that visit 
South 
victims of 


windstorms do 
states, even though the 
Middle West may be 
such storms much more frequently. The 
New York Sun, in an editorial recently 
on “How to Dodge a Tornado” says that 
during the 


Eastern 
and 


twenty-five years ended in 
1923 Pennsylvania had no fewer than 
forty-two tornadoes, New York thirty- 


three and Massachusetts ten. During 
the same period such states as Kansas, 
Iowa and Nebraska of course had many 
more. 

In Florida, August and September are 
known as the hurricane months and it 
these same months that the 


northeastern states are subject to rather 


is during 


violent storms. Our Winter months, 
too, bring many heavy winds accom- 
panied by rain, sleet and snow. Right 


favorable time for 
their 


now is a particularly 
producers to and 


possibilities. 


inform clients 


prospects of wind damage 


Even in insurance is 
sold producers at least have the satis- 
faction of knowing they 


cases where no 


have been alert 
and have in- 
formed their clients of weather history 
and of the 


to their responsibilities 


protection available to com- 


pensate for such damage if it does 


happen. 





Josiah R. Loomis of the Travelers 
Brooklyn, N. Y. office and immediate 
past commander, Insurance Post 1081, 
American Legion, New York, was unani- 
mously elected treasurer of the New 
York county organization of the Legion. 
This honor 


was conferred upon Mr. 
Loomis at the recent county convention 
held in Hotel Pennsylvania, New York. 


* * * 


J. O. Hoover, superintendent of agen- 
cies in The Travelers Insurance Co., 
was congratulated by friends and busi- 
ness associates recently upon his twenty- 
fifth anniversary of employment with 
his company. Congratulatory messages, 
baskets of flowers and gifts gave evi- 
dence of friendly remembrances. 

* « « 


Prof. A. H. Mowbray, consulting actu- 
ary of Division of Insurance of Califor- 
nia, who has been in Angeles for 
five weeks during part of which he testi- 
fied in the insurance investigation there 
of so-called Chapter 9 life companies, is 
now in Salt Lake City where he will 
participate in the examination of the 
Utah State Workmen’s Compensation 
Fund. 


Los 





L. to r.: Sam Rosan, Ted Meyerhoff, W. Henry Blohm, T. P. Allen, 
Manuel Camps, Jr., Turner Munsell, Jules Anzel, R. W. Corwin 


A number of New Yorkers attended the Life Insurance 
The school was attended by thirty-three life men, 
Jr., John Hancock, New York, president; 


school in Atlantic City July 8-19. 


Officers of the class were Manuel Camps, 
Hancock, Columbus, .. 
secretary ; and 
In accompanying picture of New Yorkers taking course, read- 


Ralph W. 
New York Life, 


Brooklyn, treasurer. 


Hoyer, John 
New York, 


ing left to right, are Sam Rosan, Union Central; 
Mutual; Mr. 

Roswell W. 
attending the school were twenty alumni, ‘ ese 
George Shoemaker, Matthew J. Lauer, Francis Low, William 
Frank Menninger of Newark, also an alumnus, attended. 
of the class Jerome Clark, vice-president Union Central, was guest speaker. 
B. N. Woodson, Lewis W. S. Chapman, Ward 


Provident 
American ; 


W. Henry Blohm, 
Anzel, Continental 


McNulty. 


included John Marshall Holcombe, Jr., 
Phelps, Laurence S. Morrison. 


Francis W. Meyer, securities clerk in 
the office of the Indiana State Insur- 
ance Commission, will retire on August 
1. Commissioner Viehmann said Mr. 
Meyer has been offered a_ position in 
the private insurance field. He has been 
associated with the commission since 
1933. William F. Mitchell of Kokomo, 
formerly state appraiser for the HOLC, 
has been appointed to fill the vacancy. 

x * * 


Prentice Hewitt, who has resigned as 
Pacific Coast manager of American 
States in order to launch his own com- 
pany to be known as First American As- 
surance Co. of Reno, Nev., has been an 
insurance man for seventeen years. At 
one time he was a general agent for auto- 
mobile carriers and in 1932 he became 


Pacific Coast manager of the Gulf Com- 

panies, retiring to become Coast manager 
of the American States. 
xk * * 

Frank H. Devitt, former New York 

manager who went to Denver to take 


charge of the home office agency of 
the Capitol Life, is leading the agencies 
of that company. 

* -*# * 

Engagement has been announced of 
Mildred A. Ellor, daughter of Mr, and 
Mrs. Wallace J. Ellor, of Grace Street, 
Bloomfield, to Gustav A. Beeaf, Jr., of 
the Metropolitan Life in New York. 

* * * 

W. E. Mallalieu, general manager of 
the National Board of Fire Underwriters, 
and Mrs, Mallalieu are leaving August 1 
for a month’s vacation at Chatham Bars 
Inn, situated at Chatham on Cape Cod, 
Mass. 

xk * * 

Alex MacDonald, general manager of 
Royal Exchange Assurance, has been 
unanimously re-elected president of the 
Insurance Institute of London; and 
Arthur E. Morgan, general manager, 
London Assurance has been unanimous- 
ly re-elected deputy president. 


Sales Research Bureau's 


vice-president; Turner Munsell, 
Thomas P. Allen, Massachusetts Mutual, 
Ted Meyerhoff, Equitable Society; 
Allen, Mr. Camps, Mr. Munsell, Jules 
Corwin, New England Mutual. Also 
including these from New York City: 
Sender and John A. 
At the banquet 
Faculty 








LEWIS DOUGLAS 


Lewis Douglas, president Mutual Life, 
is a member of a committee of four ant- 
New Deal Democrats who have orgat- 
ized a national independent movement 
and are supporting Wendell L. Willkie’ 
campaign for President. Mr. Douglas is 
former director of the budget under 
President Roosevelt and for six years 
was a member of Congress from At 
zona. Others on the committee are 
John W. Hanes, former Undersecretat) 
of the Treasury; Alan Valentine, presi 
dent of the University of Rochester, and 
Mrs. Roberta Campbell Lawson of Tulsa, 


Okla., president of the General Federe 
tion of Women’s Clubs. Mr. Willkie 
now vacationing at Colorado Springs 


made public a joint telegram sent froD 
Sun Valley, Ida., where Mr. Douglas 
on a vacation. Mr, Douglas and the 
others on the committee said in the witt 
that they are for Willkie because they 
are in cauiaaiien to any 
ning for a third term. 
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AF.I.A. Establishes Temporary 
French Office in Southern France 
For many years the American Foreign 
Insurance Association has had its French 
headquarters in the building at No. 1 
That 
Guaranty 


Boulevard des Italiens, Paris. 
building was 
Trust Co. of New York until the bank 
moved to a swankier section next door 
to famed Hotel Crillon. A few 
from A.F.I.A. on Boulevard des Italiens 


is one of leading Paris daily newspapers, 


also home of 


yards 


while across the street is main office of 
Western Union Telegraph Co. and also 
of Harry’s bar where most customers 
are Americans, 

As the German army was about to 
enter Paris members of the French gov- 
ernment left that city and went to South 
of France. Also joining in the evacua- 
tion were the principal business men, 
including insurance men. 

Among the insurance men who have 
evacuated Paris are Nathan H. Went- 
worth, manager of the American Foreign 
Insurance Association for France; Carl 
Th, Endemann, A. F. I. A. chief under- 
writer there; R. A. Povel, Mme. O. 
Sleskine and several other members of 
the A. F. I. A. office staff. A temporary 
ofice has been established at Villa la 
Caseta, Hossegor (Landes), France. Mrs. 
Wentworth and her daughter returned 
to the United States in June and are 
now at Cape Cod. 

Baron Z. M. de Wahrtreu of the A. F. 
I. A. one of the most colorful insur- 
ance men in the world, and A. F. I. A. 
consulting marine underwriter for the 
Near East, is safe at his villa in Antibes. 

Descendant of a long line of New 
England ancestors, Nathan H. Went- 
worth is a graduate of Dartmouth where 
he won honors in football and hockey 
and is also a Phi Beta Kappa. Before 
going into insurance he had some experi- 
ence with steamship lines, newspaper 
work and as an assayer for a gold mining 
company in Canada. This was all in a 
period of about a year. He was grad- 
uated from Dartmouth in 1932 and joined 
the A. F. I. A. in 1933. After two years 
in New York he was transferred to the 
Paris office. 
Carl Th. Endemann came here from 
Europe early in 1926 and became an 
American citizen. He had considerable 
experience with insurance organizations 
in Europe. He joined the A. F. I. A. in 
New York as an examiner. In 1932 he 
was transferred to the Paris office. He 
Is an accomplished linguist, speaking and 
writing Dutch, French, German and 
Spanish as well as possessing a working 
knowledge of Italian, Portuguese and 
Swedish. His father was a professor of 
languages in a German university. 

Baron de Wahrtreu was born in Aus- 
tralia of old Norman stock, and received 
his formal education in Paris. He had 
many years of marine insurance experi- 
ence and represented the Phoenix of 
London in British East Africa and the 
Union Marine before joining the A, F. 





























1923 as marine underwriter at 
Although well along 
in years he is an active and energetic 


I. A. in 
the time for India. 


insurance man whose experience is 
world-wide. 
“+. oi 
Joseph J. Magrath 
Joseph J. Magrath who joined the 


Chubb & Son organization three years 
ago after having been with the New 
York State Insurance Department for 
years is now secretary of the Federal 
Insurance Co. and of the Reserve Insur- 
ance Co. and is administrative assistant 
of the United States Guarantee. 

After attending public schools in New 
York Mr. Magrath took accounting at 
Columbia University and a_ general 
course at New York University. For 
five years he was with the New York 
Life in its head office division of inquiry. 
Then he became an accountant with the 
Public Service Commission. He joined 
the New York State Insurance Depart- 
ment as an examiner in the bureau of 
miscellaneous companies, chief of which 
was John E. Diefendorf. From there 
he was transferred to the rating bureau 
head of which was the late Samuel 
Deutschberger. Following the death of 
Mr. Deutschberger he became chief of 
the bureau. Albert Conway appointed 
him. 

Mr. Magrath is a director of the In- 
surance Society of New York and has 
lectured in that society’s courses. He is 
president and a director of the Premium 
Credit Corporation. He lives in Rego 
Park, Queens, and is married and has 
three boys: Joseph J., Robert and 
Richard. 

* © * 


India Manager Here 

Nicholas Ottoens, manager of Amer- 
ican Foreign Insurance Association in 
India, has arrived in this country and 
will be here several months. He is now 
in San Francisco. 

Mr. Ottoens was a young Russian army 
officer when the revolution started in 
that country in 1917. He came to this 
country and went to Massachusetts In- 
stitute of Technology, Boston. Sixteen 
vears ago, after leaving M. I. T., he 
joined the American Foreign Insurance 
Association. He was made manager in 
Calcutta, then in Bombay; and then of 
all India. 

* * * 
The Mallalieu Brothers 

Two sons of W. E. Mallalieu, general 
manager of the National Board of Fire 
Underwriters, are in the insurance busi- 
ness. They are W. E. Mallalieu, Jr., 
and John Tilden Mallalieu. 

A graduate of Wesleyan University, 
Middletown, Conn., W. F. Mallalieu. Jr., 
had three summer jobs while in college. 
They were with the Schedule Rating 
Office of New Jersey, Home Fire and 
Marsh & McLennan. Upon leaving col- 
lege he went with the Home as a staff 
adjuster in the Pacific Coast underwrit- 
ing department. He became special 
agent for the Home successively in 
western Washington, in northern Illinois, 
in northern New Jersey and in southern 





CARL 


TH. ENDEMANN 


California. In 1935 he went with the 
Royal-Liverpool Groups in the special 
service department, traveling four states 
out of Kansas City. He was transferred 
to New England in January, 1938, work- 
ing in the same department, and in 
July, 1940, was made state agent of 
southeastern Massachusetts and Rhode 
Island. He _ recently was 
assistant director of education, Royal- 
Liverpool Groups. 

John T. Mallalieu is a graduate of 
Lafayette College where he was on the 
tennis, track and basketball teams. In 
October, 1936, he went with the Fidelity 
& Casualty in this city in the metropoli- 
tan office. Then he was for two years 
in the rating department and at the 
present time is in the metropolitan un- 


derwriting department under Robert 
iwichols, resident manager, 
x * 
Insurance Man’s Sons Win 
Scholarships 


W. M. Speth, secretary of the examin- 
ers’ club of the America Fore, and one 
of the senior examiners in its Western 
Department, has two sons who have dis- 
tinguished themselves in school. 

Raymond E. Speth has graduated from 
Oak Park-River Forest Township high 
school after having been an honor stu- 
dent for the past four years with the 
result that he has been awarded a four 
year scholarship at University’ of 
Rochester. 

William M. Speth, Jr., will enter the 
senior class of Armour Institute of Tech- 
nology in the Fall and he has been 
awarded a four year scholarship in fire 
prevention engineering. He is business 
manager of the school paper, is a mem- 
ber of the school’s fire protection engi- 
neering honorary fraternity, Salamander, 
and is a member of the honorary literary 
fraternity, Spinx. 

* * * 
Insure a Cow for $25,000 

The New York World’s Fair cow, 
known as “Elsie,” which has gotten more 
publicity than any animal in some years, 
has been insured in Los Angeles for 
$25,000. Premium rate is $1,000. Elsie 
will appear in the production of “Little 
Man,” now being made in Hollywood. 

The policy is to run for ninety days; 
and is an “all risk.” Restrictions are 
that the cow be not taken on an aero- 
plane ride and not be permitted to do 
any dangerous stunts, and that there 
must be a constant attendance of a veter- 
inarian and a herdsman. Diet is also 
given close supervision. 

Behrendt-Levy Co., insurance agency, 
got the policy. 

* x 
Sir Warren Fisher on 
Royal-Liverpool Board 

The appointment of Sir N. F. War- 
ten Fisher to be a director of the Royal 
and L. & L. & G. brings to the board a 
man whose signature is world-known. 
It was his signature as Secretary of the 


appointed. 





N. H. WENTWORTH 
Treasury that appeared for many years 
on British currency notes. 

Born in 1879, Norman Fenwick War- 
ren Fisher entered the Inland Revenue 
Department by open competition in 1903. 
After a short period during 1912-13, 
when he was seconded for service with 
the National Health Insurance Commis- 
sion, he returned to the Inland Revenue 
and for four years of war was deputy- 
chairman of the board. Immediately 
after the war he was appointed chair- 
man. A year later he transferred to the 
Treasury, becoming permanent Secre- 
tary and Official Chief of the Civil Serv- 
ice. In his Treasury Post he was the 
adviser of successive Chancellors of the 
Exchequer and was known as “the man 
behind the Budgets.” He retired last 
year and it is expected that he will soon 
take up other directorships. British cur- 
rency notes were for years commonly 
termed “Fishers.” 

» * 
Commercial Union Chairman on 


War Consultative Council 
The British Chancellor of the Ex- 
chequer, Sir Kingsley Wood, has ap- 
pointed a Consultative Council of eight 
to advise him on special problems aris- 
ing from war conditions. In his letter 
of invitation to the members, Sir Kings- 
ley said it was his wish to ask the Coun- 
cil from time to time for help and ad- 
vice upon the special problems which 
confront the Treasury as a consequence 
of war conditions. One of the members 
of the Council is Sir Bertram Hornsby, 
chairman of the Commercial Union and 
an authority on insurance and banking 
matters. Another is Professor J. M. 
Keynes, world-famous economist and 

formerly insurance office director. 

e & * 
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Insurance to Assist 
National Survey Work 


WILL COOPERATE WITH F. B. I. 


Harold V. Smith of Home Names Com- 
mittee of Executives to Aid in 
National Defense Program 


With the knowledge that there had 
been placed in the Federal Bureau of 
Investigation the plant survey work in- 
cident to the rearmament program, and 
in the interest of national defense, Har- 
old V. Smith, president of the Home of 
New York, offered the services of in- 
surance—fire, casualty, stock and mu- 
tual—to the Federal Bureau of Investi- 
gation to assist in this program. After 
several conferences with officials of the 
Federal Bureau of Investigation, a plan 
has been agreed to and inaugurated 
whereby the insurance companies will 
assist in this important undertaking. 

The offer was accepted by the F.B.I. 
and Mr. Smith was requested to form 
such a committee, and the following have 
been appointed as members and all have 
accepted. 

Members of Committee 

F. W. Koeckert, United States man- 
ager, Commercial Union Assurance. 

Bernard M. Culver, president, Conti- 
nental, (America Fore Group). 

William E. Straub, president, 
Mutual, Lincoln, Nebraska. 

Charles R. Page, president, 
Fund. 

John R, Cooney, president, 
of Newark. 

J. J. Fitzgerald, president, 
ers National Mutual Fire, 

Paul Rutherford, president, 
Accident & Indemnity. 

John O. Platt, president, Insurance Co. 
of North America. 

James S. Kemper, president, 
Affiliated Companies, Chicago. 

S. Bruce Black, president, Liberty Mu- 
tual, Boston. 

Hovey T. Freeman, president, Manu- 
facturers Mutual Fire (Associated Fac- 
tory Mutuals), Providence, R. I. 

Vincent Cullen, president, National 
Surety Corp. 

George C. 
of Hartford. 

Jesse W. Randall, vice-president, Trav- 
elers Indemnity. 

Eventually the function of this com- 
mittee will be to appoint sub-committees 
in sections throughout the country, in- 
cluding in their appointees rating bu- 
reau officials and certain fieldmen of all 
companies. Temporarily any suggestions 
that occur to anyone engaged in insur- 
ance in connection with this survey work 
should be addressed to the chairman. 


Farmers 
Fireman’s 
Fireman's 
Grain Deal- 


Indianapolis. 
Hartford 


Kemper 


Long, Jr., president, Phoenix 





Pool Insurance Co. Bill 
Gets 3rd Reading in Canada 


A bill to incorporate the Pool Insur- 
ance Co. and granting wide powers to 
the prairie province wheat pools has re- 
ceived its third reading in the Canadian 
House of Commons. despite widespread 
criticism which came even from the 
Government supporters. 

Wheat pools of Manitoba, Saskatch- 
ewan and Alberta are given incorpora- 
tion by the bill as the Pool Insurance 
Co. with powers to engage in all types 
of insurance except life in the prairie 
provinces. Arthur Slagt, a member of 
the government party in power in Can- 
ada, opposed the measure because it pro- 
vided the means whereby the pools will 
compete with existing companies and 
place the operation of a large insurance 
organization in the hands of men not 
experienced in that work. 


RALPH B. RISSE IN NEW POST 
Former Manager Cotton Dept. Marsh & 
McLennan, To Be Vice-President 
of Whitfield King & Co. 


Ralph B. Risse, well known in the in- 
surance field in New York and through- 
out the South, particularly in cotton in- 
surance, is leaving Marsh & McLennan, 
Inc., on July 31 to open the New York 
office of Whitfield King & Co. of Mem- 
phis, Tenn., at 70 Pine Street. Mr. Risse 
has been in the insurance brokerage 
business for twenty-six years. He start- 
ed with Hagedorn & Co. in 1914 and left 
them in 1921 to join Baird & Co., which 
firm later became absorbed by Marsh & 
McLennan. 

In joining forces with Whitfield King, 
who handles the insurance of the Fed- 
eral Compress & Warehouse Co., and 
the Union Compress & Warehouse Co. 
as well as other cotton accounts issuing 
insured warehouse receipts, Mr. Risse 
becomes associated with a leading firm 
writing this class of insurance. 

Whitfield King & Co. already well- 
known in insurance circles, is expected 
to increase their business materially 
through the connections of Mr. Risse 
and his knowledge of markets for plac- 
ing various classes of insurance. 


THOMAS McALEER DIES AT 52 

Thomas McAleer, 52 years old, a 
marine insurance broker with offices in 
New York City, died July 19 at the 
Elizabeth, N. J., General Hospital of 
injuries suffered in an automobile acci- 


dent. Mr. McAleer had his residence 
in Richmond Hill, L. 1. 





Continental and Fidelity - Phenix 
Report Premium Gains This Year 


The Continental of the America Fore 
Group reports assets of $91,249,129 as of 
June 30, which compares with $99,441,215 
at the 1939. The 
assets is attributable to the general fall 
in value of securities which has occurred 
during the last six months. Net surplus 
of the company is now $58,158,846 and 
with the capital of $5,000,000 the policy- 
holders’ surplus is $63,158,846. On 
December 31 last the total surplus was 
$71,076,027. The contingency reserve as 
of June 30 was $1,036,376. 

Unearned premiums amount to $20,- 
403,908, which compares with $19,678,873 
at the close of 1939, indicating an in- 
crease in premium volume during the first 
half of this year. For this period the 
premiums written amounted to $10,907,- 
745. Premiums earned were $10,182,- 
710, losses were $4,751,571 and expenses 
$4,871,060, leaving an underwriting profit 
of $560,078. There was a net decrease 


close of decline in 





Jullien Heads Maine 
Dept. of American Legion 


Paul J. Jullien, president of J. B. Friel 
agency, Waterville, Me., has been elected 
commander Maine department, American 
Legion. He is the first commander 
chosen since 1920 to have attained this 
honor without opposition. Prior to join- 
ing the Friel agency in 1933 most of 
his business experience was in banks 
and public utilities. He was affiliated 
with banks in Washington, D. C. and in 
Waterville, and with the Boston Edison 
and the Central Maine Power Co. He 
became president of the Friel agency 
in 1935. 
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in market value of bonds and stocks of 
$8,774,000. 

Assets of the Fidelity- Phenix, second 
largest fire company in the America 
Fore Group, as of June 30, 1949, 
amounted to $70,904,885, which compares 
with $77,992,581 as of December 31 last. 
The net surplus is now $44,548,794, and 
the capital $3,750,000 which makes a 
policyholders’ surplus of $48,298,794, 

The unearned premium reserve of 
$15,806,260 compares with $15,451,216 at 
the close of 1939. During the first half 
of this year premiums written amounted 
to $8,865,917. Premiums earned were 
$8,510,873, losses were $4,133,160 and ex- 
penses $3,883,336, leaving an underwrit- 
ing profit of $494,376. 


British a Insurance 


Of Diverted Shipments 


The British Government War Risks 
Insurance Office has announced that 
when insurance is sought in respect of 
cargoes which were bound to French 
ports before the withdrawal of France 
from hostilities and such cargoes haye 
been diverted applications may be made 
for definite insurance on a_ facultative 
basis. 

The insurance is to be subject to a 
warranty that the vessel proceeds direct 
to the United Kingdom and _ that no 
claims may be made in the event of 
deviation or change of voyage not ap- 
proved by the British authorities. The 
insurance covers the risks of capture, 
seizure, loss of or damage to the prop- 
erty caused by mines, torpedoes, bombs 
or other engines of war, loss or dam- 
age to the property received in collision 
caused by warlike operations or in con- 
sequence of hostilities, and cargoes 
proportion of salvage, general average, 
and salvage charges arising from war- 
like operations or in consequence of 
hostilities. 

Notice is also given by the office that 
certificates of insurance in respect of 


securities, whether under open cover 
or facultative, must state the full de- 
scription of the interest insured, in- 


cluding the numbers. In cases of dis- 
patches to North America it must also 
be warranted that photographs have 
been taken of the securities and _ that 
these have been deposited with a London 
bank to be named on the certificate. 


HOSTS AT N. B. & M. OUTING 


Last Saturday A. E. Murdock and R. 
D. McMillan, secretaries, respectively, of 
the New England and improved risks 
departments of the North British & 
Mercantile Group, played host to their 
departmental employees and families at 
an outing staged at their Summer homes 
at Lake Hopatcong, N. J. About fifty 
guests enjoyed sailing, motor- boating, 
swimming and refreshments. Some ex- 
cellent community singing was indulged 
in, led by Miss Ruth Murdock on the 
accordian. 





A. T. BAILEY IN SEATTLE 
A. T. Bailey, manager for North Brit- 
ish & Mercantile in Pacific Northwest 
has been in Seattle on a business trip 
and visiting with J. A. Gallagher, who 
was taken ill in Seattle. He is still in 
the hospital suffering from collapse. 





SEABOARD ENTERS CALIFORNIA 
The Seaboard Fire of Baltimore has 
been admitted to California with Ray 
Decker, Pacific Coast manager of the 
Royal-Liverpool Groups, as _ general 
agent. 





LOUIS B. HARRIS DEAD 
Louis B, Harris, general insurance 
broker at 80 Maiden Lane, died last 


week at the Saranac Lake General Hos- 
pital. 
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Springfield Fire Group Promotions 


(Continued from Page 1) 


feld until June, 1912, when he became 
epecial agent with the same territory for 
the Springfield. In March, 1919, he was 
elected to the position of assistant secre- 
tary, which was followed by the election 
as vice-president in January, 1924. 

Mr. Cruttenden is a member of the 
incendiarism and arson committee of the 
National Board of Fire Underwriters; 
chairman of the board of governors, 
New England Fire Insurance Rating As- 


Elected President 


Kaiden Kazanjian 


CRUTTENDEN 


WALTER B. 


member of the arbitration 
committee, Southeastern Underwriters 

Association; Boston committee of the 
Eastern Underwriters Association; Lou- 
isiana- Mississippi Conference; executive 
committee of the Stock Company Asso- 
ciation; Fellow and member of the board 
of governors of the Insurance Institute 
of America and a member of the board 
of directors of the Underwriters Salvage 
Co. He is an in¢orporator of the Spring- 
field Institution for Savings, and a mem- 
ber of the national legislation commit- 
tee, Springfield, Mass., Chamber of Com- 
merce. 

Living in Glen Arden, Longmeadow, 
Mass., Mr. Cruttenden is a member of 
the Longmeadow Country Club and the 
Colony Club, Springfield. 


William A. Hebert 


Mr. Hebert entered the employ of the 
Springfield in 1904, as an office boy. He 
worked throughout the various depart- 
ments of the organization until 1911, 
when he was sent to Pennsylvania as 
an inspector. A few months later he 
was made a special agent for north- 
eastern and central Pennsylvania. Dur- 
ing the World War he was recalled to 
the head office of the company to super- 
vise cancellation of large foreign con- 
tracts, and in January, 1918, was ap- 
pointed general agent. The following 
year he was elected assistant secretary, 
and in 1924 secretary. In February, 1932, 
he was elected third vice-president and 
secretary of the corporation of the 
Springfield and Sentinel, and later the 
New England Fire. 

Mr. Hebert is vice-chairman of the 
general agency committee, member of 
the New Jersey committee on confer- 
ence, and member of the Pittsburgh 
committee of the Eastern Underwriters 
Association. He is a member of the 
Statistical and recording committee of 
the National Board of Fire Underwrit- 
ers, and in the past has been a member 
of numerous committees of the National 
Automobile Underwriters Association 
and the Inland Marine Underwriters 
Association, 

€ is an incorporator of the Spring- 


sociation ; 





field Institution for Savings; an incor- 
porator of Wesson Memorial Hospital, 
Springfield; and a member of the board 
of trustees of Springfield Cemetery As- 
sociation. He is also a member of the 
newly formed National Defense Com- 
mittee of the Springfield, Mass., Cham- 
ber of Commerce. Living in Colony 
Hills, Longmeadow, Mass., Mr. Hebert 
is vice-president of the Longmeadow 
Country Club and a member of the Col- 
ony Club, Springfield. 
Charles C. Wright 

Mr. Wright joined the Springfield on 
January 1, 1906, employed as mail clerk, 
and worked his way up through suc- 
ceeding years in various underwriting 
departments. On November 1, 1917, he 
was appointed special agent in the cen- 
tral Pennsylvania field with headquarters 
at Wilkes-Barre. Subsequently he was 
moved to Philadelphia, where he had 
supervision over eastern Pennsylvania, 
Maryland, Delaware, and the District of 
Columbia. Brought to the head office, 
he was first made general agent on 
March 18, 1929, in charge of under- 
writing in the Middle Department terri- 
tory. He was made assistant secre- 
tary of the Springfield Sentinel, Michi- 
gan and New England Fire in 1931, and 
assistant secretary of the corporation of 
these companies in 1932. His election as 
secretary of the companies came in Feb- 
ruary, 1935. 


George W. Roberts 


Mr. Roberts, born and educated in 
Wethersfield, Conn., and graduated from 
Wesleyan University, was first employed 
by the National Fire of Hartford for 
eleven years, later joining the Hanover 
Fire. He went with the Springfield in 
1924 as special agent for western Massa- 
chusetts and Connecticut. On March 1, 
1926, he was made general agent, in 
charge of losses. He was elected assist- 
ant secretary of all companies in the 
Springfield Group in February, 1928, and 
secretary in February, 1932. For the 
past several years he has had supervi- 
sion of the underwriting for Connecticut, 
New York, and metropolitan New York 
City. Mr. Roberts is a member of the 
agency balance committee of the Eastern 
Underwriters Association. 

Pass Resolution on George Grant 

Bulkley 

The directors of the Springfield on 
Monday passed the following resolution 
on the death of late President George 
Grant Bulkley, similar resolutions being 





Bachrach 
WILLIAM A. HEBERT 


passed by the boards of each company in 
the Springfield Group: 

“The board of directors of the Spring- 
field Fire & Marine Insurance Co. feel 
profound sorrow in the death on Satur- 
day, June 29, 1940, of George Grant 
3ulkley, who served this company faith- 
fully and zealously since 1911, having 
been its president and chairman of its 
finance committee for over sixteen years 
and a director for over twenty-one years. 

“During the progress of his leader- 
ship the Springfield Fire & Marine, with 
the other insurance companies which be- 
came affiliated with it or which were 
established under his able direction, grew 
steadily and surely, and its enviable 
nation-wide reputation’ for financial 
strength and unexcelled service was 
greatly augmented. This growth was 
largely due to his business and under- 
writing acumen, his integrity, vision and 
unfailing faith in the future. 

“The demands of a decade of business 
depression were insufficient to destroy 
his determination, his sense of right and 
his complete adherence to the ideals of 
sound underwriting. His friendly force- 
fulness attained for him the highest 
honors in the insurance profession. He 
was held in the greatest esteem by all 
who knew him and especially those who 


Hits Proposed Change in N. Y. Policy 


A fire insurance man with wide experi- 
ence in both underwriting and adjusting 
offers the the 
provision in the proposed new standard 
fire New York 
State that a policy is invalidated 


following criticism to 


insurance policy for 
not 
hazards unless 
the 


because of increased 


these hazards contribute to cause 
of a fire. 

The unfair part of the new standard 
policy under discussion is one that it 
seems has not been noticed much, but 
especially not by insurance men who 
never adjusted losses. The original 1887 
New York standard policy was voided if 
the assured at any time had done things 
or kept articles prohibited, and _ tech- 
nically meant that a policy once voided 
had to be reinstated to become valid 
and be so at the time of a fire. Rather 
too strict, but companies’ generally 
ignored it. 

Then, when the new standard policy 
was issued (the typewriter policy), this 
was changed to read that the policy was 
void in case of fire if fire occurred 
“while the prohibited actions or condi- 


tions were existent (See lines 32 and 
following). 

In the proposed policy it is stated 
that a company is liable anyway, un- 
less the cause of the fire is due to pro- 
hibited hazards. It will put the burden 
of proof on the adjuster (especially in 
case of total losses) to discover the 
cause of fire. Also a man may insure, 
say his store (strictly mercantile), and 
introduce a prohibited hazard, and not 
notify the company, and the policy would 
still be valid unless the prohibited con- 
ditions had caused the fire. 

From a rating point of view, the mer- 
cantile risk would have been rated as 
such, of course, but later on the owner 
might change into a_ special hazard 
not contemplated by the rate, and if a 
occurred, we would have to pay, 
unless we could prove that the prohibited 
hazard caused the fire. It has been 
suggested that extra premiums could be 
charged after the fire. The fact remains, 
however, that from an_ underwriting 
point of view it would very much upset 
matters, and could lead to a lot of 
abuses, on part of assured, and add a 
tremendous lot of extra work in ad- 
justments. 


loss 


were privileged to work directly under 
his keen direction and kindly guidance. 

“The same splendid cooperation with 
all those with whom he came in contact 
elevated him to a place of honor in 
the civic activities and the social and 
business life of our community. 

“We, the members of this board, rev- 
erence his memory as one blessed with 
ability and force, tempered with humane 
and cordial consideration for all, and 
mourn with deepest sorrow the passing 
of a competent leader, a great yet modest 
man and a loyal friend. 

“Therefore, Be It Resolved, That the 
board of directors of the Springfield 
Fire & Marine Insurance Co., being 
fully sensible of the loss thus sustained, 
hereby records its tribute to the life 
and worth of George Grant Bulkley, and 
its appreciation of his noble character 
and the eminent services he has rend- 
ered this company; and further, that 
this resolution be suitably engrossed and 
conveyed to his family.” 

Signed,—Emerson G. Gaylord, Melvin 
D. Southworth, Walter B. Cruttenden, 
Cummings C. Chesney, Francis H. Wil- 
liams, Bertrand J. Perry, Henry A. Field, 
George A. Bausman, Frederic M. Jones, 
Edwin A. Carter, Edward H. Thomson, 
William A. Hebert, Alfred H. Hastings. 





FOREIGN COMPANIES UPHELD 


Otto Patterson of American Automobile 
Denounces Use of Propaganda 
Designed to Injure Them 


Patterson, executive vice-presi- 
American Automobile, St. 
has addressed a letter to the company’s 


Otto 


dent Louis, 


agents and also to brokers denouncing 
in strong terms the practice of promot- 
ing prejudice against foreign companies. 
Part of the letter reads: 

“Foreign companies licensed to trans- 
act business in this country are in effect 
corporate citizens of the United States. 
Such companies, which meet the same 
capital and reserve requirements as do- 
mestic companies, whose funds are le- 
gally impounded in this country for the 
protection of their policyholders, who 
pay taxes at the same rates as Amer- 
ican companies, who give employment 
to thousands of American citizens and 
who discharge their obligations ade- 
quately and justly as insurers of Amer- 
ican life and property, are entitled equal- 
ly with domestic companies to public re- 
spect and confidence. 

“Licenses granted to foreign compa- 
nies are certificates of character and 
solvency and any unjust reflection cast 
upon them is equally a reflection upon 
the insurance departments who issue the 
licenses under which such companies 
operate. 

“We earnestly hope that you will use 
your influence at every Opportunity to 
see to it that our foreign company com- 
petitors doing business under licenses in 
this country are dealt with fairly and 
justly.” 





Question of Market Value 
of House Was One For Jury 


In an action on a fire policy covering 
a dwelling house in an amount not to 
exceed $700 it was held error to direct a 


verdict for the plaintiff for the face 
value of the policy, plus interest. Na- 
tional Ben Franklin Fire v. Purvis, 


Georgia Court of Appeals, 7 S. E. 2d 296. 
The defendant sought to escape liability 
on the ground that the insured and 
others conspired to burn the insured 
property. There was testimony that 
would have authorized the jury to find 
that the dwelling insured was worth 
anywhere from $500 to $1,200. The in- 
sured testified it was worth $1,000 to 
$1,200. Other witnesses placed the value 
at $500. It was held for the jury to de- 
termine the market value of the house 
and it would not be bound to take any 
of the valuations by any of the wit- 
nesses. 
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Supplemental Contract 
Premiums Up in East 


FIGURES REPORTED BY E.U.A. 
Total for First Six Months of This Year 
Is $2,125,087 Compared With 
$1,737,044 Last Year 


During first and second quarters of 
this year there has been a substantial 
gain registered in additional hazards 
supplemental contract premiums written 
in the territory of the Eastern Under- 
writers Association. For the quarter 
ending June 30 such premiums amounted 
to $1,179,777, compared with $911,460 for 
the corresponding period of last year, 
according to a compilation prepared by 
Manager Sumner Rhoades of the E.U.A. 
For the first six months of this year 
these premiums amount to $2,125,087, as 
compared with $1,737,044 for the same 
period of 1939. 

The figures are based on reports of 
companies members of the rating or- 
ganizations and include all territories ex- 
cept New York City. In only two terri- 
tories, the New York Suburban division 
and the Syracuse division of the New 
York Fire Insurance Rating Organiza- 
tion, were decreases in supplemental 
contract premiums shown. 

Following is a comparison of the sup- 
plemental contract premiums in the vari- 
ous rating organization jurisdictions in 
the East, the first sum given being that 
for the three months ended June 30, 
1939, and the second amount being that 
for the three months ended June 30 this 
year: 

Baltimore Association of Fire Under- 
writers, $48,718 and $72,239. 

District of Columbia Underwriters’ 
Association, $20,882 and $33,281. 


New Hampshire Board of Under- 
writers, $9,312 and $9,648. 

New Jersey Schedule Rating Office, 
$118,500 and $174,421. 

Middle Department Rating Associa- 
tion—Allegheny Division, $44,910 and 
$71,019; Middle Division, $123,525 and 
$156,010; Philadelphia Division, $36,527 


and $89,567; Suburban Division, $58,396 
and $87,946. Totals, $233,359 and $404,542. 

New England Fire Insurance Rating 
Association—Maine, $5,370 and $6,650; 
Vermont, $1,625 and $1,983; Massachu- 
setts, $99,958 and $132,624; Rhode Island, 
$35,182 and $39,416; Connecticut, $69,805 
and $79,395; Totals, $211,941 and $260,068. 

New York Fire Insurance Rating Or- 
ganization—Buffalo Division, $15,299 and 
$20,298; Suburban Division, $121,831 and 
$104,555; Syracuse Division, $101,617 and 
$100,724. Totals, $238,748 and $225,578. 

The total for the quarter ended June 
30, 1939, was $911,460 and for the same 
quarter this year, $1,179,777: the total 
for the quarter ended March 31, 1939, 
was $825,583 and for the same quarter 
this year, $945,311. 





Tugs Receive Awards for 
Salvaging City of Paris 

In the Admiralty Court, London, Jus- 
tice Langton has awarded the tugs Con- 
test and Atlantic Cock £2,500 each for 
towing the steamer City of Paris up to 
Tilbury Docks, London, after she had 
been disabled by a mine off the British 
East Coast early in the war. 

“I think,” said the judge in making 
the award, “that I ought to try to esti- 
mate the conditions as well as I can 
remember them as they existed at the 
beginning of the war, and should take 
what a stouthearted seaman might con- 
sider the perils he was facing at that 
time. The tugs were undoubtedly facing 
a great deal of unknown danger. 

“The services were short, but there 
was the war risk to the tugs to be 
taken into account and it was a danger- 
ous, though not immediately dangerous, 
undertaking. The value of the steamship, 
in her damaged condition, together with 
her cargo, was, in round figures, £100,000. 





_ Dwelling house fires in Newark, N. J., 
increased from 491 to 584 in the first 
six months of this year, according to 


Insurance of Bankrupt Processer 


Held for Benefit of Customers 


July 17, 1939, a fire occurred in the 
premises of a cleaner and_ processer 
which destroyed personal property, pre- 


viously delivered to her by some four 
hundred customers, for cleaning and 
processing. This property was insured 


by a policy for $50,000 issued by the 
Franklin National of New York to the 


processer, Estelle S. Fields. Among 
other things, the policy provided, in 
effect, that the insurance was for the 


benefit of the customers of Fields as 
bailors and that the insurance company 
could, in the event of loss, make pay- 
ment directly to the customers. The 
amount of the customers’ claims greatly 
exceeded the amount of the insurance. 
Trustees under a reorganization plan for 
Series B-K Mortgage Investments, with 
a claim of $4,541, filed a proof of loss 
with the insurance company and_ the 
insured, Fields. Ascertaining that Fields 
was financially irresponsible, the trustees 
instituted suit against Fields and the 
insurance company in September, 1939, 
on behalf of themselves and all the 
other customers who suffered loss in 
the fire. 
Receiver Sought Insurance 

This action the court held proper as 
a representative action under section 195 
of the New York Civil Practice Act, 
because the question, as one of common 
interest to the. plaintiff trustees and the 
other customers, related to the same 
limited (insurance) fund and arose out 
of the same _ (insurance) contract. 
(Guffanti v. National Surety Co., 196 N. 
Y. 452, 90 N. E. 174.) 3efore issue 
was joined in this action Fields, upon 
her consent, was adjudicated a bankrupt 


in the United States District Court, 
Southern District of New York. The 
receiver in bankruptcy moved for an 


order in that court directing the insur- 
ance company to pay over the proceeds 
of the insurance to him. The application 
was denied by District Court Judge Coxe 
on December 27, 1939. 
Actions Consolidated 
Fields, shortly before her adjudication 


December 7, 
Bronx 


bankrupt, had on 
1939, instituted an action = in 
County against the Franklin National 
to recover the insurance money. There- 
after a trustee in bankruptcy was ap- 
pointed for Fields who was substituted 
for her in the two pending actions, which 
were later consolidated, 

In this consolidated action the trustees 
and the insurance company each moved 
for summary judgment and the trus- 
tee in bankruptcy for a judgment that 
the insurance money be paid over to 
him for distribution as an asset of the 
corporation. 


as a 


Relationship to Customers 


After stating the facts of the case sub- 
stantially as above, the Supreme Court, 
Special Term, New York County, Mor- 
rison v. Warren, 20 N. Y. S. 26, held that 
the trustee in bankruptcy was not en- 
titled to possess this fund and admin- 
ister it in the Federal bankruptcy court 
as part of the general estate of the bank- 
rupt Fields. The relationship between 
the customers and Fields was held to be 
that of bailor and bailee for hire and the 
insurance money belonged to the cus- 
tomers who suffered loss in the fire 
and not to Fields or her estate. (Utica 
Canning Co. v. Home, 132 App. Div. 420, 
116 N. Y. S. 934; B. N. Exten & Co. v. 
Home Fire & Marine, 249 N, Y. 258, 
164 N. E. 43). 


Referee on Claims 


The motion of the plaintiff trustees 
was granted. A referee was appointed to 
take proof of and fix the amount of the 
claims and make distribution of the in- 
surance fund and to take proof and re- 
port as to the value of the services 
rendered by Isidore Rose. 

The motion of the insurance company 
was granted except that costs and dis- 
bursements were not allowed. The 
motion of the trustee in bankruptcy was 
denied. The cost of the referee’s bond 
and the expenses of the reference were 
ordered to be paid out of the estate. 





“As Interest May Appear” Held 
To Mean Debt Owed to Mortgagee 


The Hartford Fire brought an inter- 
pleader suit to determine the respective 
rights of a husband and wife, owners by 
the entirety of real estate and a dwell- 
ing house thereon and mortgagors 
thereof. Home Owners’ Loan Corp., as 
mortgagee, H. Harris, an adjuster for 
the owners, and John T. Sluggett, Jr., 
attorney, for attorney’s fees in repre- 
senting one of the owners in his claim 
for insurance, to $750 payable under a 
fire policy of $2,100 for a partial loss. 
The insurance company had adjusted the 
loss at this figure with the owners and 
the mortgagee and paid the sum into 
court. 

The case, being in equity, was tried 
before the court without a jury. The 
trial court awarded to the Home Owners 
Loan Corporation $351 of the $750; to 
the attorney $150; and the remaining 
$249 to the owners, with costs to be paid 
by them. The adjuster, who, with the 
wife, had defaulted, was awarded noth- 
ing. 

Borrowed from H.O.L.C. 

An appeal by the Home Owners’ Loan 
Corp. it appeared that the owners had 
borrowed $2,124 from the corporation and 
executed to it a note and deed of trust. 
The latter insured the property as 
authorized by the deed of trust “as its 
interest may appear.” It paid the insur- 
ance premiums and charged them 
against the account of the owners. The 
deed of trust gave the mortgagee the 
option to receive and apply on the in- 
debtedness to it any moneys paying un- 


figures of the Newark Safety Council. der policies or to permit the mortgagors 


to receive and use the money to re- 
build or repair the damaged premises. 

The husband mortgagor testified that 
the damage was repaired by him and a 
contractor whom he had employed at his 
own cost and expense, and that the 
property was restored to a better con- 
dition than it had been before the fire; 
that after the property had been re- 
paired and restored, the Home Owners’ 
Loan Corp. foreclosed on the deed of 
trust and purchased the property at 
the foreclosure sale; that he wanted to 
see his attorney paid, and that neither 
he nor the man who had assisted him in 
repairing and restoring the damaged 
property had been paid for the work 
they had done. 


“As Interest May Appear” 

The St. Louis, Mo., Court of Appeals, 
Hartford Fire v. Bleedorn, 132 S. W. 2d 
1066, reversed the trial court’s judgment 
and remanded the cause with directions 
to award to the Home Owners’ Loan 
Corp. the entire fund of $750. The court 
said that the policy on its face showed 
that the loss was payable to the mort- 
gagee as its interest might appear. That 
interest was the indebtedness which the 
mortgagors owed upon the note secured 
by the deed of trust. “As interest may 
‘ypear” did not refer to the mortgagee’s 
interest in the property, but to the 
amount of the debt owed to it. The in- 
tention of the owners with respect to 
the insurance was clearly expressed in 
the deed of trust. By that instrument 
they gave the Home Owners’ Loan Corp. 
the right, at its option, to take the whole 


——— 
BOSTON PRIZES AWARDED 
Bradford S. Brennon and Clifford N 
Craig Led in Marks for Three — 
Year Fire Courses 

The Insurance Library Association of 
Boston has awarded prizes to Students 
in its evening classes out of the Boston 
Insurance Co. fund of $100. Bradford 
S. Brennon, Lowell, Frederick C. Church 
& Co., received the highest mark among 
students completing three years work “a 
fire insurance. 
man’s Fund, was second. This is the 
first time that two prizes have been 
awarded in the three year fire course byt 
the marks of Messrs. Brennon and Craig 
were so close, 80.1% and 79.6% respec- 
tively, that the committee so decided. 

For those receiving the highest marks 
in the current year fire course awards 
were made as follows: Karl H. Bohaker 
Factory Insurance Association; Robert 
A. Chadbourne, United Mutual Fire: 
James W. Angell, Pawtucket Mutual 
Fire; Beatrice S. Warner, Federal My. 
tual Insurance; Richard M. Whitney 
Fireman’s Fund; Norman A, Greene. 
Rhode Island Insurance; Carl E. Peter. 
son, Employers’ Liability. 

The association will give during the 
coming Fall and Winter the Inland Ma- 
rine course, Part III of the Casualty and 
Part II of the Suretyship. It will also 
offer for the first time the new “Funda- 
mental Principles” course which com- 
bines the first year of the old fire and 
casualty courses into a single year re- 
quired of all students who subseauently 
complete either the fire or casualty, All 
students entering the courses for the 


first time and all students who have 
taken either of the advanced courses 
without having taken the first year 


course will be expected to take the pre- 
liminary or fundamental course this year, 


War Risk Office Drops 
Cover of Personal Effects 


The British Government War Risks 
Insurance O™ ce announces that the 
schedule of rates for cargo insurance 
henceforth do not apply to personal 
effects and household goods for insur- 
ance on a facultative basis. The sched- 
uled cargo rates are to be withdrawn for 
personal effects and household goods 
under all open covers, 

It was recently stated that all forms 
of precious stones, among other inter- 
ests, had been withdrawn from the 
schedule and could only be accepted on 
application for special agreement. The 
primary purpose of the War Risks In- 
surance Office is the promotion of the 
essential overseas commerce of the 
United Kingdom, and it could hardly be 
claimed that the export of personal 
effects is specially designed to encour- 
age that. These interests are, however, 
insurable in the open market, although 
the rates quoted there are rather above 
the schedule rates of the office. 





CAMPBELL BACK IN INFANTRY 


Arthur E. Campbell, Seattle, head of 
an independent adjusting firm in_ the 
Northwest, has been re-commissioned as 
Lieut. Colonel of Infantry in the Re- 
serve Corps of U. S. A. Colonel Camp- 
bell was in charge of a company of in- 
fantry in the World War. 





TO PUBLISH FORTNIGHTLY 
Hereafter, The Review of London, 4 





leading English insurance newspapet, 
will be published fortnightly. 
fund arising from the insurance and 


apply it to the reduction of the mort- 
gage debt. The fact that the corpora 
tion decided to exercise its option am 
pay for the repairs could not deprive tt 
of its right to apply the remaining part 
of the fund to the reduction of the 
mortgage debt. 

The fund from the insurance belonged 
to the owners as tenants by the entirety 
subject to the mortgagee’s rights. e 
attorney was employed by the husband 
individually and it was held he must 
therefore look to him for compensation 
for the services rendered him. 


Clifford N. Craig, Fire. ' 
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Earls Talks to Credit Men About 
Protection Borrowers Should Have 


Some of the important insurance cov- 
erages which credit men should consider 
in relation to the protection of collateral 
upon which loans are made were outlined 
by William A. Earls of Cincinnati, prom- 
inet local agent and chairman of the 
insurance advistory council of the Cin- 
cinnati Association of Credit Men, when 
speaking before a meeting of that organi- 
zation on Tuesday. He told briefly of 
the cooperation insurance agents hope to 
extend credit men and then said that 
about 40% of credit losses estimated 
at $640,000,000 could have been saved 
if customers carried adequate insurance. 

Admitting that none of the borrowers 
of credit will buy all the nearly 175 
different types of coverage which insur- 
ance has to offer, Mr. Earls contended, 
however, that credit men should ascer- 
tain the various kinds of insurance each 
borrower requires. Further, purchase of 
insurance should be insisted upon, and 
the credit men should see copies of the 
policy forms and know the names of the 
carriers handling the liability. 

Some Leading Coverages 

As to specific suggestions with re- 
gard to insurance Mr. Earls said: 

“T would consider public liability, auto- 
mobile liability, for direct owned cars; 
for salesmen, a non-ownership or con- 
tingent policy. I would consider prod- 
ucts liability, if it be the type of concern 
where damage suits might be brought 
against them; steam boiler explosion— 
these are the unknown hazards, the un- 
forseen liabilities, the unexpected contin- 
gencies. The courts and juries fix the 
penalties; and of late, injured parties 
have become very claim conscious and 
ask for terrific sums, 

“You have no way of guessing, little 
less of figuring the seriousness of the 
unknown hazards. Your debtor is very 
vulnerable without liability protection. 
Many credit men have been satisfied 
when they found their debtor carried fire 
insurance, without checking the amount 
of the insurance against the value at 
risk.. If I were shipping thousands of 
dollars of merchandise on credit, I could 
not, be justified with the mere statement 
that so much insurance was carried. 
However, very few good merchants go 
without any insurance. Some merchants, 
in fire-proof buildings, are prone to take 
a small percentage. The cost is small if 
the buildings are good. The hazard is 
great if the buildings are poorly con- 
structed or badly located. 


80%, Clause 

“Some of you are going to take excep- 
tion to the 80% clause. To the credit 
man this should stand out as a safeguard 
because only a few merchants will buy 
this type of contract without complying 
with its conditions. Your customer 
should carry about 80% or better of in- 
surance to value. If he has a total loss, 
the company will pay all of that insur- 
ance he contracted to buy, be it only 
50%. If he be short of the 80%, he, 
himself, acts in the capacity of an in- 
surance carrier for the shortage. In 
any event, in case of a total loss, the 
difference of the 80% and the full value 





WILLIAM A. EARLS 


of the goods at risk might force debtor 
into bankruptcy, and be a reason for 
compromise of so much percent on the 
dollar of your claim. 

“In connection with the fire policy, 
the companies for some time have added 
a rider to the contract known as ex- 
tended coverage, which includes tornado, 
hail, explosion, riot, aircraft damage, 
civil commotion, and vehicle damage. 
This materially broadens the scope of 
the policy; some of your customers buy 
full fire insurance and minimum tornado. 
For years the trade has been accustomed 
to buy about 25% tornado insurance. 
The fire policy contains the falling build- 
ing clause, with which, I presume, most 
of you are familiar. This extended cov- 
erage, broadens the scope of the policy 
so that neither the fire policy, the tor- 
nado, nor any of the other coverages, are 
affected by reason of the falling building 
clause. 

% _ Riot and Vandalism 

In view of the war and disturbed 
condition I should not leave out of con- 
sideration explosion, riot, civil commo- 
tion, and vandalism and malicious mis- 
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chief. I shall briefly tell you what these 
are. 

“(1) Civil commotion covers all direct 
loss or damage by explosion from any 
cause including malicious bombs with 
the exception of explosions originating 
in steam boilers, machinery, and _ so 
forth; but does not cover by fire whether 
caused by explosion or not. 

“(2) The broader form of riot and 
civil commotion covers all direct loss 
or damage by riot, riot attending a strike, 
civil commotion, explosion caused di- 
rectly by any of the foregoing, explosion 
occurring from any cause other than 
above, but excluding fire from such ex- 
plosions excluding damage caused by 
explosion originating by steam boilers 
and so forth. 

“(3) Vandalism and malicious mis- 
chief covers all direct loss or damage 
by wilful malicious physical injury to or 
destruction of property insured. 

“Some of you may not be familiar with 
the definition of a riot. Black’s Law 
Dictionary quotes as follows: 

“*A tumultuous disturbance of the peace 
by three persons or more, assembling 
together of their own authority, with an 
intent mutually to assist each other 
against any who shall oppose them, in 
the execution of some enterprise of a 
private nature, and afterwards actually 
executing the same in a violent and 
turbulent manner, to the terror of the 
people, whether the act intended were 
of itself lawful or unlawful.’ 

“The estimated rates on simple explo- 
sion with a 25% clause on a mercantile 
building and stocks .041. For riot and 
civil commotion, fire proof building .054, 
other constructions, .108. Vandalism and 
malicious mischief 16.9c. Vandalism with 
the broad sabotage form 20.3c. 

“Fire companies, to be abreast of the 
times, have brought out war risk insur- 
ance, which covers loss caused by war, 
whether declared or not, insurrection, 
invasion, civil war, rebellion, revolution, 
military or usurped power, bombard- 
ment, naval or military; aerial craft 
(hostile or otherwise), while in active 
war service during wartime including 
bombs, shells manufacture.” 





HENRY L. RINGWALT DIES 


Funeral services were held Monday 
afternoon, July 22, in Calvary Episcopal 
Church for Henry L. Ringwalt, 91, be- 
lieved to be the oldest active insurance 
man in Pittsburgh. Mr. Ringwalt, who 
represented the Federal Union Fire and 
the Fidelity-Phenix Fire, was in the in- 
surance business since 1873. He was the 
founder of the Ringwalt Choral Union, 
one of the two oldest musical organiza- 
tions in Pittsburgh. He was born in 
Pittsburgh, descendant of old American 
families that settled in the country far 
previous to Revolutionary times. One 
of his ancestors was Rip Van Dam, an 
early governor of New York. 





ALEXANDER S. McNEAR DIES 

Alexander S. McNear of West Orange, 
N. J., insurance broker in Newark, died 
in the Newark Presbyterian Hospital on 
July 20 after a short illness. He was 
67 years old. He had been treasurer of 
the Roseville Presbyterian Church in 
Newark for the last twenty years. He 
leaves a wife, a son, a brother and a 
sister. 
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300 Employes Picnic Guests 
Of David F. Broderick 


Long remembered by employes of 
1D). #. Broderick, Inc. (Delaware) under. 
writing managers, and_ their affiliated 
companies will be the good time they had 
at a picnic at Geoda Farms, the beautify| 
Bloomfield Hill’s estate (near Detroit) 
of David Broderick, head of the organ- 
ization and its affiliates which included 
Dearborn National and Dearborn Na. 
tional Casualty. 

The party was held on Saturday, July 
20, and it is estimated that more than 
300 employes were the guests of Mr 
Broderick. Among those present were 
K. E, Black, New York offices; J. 
Glenn, San Francisco office ; Roy Martin. 
Jr., Seattle office and A. L. Smith 
Chicago office. . 

During the afternoon gate prizes were 
awarded and a_ buffet luncheon was 
served. 





T. L. Rogers Hurt in Fall 


Theodore L. Rogers, prominent local 
agent of Little Falls, N. Y., and former 
president of the New York State Asso- 
ciation of Local Agents, was injured in a 
fifteen foot fall from a ladder at his 
home on Monday. Mr. Rogers was 
painting the roof of an addition to the 
rear of his home when he missed his 
footing and hurtled to the ground, land- 
ing on his back. The ambulance was 
called and he was taken to the hospital, 
where x-rays were immediately taken to 
determine the extent of his injuries, It 
was said two ribs had been broken and 
internal injuries were possible. 





ANTON FORNECKER DIES 

Anton Fornecker, for thirty-five years 
an insurance broker, died last week at 
Post Graduate Hospital. His offices 
were at 50 Broad Street, New York 
City, and at his home in Flushing, L, I. 
He had been also managing agent for 
many real estate and banking institu- 
tions in Brooklyn and Manhattan and 
had been associated for many years 
with the late James W. Prendergast. 
At the time of his death Mr. Fornecker 
was associated with Samuel J. Mat- 
thews. He is survived by his widow, 
three daughters, two grandchildren, his 
father and two brothers. 


RANDALL CHASE DIES AT 84 


Randall Chase, senior partner of the 
Philadelphia insurance brokerage firm 
of Chase & Heckman, died Friday at 
his home at the age of & years. He 
had been active in business for about 
sixty years and was a member of. the 
Philadelphia and Germantown Cricket 
Clubs. He is survived by his widow, 
a sister and three brothers. 








PLAN PA. AGENTS’ MEETING 

Conferences between Frank D. Moses, 
secretary-manager of the Pennsylvania 
Association of Insurance Agents, and 
officers of the Pittsburgh Association 
of Insurance Agents July 22, inaugurated 
preliminary plans for the annual con- 
vention of the state association. The 
convention will be held in the Roosevelt 
Hotel, Pittsburgh, October 3 and 4. 


COOKE OPENS CAMDEN OFFICE 


Richard T. Cooke announces that he 
has reopened the offices formerly con- 
ducted by the late Henry C. Brose, and 
will continue as an independent adjuster 
of claims for insurance companies at 


431 Market Street, Camden, N. J. 


J. FRANK DeMERITT DEAD 

J. Frank DeMeritt, prominent Exeter, 
N. H., agent and editor of Granite 
Chips, monthly publication of the New 
Hampshire Association of Insurance 
Agents, died last week at the age 0 
66. At one time he was with the Review 
of Reviews in New York and with the 
June Press in Syracuse. He went to 
Exeter to engage in the insurance busi- 
ness twenty-seven years ago. He re 
cently formed a partnership with his 
son, John. 
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ACCIDENT AND CASUALTY INSURANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 
111 JOHN STREET 
NEW YORK 


United States Branch 
CONDENSED 


STATEMENT 
DECEMBER 31, 1939 


ADMITTED ASSETS 


U. S. Government Bonds. . . .. . « $1,923,063.00 
Other Bonds. . . . «ss © © © «© © 1,476,261.00 
a a ae ee ae ee 144,487.00 
of See eee 650,146.24 
Tegel « «6 oe 3h & wo oe o OR 
Reserves: LIABILITIES 
Voluntary Contingency .... . + $ 309,763.57 
Other Liabilities . . . . . «© «© «© « 1,384,193.67 
Statutory Deposit with 
New York ... . $ 850,000.00 
Net Surplus over 
Deposit ... . . 1,650,000.00 
Policy Holders’ Surplus . .... . - 2,500,000.00 
Tegel . « « «+ «© 6 © 6 « GREP S ere 


Bonds and Stocks owned are valued in accordance with requirements of New 
York State Insurance Department and National Association of Insurance Com- 
missioners. Securities carried in above Statement at $1,366,094.76 are deposited 
as required by law. 

On the basis of December 31st, 1939 market quotations for all bonds and stocks 
owned this Company’s total admitted assets would be increased to $4,264,793.24 
and Voluntary Contingency Reserve to $380,599.57. 


All Assets in this Statement are held, in their entirety, for protection of United 
States Branch of the Company and its Policyholders and Creditors. 


INVESTED ASSETS 


54.27% U. S. Government Bonds 
41.65% Other Bonds; 4.08% Stocks 


NEAL BASSETT, U. S. Manager 
OGDEN DAVIDSON, U. S. Assistant Manager 
CHARLES A. BARKIE, U. S. Assistant Manager 
OWEN F. A. HIGGOTT, U. S. Branch Treasurer 
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J. A. 


) Brown, district secretary of the 
N. Y. Fire Insurance Rating Organiza- 


tion at Albany, N. Y., owes the posses- 


sion and use of his leg to great forti- 


tude and “guts” in refusing to have his 
severely 


War. 


being 


the 


limb amputated after 


wounded in action in Great 


When the surgeons in attendance pro- 
posed an operation, he refused to con- 
sent to it, and therefore still has it. 


If this isn’t a victory of mind over matter, 
I don’t know of a better example. To 
me it is a great example of real heroism. 
We all like and admire Joe, anyway, 
both for his physical and mental man- 
hood. He is doing a fine job for the 
rating organization. 
* * * 
A Fine Motion Picture 

I get a great kick out of watching 
the reactions of a movie on the audience, 
more so than from the pictures. Re- 
cently I witnessed a play called “A 
Million Years B. CC.” A great part of 
the audience did not appreciate its fine 
points, it being over their heads. The 
theme is a deep one, if one looks below 
the surface of the spectacular features, 
introduced to meet the simpler mind. 
It is the story of a semi-savage primi- 
tive state of mankind coming in con- 
tact with a somewhat higher level, por- 
trayed by the love story of a semi-savage 
driven out by his tribe and wandering 
into a higher level of civilization, and 
absorbing less coarse habits and ideas 
through the love of a maiden of the 
tribe into which he wandered. 

In the lower scale of his own tribe, it 
was the custom to push aside old peo- 
ple, women and children when a com- 


munal feast was held in their cave- 
dwellings, where the rule of the strong- 
est by clubs was in power. In the 
higher level, old people, women and 
children, the weaker members of the 
tribe, came first in meals and protec- 
tion, the stronger ones followed. The 
difference is also symbolized by the 
superiority in weapons. The higher 
level had stone arrow heads for the 
chase and defense in case of attack 
only. 

Later the “hero” is driven out by 
wanting to steal freely from his hosts 


(having not yet fully acquired the moral 
difference of “mine” and “thine”), and 
relying on his muscular strength. He 
finds, however, that his hosts, by gang- 
ing up on him to checkmate his great 
physical strength, and in possession of 
better weapons, and better intellect, are 
superior to his brute strength. His girl 
friend goes with him, and together they 
instruct his tribe, by whom he is taken 
back, in a higher state of civilization. 
The suspicion with which he is regarded 
by his own tribe in the 
only matched with the suspicion he was 
regarded by his home folks. 


x * * 
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German Love of Dicipline 

Hugo Schumann, president of the 
Germania, my honored for many 
years, and long since passed on, fought 
through the Civil War and was severely 
wounded. He never claimed a pension, 
and never spoke of his war record to 
anyone. He never joined the G. A. R. 
and decried the pension grabs and legis- 
lation that went on in twenty years 
following the’ Civil War. When some 


boss 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








with 
my 


flag-waver-for-profit found fault 
him, he quietly said: “I don’t wear 
patriotism on my sleeve.” 

Thoroughly American, he nevertheless 
had been inpregnated in his early youth 
by the love that all Germans have for 
discipline and liking to be ordered about. 
Once at his home, he was telling me how 
even the students in Germany, in their 
drinking habits, did not drink ‘“desul- 
torily,” but had a semi-military ritual 
(“commers”) in their drinking bouts, 
ali imbibing proceeding with “com- 
mandos” “salamanders,” and acting in 
unison. 

I listened carefully and then said: 
“The only difference I can see is that 
here students get full without com- 
mandos, rituals, or semi-military orders 
while over there they get full by ‘com- 
mando,’ systematically, and just as com- 
pletely as here.” | was not in his em- 
ploy then, but the guest of his son and 
daughter, and, supposedly, could talk 
freely, which, of course, would have been 
disastrous in business. However, he 
turned out to be one of my best friends 
in later business life. But I could not 
see eye to eye with him in many things 
and curious as it may seem, he seemed 
to respect me for it, and offered to 
make me an officer of the company 
after I had served the company at the 
l.ome office and in the field for eighteen 
yeais. 

* * od 
Those Paper Kids 

I am having my house painted, and 
for three days the kid who delivers my 
newspaper threw it on the newly painted 
porch, not yet dry, although there was 
a barrier and a sign; much to the 
annoyance and chagrin of my dear wife. 


A little of that “military dicipline” that 
we are all talking about would benefit 
a kid like that. 





TO WED JOHN R. CLARK 
Miss Rose Goddard Davis of Cheshire, 
Conn., and John Rutledge Clark of Bal- 
timore, manager of the Baltimore office 


of the Atlantic Mutual of New York, 
will be married on September 21 in 
Cheshire. Miss Davis was graduated 


from Bryn Mawr College and received 
her Master’s degree from the Smith 
College School of Social Work. Mr. 
Clark is a graduate of St. Paul’s School, 
Garden City, L. I, and of the Sheffield 
Scientific School of Yale University. 


SAVORY’S ANNUAL ISSUED 

The 1940 edition of Savory’s Insurance 
Annual has just been published in Lon- 
don. It includes detailed analyses of 
the work of British insurance offices dur- 
ing 1939, together with reproductions 
in tabular form of figures for several 
previous years. Despite the difficulties 
caused by the war, the volume has been 
compiled with all the usual care. 


WRONGFUL CONVERSION 
Effect of Transfer of Title By Condi- 
tional Owner of Automobile; Ex- 
clusion of State Records 

A finance company sued on a_ policy 
covering loss from wrongful conversion 
of an automobile and trailer, condition- 
ally owned by another, Tom Krenz. 
From a judgment for the plaintiff in the 
First District Court of Newark the de- 
fendant insurance company appealed. 
The New Jersey Supreme Court, North 
Jersey Discount Co. v. Aetna, 13 Atl. 2d 
226, reversed the judgment for the fol- 
lowing reasons, 

The defendant attempted to show by 
exemplified copies of the motor vehicle 
records of the State of New York that 
Krenz had transferred title to the auto- 
mobile in question. It was held that the 
trial court erroneously excluded the rec- 
ords if they were exemplified according 
to the acts of Congress. The value of 
such records, the court said, would de- 
pend upon the law of the State of New 
York. Such law doubtless could have 
been proved under N. J. S. A. 2:98-18. 
The court declined to say that it would 
not have been material to show lack 
of coverage. 

The agreed state of the case conceded 
that the New Jersey Underwriters Agen- 
cy, Inc. was the defendant’s agent. 
Hence it was held there was no error 
in proving a copy of a letter to it upon 
proof that a demand for the production 
of the original had been served. 

A judgment in excess of the amount 
claimed in the proof of loss, with in- 
terest, was held clearly erroneous. 


G. O. P. Pays Promptly 

That Republican National Convention. 
in Philadelphia was such a revolutionary 
proceeding that almost anything can be 
believed concerning it. Now comes a 
question as to just what G, O. P. stands 
for. At this moment of writing the 
convention being held in Chicago seems 
to be standing for anything and every- 
thing, but that’s something different again. 
G. O. P. may mean Grand Old Party or 
it may mean “generous on paying.” 
Something that happened in Philadelphia 
looks like a shrewd political move to 
capture a few women’s votes. The As- 
sociated Press report is that James L. E. 
Jappe, executive secretary of the commit- 
tee on convention arrangements, paid 
a woman $7.20 for damage claimed to 
have been done to a dress and stockings 
while the owner was getting in and out 
of a crowded elevator. The generosity 
of the G, O. P. is somewhat dimmed, 
however, by the statement that this pay- 
ment was covered by insurance, the exact 
nature of which was not disclosed. 





GLEISER RETURNS TO OFFICE 
Oscar C. Gleiser, assistant United 
States manager of the Commercial Union 
and its associated companies, has com- 
pletely recovered from the recent illness 
with which he was confined to his home 
and has returned to his duties at the 
1 Park Avenue office, New York City. 





CHARLES W. PHILLIPS PIES 

Charles W. Phillips, retired state agent 
of the Home of New York at Atlanta, 
Ga., died there July 19. He was 79 
years old and had served the company 
more than twenty-five years. He is sur- 
vived by a sister. 
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Pacific Reinsurance Bureau, Ltd. 
114 Sansome Street, 
San Francisco, California 
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FRANK K. MITCHELL RETIRES 

Was Assistant Secretary of American: 

Replaced by John P. Young, Jy. 
Hale Loss Dept. Manager ' 

At the last meeting of directors of 
the American of Newark, Frank k 
Mitchell, assistant secretary, was granted 
the privilege of retiring as of July 1 of 
this year. Under the terms of Pension 
arrangements with the Prudential In. 
surance Co., he will receive the benefits 
to which he is entitled and be per- 
mitted, as requested, to devote his time 
to personal affairs. The board elected 
John P. Young, Jr., an assistant sec- 
retary, and he will, as soon as Possible 
take over the supervision of the under. 
writing department. 

Mr. Young entered insurance in 1919 
and spent the early years of his insur- 
ance career at the home office of the 
Dixie at Greensboro, N. C., going with 
the American company in 1925. He has 
been trained in underwriting and in loss 
work and, by temperament, is well quali- 
fied to take over the responsibilities 
which have been laid down by Mr 
Mitchell. Pe: 

E. Scott Hale has been appointed 
manager of the American’s loss depart- 
ment, to succeed Mr. Young, and he will 


take up his new duties on or about 
August 15. Mr. Hale is a graduate in 
law from -the University of North 


Carolina. After practicing law for a 
short period, he went with the General 
Adjustment Bureau in 1920; for nine 
years he was an independent adjuster 
in West Virginia, and for the past seven 
years has been manager of the Bluefield, 
W. Va., branch office of the Fire Com- 
panies’ Adjustment Bureau. 





St. Paul Companies Show 
Gains in Premium Income 


Member companies of the St. Paul 
Fire & Marine Group report gains in 
net premiums for the first half of 1940, 
The St. Paul reports net premiums of 
$6,690,400, an increase of $749,085, and 
net underwriting profit of $586,278. The 
Mercury reports net premiums of $1, 
098,830 for the six months, a gain of 
$51,624, and net underwriting profit of 
$41,389. The regular quarterly dividend 
of $2 a share was declared by the St. 
Paul. 

The Saint Paul-Mercury Indemnity re- 
ports net premiums of $3,809,439, an in- 
crease of $383,979, and net underwriting 


profit of $204,461. 





Chicago Rules Changed 
As To Vacancy Permits 


The Chicago Board of Underwriters 
has announced rules changes applying to 
vacancy permits and rebates on fire 
policies. Minimum return premium has 
been reduced from $2 to $1 in connection 
with rebates. Exception on stock cer- 
tificates remains unchanged. : 

The former charge for attachment ol 
the unlimited vacancy permit in connec- 
tion with dwellings, which was four 
cents per $100 of insurance for each 
ninety days or less, has been changed to 
two cents for those risks located in 
towns under one to eight class municl- 
pal fire protection. The charge for 
towns under nine and ten class is set 
at six cents. The board has published 
a new vacancy permit which contains 
no material differences from the old 
form. 





WILLIAM A. SLOCUM DIES 
William A. Slocum, state agent for 
Crum & Forster in charge of Phila- 
delphia, Baltimore and Washington, died 
suddenly recently from a heart attack 
at the home office of the companies If 
New York City. He was 59 years 
and lived in Philadelphia. His widow 
and two foster children survive. Mr. 
Slocum had been with Crum & Forstét 
seventeen years and before that had 
long been with the Middle Department 
Rating Association. 
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Marine Office Booklet on Selling 


Ocean and Inland Marine Insurance 


The Marine Office of America, with 
headquarters at 116 John Street, New 
City, has just issued the 1940 
edition of Ocean and Inland Marine In- 
surance, which is being sent to brokers 
and agents on the mailing list through- 
out the United States. This attractive 
booklet, in conveniently condensed form, 
places emphasis upon selling. Last year 
the booklet had wide circulation among 
producers and gained much favorable 
comment. To accomplish this says W. C. 
Rhoades of the Marine Office, “we use 
extra color, large type, liberal spacing, 
with the carefully prepared discussions 
of each subject sub-headed ‘property 
covered’, ‘insuring conditions’, ‘cost’ and 
‘prospects’, as well as an inclusive table 
of prospects in the back of the book.” 

Innovations in this year’s booklet are 
a timely article on war risk insurance; 
partial or complete revision of most 
of the articles, and an illustrated section 
showing some of the advertising mate- 
rial developed to aid in selling the cov- 
The Marine Office of America 


erages. d ¢ 
has been in existence since 1919 and 
represents the American of Newark, 


American Eagle Fire, Continental, Fi- 


delity-Phenix, Firemen’s of Newark, 
Glens Falls and Hanover Fire. 
Among the many types of inland 


marine coverage one of the most im- 
portant and oldest forms is the trans- 
portation policy, also called annual ship- 
pers’ insurance, and ocean and inland 
marine insurance has the following to 
say on that subject: 

Property Covered 

This policy is designed to protect the 
property of the owner or person having 
an insurable interest in the property 
while in the custody of various carriers, 
but excluding shipments by parcel post. 
It is usual to provide coverage in the 
custody of railroads, railway express 
companies, steamers navigating in United 
States coastwise and Gulf waters, and 
motor trucks including trucks owned or 
operated by the assured. 

It is unnecessary to issue a _ policy 
covering in the custody of all of these 
carriers for the transportation policy 
is flexible and may cover for any one 
or several of them, although single ship- 
ments should be covered under a trip 
transit policy, rather than under this 
form, because the latter is designed to 
meet the requirements of an individual 
shipment. 

Insuring Conditions 

The policy may be written so as to 
provide for loss or damage arising from 
fre, collision, overturn, derailment of 
the transporting conveyance or against 
such additional perils as may be re- 
quired to comply with the requirements 
of the assured. Some of the policies 
are written on terms as broad “physical 
loss or damage from any external cause,” 
provided the proper premium considera- 
tion is made. 

In considering transportation insur- 
ance it is important that you ascertain 
the types of receipts issued to your 
assured by the various carriers. This will 
accomplish first the certainty of securing 
adequate insurance, and secondly it may 
point out a different method which may 
be used by the assured, in order to 
reduce shipping charges, yet secure full 
protection under a transportation pol- 
icy. As the name implies, a transporta- 
tion policy will cover property while in 
due course of transit and will protect 
the property of the assured or held by 
the assured on trust or on consignment 
°F On commission or in which the as- 
sured has an insurable interest. 

F.0.B. shipments: this brings out the 
question of coverage with respect to 
shipments moving on an F.O.B. basis, 
point of shipment. Legally, it may be 
assumed that such shipments are moving 
at the risk of the consignee and not of 
the shipper and, therefore, the assured 


might advance the theory that insurance 
should not be carried with respect to 
such shipments. 

In actual practice it has been demon- 
strated that if the consignee does not 
receive the shipment in proper condition, 
he will often deny payment to the as- 


sured, even while admitting that the 
assured may have no legal responsibility. 
This can create a disturbance in rela- 


tions between assured and their cus- 
tomers, so that it is well to consider 
the possibility of insuring such ship- 


ments by inserting a provision in the 
policy admitting the assured’s interest 
in all F.O.B. shipments. 

Special policies can be drawn up for 
unusual risks upon submission of full 
details, 

Cost 

Rates: there are so many factors that 

enter into rating transportation risks 


that it is necessary to receive complete 
and specific information on a particular 
risk, such as volume of shipments; des- 
tinations; commodity; packing; propor- 
tion shipped by various types of carriers 
and by assured’s own trucks; and past 
loss experience. 

Premium payment: three methods: 
shippers of all sizes may be accommo- 
dated. For the small shipper a flat an- 
nual premium may be charged, which is 
based on the value of shipments that he 
expects to make during the policy year. 
For the shipper who is of medium size, 

(Continued ‘on Page 23) 





Very often, it costs less to have A.D.T. Protection than to 
be without it! Service charges often are less than the 
savings available through eliminating or revising other 
more costly but less effective protection measures. 
A.D.T. representatives will gladly cooperate with you 
to show your clients how to obtain the utmost in modern 
fire protection—protection that will safeguard not only 
their physical property, but also those intangible assets 
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that are the lifeblood of every business. And at the same 
time you protect insurance premiums against losses and 
assure the continuity of premium income and clients’ 
goodwill. Write for further information. 


* * * 


A.D.T. FIRE PROTECTION SERVICES: Sprinkler Supervisory and 
Waterflow Alarm * Aero Automatic Fire Alarm * Manual Fire 
Alarm + Central Station Watchman’s Reporting Service. Write for 
free descriptive booklets. 


A. D. T. AUTOMATIC FIRE DETECTING AND REPORTING SYSTEMS 
Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, N. Y. 
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Insurable Interest in Leasehold 


As Distinguished From ‘Tenancy 


In the recent case of Smith v. Royal 
Ins. Co., 9th Circuit Court of Appeals, 
111 F. 2d 667, an action on a California 
valued fire policy upon a leasehold in- 
terest of the plaintiff in property located 
in Belvedere, California, the question 
presented on appeal from a judgment 
for the defendant insurance company 
in the Federal District Court of Northern 
California (26 F. Supp. 238) was whether 
the proof established a right of recovery, 
more particularly whether an insur able 
interest in the nature of a leasehold in 
the plaintiff was shown. 

The policy, for $15,000, covered “as 
sured’s Leasehold Interest” in the prop- 
erty therein described. It provided that: 
“This insurance is predicated upon lease 
to land above described held by the 
assured from the Trustees of the City 
of Belvedere, California, to which there 
is paid a monthly rental of three dol- 
lars.” The property was a strip of land 
on which was a _ residence structure, 
erected in 1884. The latter was totally 
destroyed by fire in 1932, during the life 
of the policy, and the town refused per- 
mission to rebuild. The land originally 
belonged to a land company, which, in 
1897, conveyed it to the town reserving 
to the land company all rents collected 
by the town. Rents were always paid 
by the successive owners to the land 
company and many improvements were 
made on the property. 

Exclusive Possession 

The question, the court said, concerned 
the nature of the tenure of the insured 
and his predecessor in interest, who had 
had exclusive possession of the tract, 
against all the world, including the own- 
er, for nearly half a century. Their 
possession was lawful and their exclusive 
occupancy was accompanied by the reg- 
ular payment of rent. On the basis of 
the exclusiveness of their posse ssion, the 
court held that plaintiff insured and his 
predecessors were not licensees, but 
lessees. They did not occupy under the 
owner, but to the exclusion of the 
owner. 

“Here, through the monthly payment 
and acceptance of rent, a month-to- 


ENTER “NOT GUILTY” PLEAS 


McCormack, O’Malley and Pendergast 
Appear Before U. S. Court in 
Kansas City Last Week 
Alphonsus L. McCormack, head of the 
Public Insurance Agency of St. Louis 
and one time president of the Missouri 
Association of Insurance Agents, on July 
18 surrendered at the United States 
Marshal’s office in the U. S. Court House 
and Custom House on a warrant based 
on his indictment at Kansas City on 
charges of conspiracy to defraud the 
government and obstructing justice. He 
then went before United States Com- 
missioner Burke and furnished bonds 
of $1,500 each for the two charges. The 
bonds, which were made_ returnable 
forthwith at Kansas City were furnished 
by the Fidelity & Deposit of Maryland. 
McCormack waived a hearing at St. 
Louis. The next day he went to Kan- 
sas City and was arraigned before United 
States District Judge Merrill E. Otis, 
sitting for Judge Albert L. Reeves, who 
is on vacation. He entered a plea of 

“not guilty.” 

Similar pleas of innocence were en- 
tered in the Kansas City court July 18 
by Former Superintendent of Insurance 
R,. Emmet O’Malley and T. J. Pender- 
gast, former Democratic boss of Jack- 
son County. 

The charges against the three men 
grew out of the May, 1935, compromise 
of the Missouri fire insurance rate cases, 
and the later exposure of the fact 
McCormack, acting for the late Charles 
R. Street, Chicago, fire insurance com- 
pany executive, had carried $440,000 to 
Pendergast, who gave McCormack $62,- 
500 for his work and directed him to 


month tenancy existed. While, because 
of the arrangement between the town 
and its grantor, the latter was entitled to 
the rents, the relationship between the 
town and the occupant was essentially 
that of landlord and tenant. Such ten 
ancy constitutes an estate in real prop 
erty, Calif. Civil Code §761. 
Termination of Tenancy 

“An estate of that nature is an in 
surable interest. §281 Calif. Insurance 
Code, St. Cal. 1935, p. 503, provides that 
‘every interest in property, or any rela- 
tion thereto, or liability in respect there- 
of, of such a nature that a contemplated 
peril might, directly damnify the in- 
sured, is an insurable interest.’ sy 
force of the deed under which the town 
held, appellant’s estate in the land he 
occupied was terminable by destruction 
of the buildings by fire or otherwise 
The contemplated peril of fire would 
directly damnify the insured since it 
would necessarily result in the termina- 
tion of his tenancy. * * * 

“Notwithstanding lack of proof of a 
formal lease, we think it must be held 
that the policy properly described ap- 
pellant’s estate as a lease or a leasehold 
interest. The definition of these terms 
appears to embrace, in effect, any agree- 
ment, whether express or implied, which 
gives rise to the relationship of landlord 
and tenant.” 

Requirements on Insured 

To bring himself within the provisions 
of the policy, insured was held not re- 
quired to establish more than an insur- 
able interest in the nature of a leasehold, 
which he did. He was not required to 
go further and prove the existence of a 
tenancy for a term running at all events 
until the destruction of his buildings. 
The judgment for the insurance com- 
pany was reversed. The insured was 
given an opportunity to amend his com- 
plaint in conformity with his proof, and 
the insurance company to amend _ its 
answer if it so desired. 

This is the second appeal in the case, 
which has been before the court on two 
prior occasions (77 F. 2d. 157; 93 F. 
2d 143) 


WILLIAM MILLAR DIES 


Was Assistant Sesseteos of the Home 
in Charge of Credit Department; 
Born in 1877 in Liverpool 
William Millar, assistant secretary of 
the Home, died of a heart attack Sat- 
urday evening, July 20, at his home in 
Garden City, Long Island. Mr. Millar 
had been in apparent good health. He 
was born January 31, 1877, at Liverpool, 
England, and came to the United States 
with his parents in 1888. His education 
included private school and the Wes- 
leyan School in E ngland and high school 
and business college in Brooklyn, N, Y. 
Mr. Millar joined the Home on Feb- 
ruary 1, 1902, as a clerk in the reinsur- 
ance department. In 1904 he was trans- 
ferred to the Western division where 
he served successively as map clerk, ex- 
aminer, assistant supervisor, and in 
April, 1917, supervisor of the entire di- 
vision. He was elected assistant secre- 
tary of the company January 10, 1921. 
On April 9, 1934, he was designated to 
head the newly organized credit depart- 
ment, which position he had continued 

to assume until his death. 

Mr. Millar was associated with the 
Blue Goose, Institute of Arts and Sci- 
ences, the Aurora Grata Consistory, Kis- 
met Temple, and was a Mason. He was 
active in credit association affairs, and 
contributed much to credit men’s ideas 
in relation to fire insurance underwrit- 
ing. Surviving Mr. Millar are his wid- 
ow, Marguerite S. Millar, and one broth 
er and one sister. 





give a similar sum to O’Malley. McCor- 
mack received an addiitonal $20,000 from 
Street. 
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NAMED REINSURANCE MANAGER 





Seibels, Bruce & Co. to Represent Unit 
of America Fore Group in United 
States and Canada 
Seibels, Bruce & Co., of New York 
and Columbia, S. C., has been named by 
the America Fore Group as reinsurance 
manager in the United States and Can- 
ada for the Maryland, a member of 
that group. In announcing this appoint- 
ment Bernard M. Culver, president of 
America Fore, paid a tribute to Edwin 
G. and John J. Seibels, partners of Sei- 
bels, Bruce & Co., whom he has known 
for a long time. Edwin G. Seibels has 
heen manager of the Cotton Fire & 
Marine Underwriters since its organiza- 
tion in 1919. That office insures cotton 
against all risks throughout the world. 
Born in Columbia, Edwin G. Seibels 
became a partner in the insurance busi- 
ness under the name of E. W. Seibels 
& Son in 1886. The vertical filing sys- 
tem now in general use for filing in 
insurance offices was invented by Mr. 
Seibels. The first vertical cabinet is still 
in use in the office of Seibels, Bruce & 
Co. and is to be deposited in the Smith- 

sonian Institute this year. 

Mr. Seibels is chairman of the board 
of trustees, University of South Caro- 
lina; director American Reserve Insur- 
ance Co. and First National Bank, Co- 
jumbia. 

John J. Seibels, also born in Columbia, 
is president of the Southern Reinsurance 
Exchange, vice-president of the South 
Carolina Insurance Co. and _ vice-presi- 
dent of Edwin G. Seibels, Managers, Inc. 
The Seibels agency was founded by Ma- 
jor Edwin W. Seibels about 1870 and 
over $5,000,000 in premiums pass through 
that office every year, of which $2,500,- 
000 is treaty reinsurance. 


PARK RETURNING TO FAR EAST 

A. Brock Park, president of American 
International Underwriters for the 
Philippines, Inc., is en route for Manila 
via San Francisco and Honolulu. Mr. 
Park is associated with C. V. Starr in 
a number of insurance and other inter- 
ests here and in the Philippines and will 
confer with the latter in Manila on 
their international activities. 

Mr. Park is president of Starr, Park 
& Co., Ltd., president of United Motors, 
Chrysler distributors throughout the 
Philippines, and a director of The United 
States Life. 


F. 1. A. MOVES IN PITTSBURGH 
Offices of the Factory Insurance Asso- 
ciation in Pittsburgh have been moved 
from 1804 Commonwealth Building to 
more suitable quarters on the same floor, 
P. D. Van Orden is special agent for 
the company in Pittsburgh. C. B. Walker 
has joined the staff of the Edwards- 
George Co. as an engineer, and has 
been succeeded as inspector in the local 
office of the F. I. A. by J. R. Hastings, 
lormerly with the Philadelphia office. 





W. C. SAUNDERS, JR., DEAD 
William C. Saunders, Jr., Richmond, 
Va, agent, died July 22 of pneumonia. 
A native of Virginia, Mr. Saunders pur- 
chased an interest in the Julius Straus 
& Sons agency about a year ago. Prior 
to that he was special agent in Virginia 
tor Fireman’s Fund. 





NEW YORK FIRE DIVIDEND 


Directors of the New York Fire have 
declared a dividend of 20 


New Marine Bulletin 
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we have the annual readjustment policy. 
For the large shipper, we have the 
aanthly reporting policy in which a 
€posit premium is paid and the month- 
Y earned premiums applied against it 
util exhausted, after which all addi- 


tional earned premiums are due with the 
monthly report. Minimum premium $10. 


Prospects 


The need for transportation insurance: 
as the liability of a carrier varies ac- 
cording to the bill of lading or shipping 
receipts issued, it is of utmost import- 
ance that you should call the attention 
of the assured to the limitations as 
expressed, in order that all shipments 
may be protected adequately at all times. 
For example, the following are some of 
the exclusions. A railroad carrier’s bill 
of lading excludes liability for “Acts of 
God.” A flood, hurricane, tornado, earth- 
quake, lightning may be held to be an 
“Act of God.” Coastwise or Gulf steamer 
shipments forwarded under a_ through 
bill of lading are not protected ade- 
quately with this exclusion. 

Shipping receipts used by truckmen 
are not standard and by virtue of the 
instability of such carriers, the neces- 
sity of insurance on truck shipments be- 
comes obvious. 

Our policy permits the assured to ac- 
cept the ordinary bills of lading or ship- 
ping receipts issued by the carrier lim- 
iting its liability. However, no release 
is granted with respect to the common 
law or statutory liability of the carrier. 

Prompt claim settlement: carriers fre- 
quently take many months to pay 


claims. With transportation insurance, 
a shipper receives prompt and full pay- 
ment of claims. The company then 
takes over the burden of obtaining re- 
covery from the carrier under subroga- 
tion rights. 

Possible savings to assured: the re- 
ceipt issued by the American Railway 
Express Agency states in part that the 
liability of the carrier shall be but $50 
or not exceeding 50c per Ib. for any 
shipment in excess of 100 Ibs. unless a 
greater value be declared by the shipper. 
Provided this value is declared, an addi- 
tional charge of 10c per $100 or fraction 
thereof must be paid on the excess value. 
A transportation policy makes this un- 
necessary. 


Market Not “Over-Sold” 


A market not “over-sold”: many 
agents are letting opportunities for com- 
missions go by which they could readily 
secure for themselves with very little 
extra effort on their part. This is par- 
ticularly true in the case where an agent 
controls the fire insurance on a manu- 
facturing plant of any kind. Every such 
plant has raw materials coming into it 
and finished products going out. The 
value of such products in the course of 
a year may be more than the value of 
the plant. 

Whether the raw materials come in 


by railroad, express motor truck, steamer, 
or other means of conveyance, it can 
be insured under a form of marine con- 
tract, and no matter how the finished 
products are shipped out or where they 
are sent, it can also be covered by a 
marine contract. The owner of a factory 
needs protection on both the materials 
coming to him and the products he 
ships out just as much as he does on the 
factory itself. 

Your policy register will show the 
insurance you now carry on any such 
plant, and if you are in a position to 
control the placing of the insurance, we 
suggest that you investigate what mate- 
rials the plant purchases and how it 
sells its finished products. An investi- 
gation of its terms of buying and selling 
may result in your securing the insur- 
ance on both the incoming and out- 
going shipments. 





McNULTY ELECTED PRESIDENT 

John F. McNulty has been elected 
president of the Maryland State Volun- 
teer Firemen’s Association which at tts 
annual convention adopted resolutions 
advocating stricter regulation of manu- 
facture, sale and use of fireworks, and 
sponsoring establishment of a separate 
state fire marshal’s office. A state-wide 
fire prevention inspection code is also 
sought. 
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MacCabe Sees No Excessive Profits 
Gained From War Risk Underwriting 


Executive of Automobile Says Present Rates Are Close to 
What Is Required for Losses and Expenses; Tells How 


Insurance Meets Modern Conditions 


So far during the present war in 
Europe the experience of the American 
reflected 
the 
war risk reinsurance exchange, has 
shown that the rates promulgated have 
what is 


tiarine msurance market, as 


by business cleared through cargo 


been very close to required 
for the payment of losses incurred and 
the necessary expense of handling the 
business, according to Fred MacCabe, 
secretary of the Automobile of Hart- 
ford and a well known figure in the 


ocean marine insurance world. 

Author of a long article in the current 
issue of Inspection News, publication of 
the Retail Credit Co., of Atlanta, Ga., 
he writes that any suggestion that 
marine insurance companies are making 
excessive profits out of war risk insur- 
ances may be completely dicounted. The 
business is difficult and expensive to 


handle, he continues, liabilities are 
heavy and profits problematical. “The 
attitude of marine underwriters gener- 
ally, is,” Mr. MacCabe states, “very 


similar to that expressed recently by 
leading manufacturers, who are on rec- 
ord as being opposed to war business, 
as such.” 

In this article Mr. MacCabe tells how 
modern war risk insurance meets mod- 


ern conditions and extracts from his 
statements follows: 

Any student of history knows that 
until comparatively recent times wars 


were progressing somewhere in the world 
almost continuously. This was such a 
universal condition that for hundreds of 


years marine insurance policies have 
included the risks of war as_ specific 
perils, 

Risks Covered 


In addition to the practical certainty 
that any given “adventure” would en- 
counter a risk of war at some stage, 
there were of course “pirates and rovers” 
to be considered. The slowness of com- 
munications over long distances made it 
impossible for a merchant or shipowner 
to know in advance whether the “ad- 
venture” was likely to encounter war 
perils, but, as the probabilities were in 
favor of ship and cargo being exposed 
to the risks of war, merchants and ship- 
owners no doubt insisted upon the most 
complete protection. The risks of war 
were so general that they were taken 
for granted by both merchants and un- 
derwriters, and no doubt adequate rates 
of premium were fixed. It is generally 
conceded that the business in those times 
was a very profitable one for the under- 
writers, and certainly many great for- 
tunes were made by those early under- 
writers in the only substantial market 
then existing, which was in London. 

Improvement in the speed and 
methods of communication and recurring 
periods of comparative peace, as well 
as the gradual extermination of pirates, 
not only made this broad protection 
largely unnecessary, but enabled mer- 
chants and shipowners to decide in ad- 
vance of sailing of their vessels whether 
protection against the risks of war was 
necessary at all. Marine underwriters, 
being very respectful of tradition, dealt 
with this new situation, not by elimin- 
ating the perils of war from the policy 
by changing the wording, but by adding 


a new clause known as the “Free of 
Capture and Seizure Clause.” 
Meeting Modern Conditions 

In modern times, therefore, it has been 
necessary for a merchant or shipowner 
who desired protection against the risks 
of war to have the policy endorsed to 
vive this specific coverage. Until fairly 
recent times—in fact, until the outbreak 
of the World War—it was customary to 
provide war coverage either by en- 
dorsement cancelling the F C & S clause 
or by physical deletion of that clause. 
Kither method restored the original 
coverare. 

Development of 


modern methods of 


warfare, including disputes over the 
rights and liabilities of neutrals, made 
it necessary to define more clearly the 


risks and perils assumed under war risks 
policies, particularly those covering car- 
goes, as distinct from hulls, and _ still 
more recently it was found desirable to 
provide war coverage by means of a 
separate and distinct contract, rather 
than by deletion from or additions to 
the marine policy. At this time the pro- 
vision of war risk coverage on cargoes 
is effected by means of a distinct and 
separate war risk policy, which is stand- 
ard in the United States and is used 
by all companies writing this business. 
Practically all companies use the precise 
policy wording which is approved by the 
American Institute of Marine Under- 
writers. 

The standard form of war risk policy 
contains one or two clauses which are 
worthy of special comment. There is, 
for example, a warranty “not to abandon 
in case of blockade, and free from any 
claims for loss or expense in  conse- 
quence of blockade or for any attempt 
to evade blockade.” It is obvious that 
it would be commercially impracticable 
to insure ships or cargoes which would 
come within the classification of “block- 
ade runners.” There is no coverage 
under this policy for damage 
resulting from commandeering or requi- 
sitioning, etc., by the government of the 
country to or from which the goods are 
insured. This possibility is not consid- 
ered to be a risk of war, as it exists in 
peace time to varying degrees in various 
countries. There is no protection against 
loss or damage resulting from seizure 
or destruction under quarantine or cus- 
tomer regulations for the same reason, 
and of course losses resulting from cap- 
ture, seizure, arrest, restraint, or detain- 
ment by the Government of the United 


le SS or 


States is not insured against, being 
against public policy. 
One further clause deserves special 


comment. It is the so-called “deviation 
clause,” which provides that the insur- 
ance “shall not be vitiated by a deviation 
of the vessel from the voyage described, 
provided same be communicated to the 
company as soon as known to the 
assured,” etc, This provision is to protect 
a cargo owner who has no actual control 
over his goods once loaded on board the 
steamer. It is obviously only fair that 
a deviation from the normal route, which 
takes place without knowledge or con- 
sent of the owner of the cargo, should 
not deprive him of whatever rights he 
may have under his insurance. It might 
be mentioned that the application of this 


clause, particularly the fixing of the ad 
ditional premium required, presents some 
serious technical difficulties. 
U. S. Provides Shore Coverage 

Even prior to the dispute which led to 
the Munich agreement, insurance com- 
panies and underwriters the world over 
realized for some time that the damage 
which could be inflicted by aerial bom- 
bardment in congested areas might well 
be of such magnitude that it could not 
be borne by the commercial underwrit- 
ers without considerable danger to the 
financial structure of the entire insur- 


ance industry. Various national gov- 
ernments reached the conclusion that 
insurance against the risks of war—at 


least as far as coneerned property on 
shore—was not commercially practical, 
and that it was, therefore, the duty of 
the state to arrange for indemnification 
for property owners who might suffer 
losses as the result of acts of war. 

The general acceptance of this theory 
brought about the adoption of what is 
known as the “Waterborne agreement,” 
which, in effect, eliminated the possi- 
bility of war risk insurance — being 
granted by commercial underwriters in 
respect of property on shore, whether 
fixed property or goods in transit, and 
to all intents and purposes such insur- 
ance is not obtainable except in the 
United States. Even goods in transit on 
merchant vessels may be delayed in ports 
of loading or discharge to such an ex- 
tent that there would be in those places 
a considerable congestion, involving very 
large values, and the war risk insurance 
on merchandise, therefore, ceases after 
a specified time while the goods are held 
in ports of loading or discharge. These 
provisions are very clearly set forth 
in the standard war risks policy for 
cargo. 

American Service Plan 

As far as the American shipper or 
importer of cargo is concerned, the most 
important development in recent times 
has been the formation of the Amer- 
ican Cargo War Risk Reinsurance Ex- 
change. This organization includes all 
companies operating in the United 
States, both American and foreign, 
which are qualified to write marine in- 
surance. The Exchange, by a method of 
inter -reinsurance, provides unlimited 
capacity for the American importer or 
exporter. It will be recalled that during 
the early days of the Great War many 
merchants had considerable difficulty in 
placing all of the insurance they re- 
quired and, because of the unorganized 
condition of the market, frequently had 
to pay rates which were based upon 
scarcity rather than risk. 

Under the present method, not only 
is there available all the coverage which 
is necessary, but the rates of premium 
are fixed by the terms of the reinsur- 
ance contracts. It should not be over- 
looked, however, that conditions change 
so rapidly that risks placed at different 
times, although sailing on the same 
vessel to the same destination, may be 
charged different rates because in the 
interval there has been either an im- 
provement or the reverse in the pros- 
pects of loss or damage from war perils. 
3riefly, therefore, marine aalineeinien 
by forming the American Cargo War 
Risk Reinsurance Exchange, have pro- 
vided standard conditions of insurance, 
standard rates of premium, and un- 
limited facilities. 

Rate Determination Methods 

In addition to these highly desirable 
achievements, this organization makes 
possible the granting of automatic 
coverage under a basic contract, so that 
the shipper or importer who, because 
of difficulties of communication, may 
not be aware of the vessel carrying his 
goods or its date of sailing, is still 
assured of protection. Obviously, this 
important facility, which is almost indis- 
pensable for many importers, can only 
be granted with reasonable limits of 
liability by any one vessel. It has been 
found that all reasonable requirements 
of American importers and exporters 
can be taken care of under these so- 
called “open automatic covers.” 

Shippers ocassionally express concern 


——— 


U. S. WAR RISK BILL SIGNED 


Roosevelt Approves Measure Proy;j 
$40,000,000 to Operate Maritime 
Commission Bureau 
President Roosevelt last Friday signed 
the bill providing $40,000,000 with which 
to set up a revolving fund for the new 
war risk insurance bureau to be operated 
by the Maritime Commission. The Pres. 
ident had sought $50,000,000 but Congress 
thought $40,000,000 sufficient to start the 


fund. To this fund will be added pre- 
miums on whatever business may be 
done. Business will be placed with the 


Government bureau only if present pri. 
vate marine insurance markets in. this 
country and Great Britain should pe 
unable to take care of all demands for 
coverage. 

During the World War the government 
wrote about $2,000,000,000 of marine war 
risk insurance and realized a net profit 
of around $17,500,000. 

Explaining the necessity for the legis. 
lation at the hearings before the House 
Appropriations Committee, Admiral Em. 
ory S. Land, Maritime Commission chair- 
man, declared that there is no authority 
and no intent that the commission shall 
enter into the marine insurance business 
in competition with private companies, 
He pointed out that under the present 
disturbed international conditions and 
financial conditions in European coun- 
tries, it is extremely doubtful whether 
the private insurance market has suf- 
ficient capacity to protect adequately 
the high values which may be exposed 
to war risks, even in the case of neutral 
shipping. 

Admiral Land also stated that there 
are approximately fifteen American flag 
vessels of such high value that they can- 
not be fully insured by the American 
insurance market which by itself does 
not have sufficient capacity nor a suffi- 
cient spread of risk to assume the large 
individual insurance risks involved. 


British Insurers to Set 


Up Trust Fund in U. S. 


London insurance circles report that 
some British companies which are not 
admitted to the United States but which 
accept reinsurance from this country 
will establish a separate “protective” 
trust fund in New York City, similar 
to the $40,000,000 fund set up here by 
Lloyd’s some months ago. This is be- 
ing done so that policyholders in the 
United States will not have to worry 
over the possibility of being unable to 
collect loss payments in the future. The 
new trust fund will be established in 
United States dollars. 





S. T. SHOTWELL LOSES MOTHER 

Samuel T. Shotwell, secretary of the 
automobile department of the North 
British & Mercantile, suffered the loss 
of his mother last Thursday. She died 
at her home in Brooklyn. 





at the high rates of premium charged 
for war risk insurance. It may be well, 
therefore, to explain that rates distrib- 
uted by the American Institute of 
Marine Underwriters, which are used 
by all Institute member companies, are 
determined by a committee of under- 
writers, serving without remuneration, 
who spend an enormous amount of time 
and give a great deal of expert atten- 
tion to all factors which should enter 
into the fixing of such rates. 

As far as it is humanly possible, these 
rates are fixed after expert appraisal 
of the risk involved. However, any scale 
of rates for war risk insurance must of 
necessity be based upon opinion, of 
perhaps—to state it more accurately— 
fear of the future, as compared with 
rates on other lines of business. The 
experience of the past is no criterion 
for developments of the future so fat 
as the risks of war are concerned. !0 
other words, it is impossible to predict 
with any accuracy what war losses WI 
amount to, and therefore impossible to 
project rates which will be adequate for 
the underwriters’ protection or !0W 


enough to satisfy shippers. 
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Seaboard Surety Goes 
Into Patent Ins. Field 

GETS N. Y. DEP’T APPROVAL 

Its Entry Marks First Approach to Di- 


rect Underwriting of This Business 
By Licensed Insurance Carriers 





The New York Insurance Department 
has recently authorized the underwriting 
of patent insurance and has approved 
rates and policy forms submitted by the 
Seaboard Surety Co. of 80 John Street, 
New York. 

For a number of years, patent cover- 
ages have been written as personal service 
contracts by Patent Protection Corp. of 
116 John Street, New York, and by 
National Patent Corporation,of 135 South 
La Salle Street, Chicago, both of whose 
contracts have been supported by a per- 
formance bond or by a similar guarantee. 
The proposed Seaboard policies are the 
first approach to direct underwriting 
of this business by a licensed insurance 
company. 

Seaboard Surety regards patent insur- 
ance as indemnity against loss to the 
insured by reason of its infringement of 
unexpired United States letters patent. 
It is usually written to cover damages 
resulting from such infringement. In- 
demnity against loss due to costs of 
litigation—i. e., defensive coverage. may 
be underwritten in connection with such 
damage indemnity. 

Coverage may be extended to a man- 
ufacturer’s distributors and retailers, and 
to all customers and users. Underwrit- 
ing requires a full patent opinion by 
patent counsel inquiring into the possi- 
bility of infringement. 

The Patent Protection Corporation of 
New York City has been licensed by 
the Seaboard Surety as its Eastern agent 
for this class of business. The Patent 
Protection Corporation has a background 
of many years of experience in under- 
writing and servicing patent coverage 
and is regarded as well qualified to de- 
velop this field of insurance. 


F.B. I. Man Talks on 
Forgery Before Buffalo Club 


It is improper for insurance companies 
not to publicize dishonesty of employes 
in instances when charges are not pre- 
lerred against the offender, J. J. 
McGuire, head of the Federal Bureau 
of Investigation in the Buffalo area, told 
the Casualty & Surety Club of Buffalo 
at a meeting in Hotel Buffalo. 

Mr. McGuire discussed the work of 
the FBI in connection with bonding and 
lorgery in the insurance business. He 
declared that 80% of the crimes com- 
mitted today are charged to youths be- 
tween the ages of 18 and 22. Frederic 


ae secretary of the club, pre- 
sided. 











E. V. Roth Being Elected By 
Surety Association Today 


_ To day the executive committee of the 
Surety Association of America will for- 
mally elect E. Vernon Roth as secre- 
lary-treasurer of the association suc- 
ceeding R. R. Gilkey who is retiring 
alter many years of faithful service. 
Mr. Roth has been assistant secretary 
! the association for the past year or 
‘0, and is thoroughly equipped to assume 
the responsibilities of his new post. He 
‘as a host of friends in surety circles 
who will wish him well. 


_— 











“Third Party” Under 
One’s Own Policy 


IN BRITISH COURT 


QUESTION 
Words “Any Person” in Automobile 
Liability Contract Cause Dispute; 
May Go to House of Lords 
The Court of Appeal, London, has 
allowed appeal by the General Accident 
Fire & Life from the decision of Mr. 
Justice Atkinson in the Merle Oberon 
which has stirred up much 


case con- 


troversy in British insurance circles 
Miss Oberon obtained an award of £5,000 
her chauffeur, S. J. 


respect of personal injuries suffered in 


against Digby, in 


an automobile accident when Digby was 


driving. The chauffeur claimed indem- 
nity under Miss Oberon’s insurance 
policy. 


Mr. Justice Atkinson held that Miss 
Oberon could be regarded as a third 
party under her own policy. That de- 
cision has now been reversed but leave 
to appeal to the House of Lords has 
been granted. 

The Court of Appeal held that the dis- 
puted words in the policy “any person” 
by reference to the Road Traffic Act of 
1930 must mean a “third party”; that is, 
some person other than the company or 
the policyholder. It was therefore held 
that the chauffeur could not claim to be 
indemnified against any claim by Miss 
Oberon. Lord Justice Luxmore, dissent- 
ing, held that “any person” was synony- 
mous with the term “third party,” there- 
by agreeing with the decision of Mr. 
Justice Atkinson. 


RALPH A. FERSON DEAD 


Former President International Claims 

Association; Head of Hartford A. 

& I. Personal Accident Dept. 
Ralph A. Ferson, assistant secretary 
Hartford Accident & Indemnity, in 
charge of the personal accident depart- 
ment, died July 20, age 67. He had been 
ill for a week. He was born in Fitch- 
burg, Mass, and entered insurance in 
1899 with Massachusetts Mutual Life 
Later he was with Columbian National 
Life and joined the Hartford company 
in 1914. He was president of the Inter- 
national Claims Association in 1921. Mr. 
Ferson was also prominent in the Bureau 
of Personal Accident and Health Under- 
writers being a member of its governing, 

underwriting and advisory committees. 











BRANCH OFFICE MANAGER 


OPPORTUNITY AVAILABLE for a man experienced in the Casualty 
and Surety business, having qualifications for management of a branch 
office of a well known company of high standing with a successful 
record of many years, which is about to open a branch in the 


State of Connecticut. 


| Only applicants who can furnish satisfactory proof of ability to 
develop territory through the appointment of desirable agents will 


be considered.  Fullest 
required, 
work. 


confidence. 


| Address Box 1382 } 
| THE EASTERN UNDERWRITER 
| 94 Fulton St. New York 


information 
State age, length of service in home office or agency 
All communications will be accepted on the basis of strict 


and experience of applicants 











Compulsory Auto Ins. 

Opposed at N. Y. Hearing 
R. FOSTER PIPER CHAIRMAN 
Joint Legislative Consnitttes Gets Views 


Of Insurance Men; Hartwell Cabell, 
J. W. Rose Among Speakers 





proposed compulsory 


legislation 


Opposition to 
devel- 
oped at Utica 
conducted by the joint legislative com- 
mittee entrusted with hte responsibility 
of studying the automobile accident and 


automobile insurance 


the hearing July 24 in 


fatality situation and its insurance 
aspects. 

About forty persons attended this 
hearing, which was presided over by 


Assemblyman R. Foster Piper, chairman 
of the joint committee. Senator William 
Hampton of Utica is vice-chairman. 
Among those who testified Hartwell 
Cabell, New York insurance attorney, 
who is chairman of the committee on in- 
surance, State Bar Association, called 
the proposal an invasion of the Bill of 
Rights, as it would force insurance com- 
panies to enter into contracts. 
Compulsory insurance is not the rem- 
edy for traffic accidents, said Jay W. 
Rose, Buffalo, representing the New 
York State Association of Local Agents. 
A few thousand dollars is no satisfae- 
tion for the death of a child, he testi- 
fied. He said there should be more 
safety legislation, more enforcement, and 
“teeth” in the financial responsibility law. 


TO ADDRESS CLAIM ASS’N 

Dr. Thomas L. Doyle, chief medical 
director of the Indemnity of North 
America. lectured on “Reconstructive 
Surgery” at the convention of the Penn- 
svlvania Claim Association at Bedford 
Springs, Pa., recently 
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Benefits 
50 days at $5.00 per day 
130 days at $2.50 per day 
for EACH ADMISSION 


1 Year 


100 William St., N. Y. C. 


FORM 951: 


HOSPITAL EXPENSE POLICIES 


MATERNITY—$50.00 Lump Sum after 


NATIONAL CASUALTY COMPANY 


James R. Garrett, Inc. 


Manager Eastern Accident & Health Department 


The Last Word in 


Cost 


$14.00 the lst year: $12.00 Renewal 
Sold to employed men and house- 
wives whose husbands are eligible. 
INCIDENTAL SERVICES—$35.00 
$1000.00 ACCIDENTAL DEATH 
(Non-Occupational) 


Phone: HAnover 2-3836 
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Insurance Counsel to 
Meet At White Sulphur 


DATES SEPTEMBER 4, 5 AND 6 





Knudsen of General Motors, Harlan S. 
Don Carlos and J. Mearl Sweitzer 
Among Speakers 





will address the 
the International 
Association of Insurance Counsel, meet- 
ing at White Sulphur Springs September 
4, 5 and 6, is William S. Knudsen, presi- 


who 
convention of 


Among those 


annual 


dent General Motors Corp., who will 
speak on the subject of automobiles. 
Mr. Knudsen is now in Washington, 


D. C., as president of the National De- 
fense Commission. At the Wednesday 
session Harlan S. Don Carlos, manager 
life, health and accident claim depart- 
ment, Travelers, and former president 
International Claim Association, will de- 
liver an address on “Insurance Litigation 
from a Claim Man’s of View.” 
This convention precedes that of the 
American Bar Association at Philadel- 
phia the week of September 8. 

Clinton M. Horn, Cleveland, will speak 
Thursday on “Disclaimer, Letters of Res- 
ervation of Right and Non-waiver Agree- 
ments under Liability Insurance Policies” 
and J. Mearl Sweitzer, Wausau, Wis., 
general counsel Employers’ Mutual Lia- 
bility, on “The Trend of the Times in 
Revision of Policy Forms and Broaden- 
ing of Coverages.” The following com- 
mittee reports will also be made: Un- 
authorized practice of law, Oscar J. 
Brown, chairman; casualty insurance, 
F. B. Baylor, chairman; compulsory 
automobile insurance and financial re- 
sponsibility legislation, Forrest S. Smith, 
chairman; fire and marine insurance, 
Charles W. Sellers, chairman. 


Point 


Reports on Insurance 


Mr. Knudsen’s address will be deliv- 
ered on Friday at which time the follow- 
ing reports will be made: Fidelity and 
surety law, Clarence Fk. Merrell, chair- 
man; health and accident insurance, Paul 
J. McGough, chairman; life insurance, 
C. M. Vrooman, chairman; workmen’s 
compensation, Kenneth P. Grubb, chair- 
man, 

International Counsel’s president, Ger- 
ald P. Hayes, Milwaukee attorney, and 
Mrs, Hayes head the reception com- 
mittee for this convention. Chairmen 
of the other committees are general en- 
tertainment, William O. Reeder, St. 
Louis; ladies’ general entertainment, 
Robert D. Dalzell, Pittsburgh; men’s 
golf, Lowell White, Denver; ladies’ golf, 
Lester P. Dodd, Detroit; ladies’ bridge, 
Mrs. Robert W. Shackleford, Tampa; get 
acquainted, Milo H. Crawford, Birming- 
ham, Mich. 
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Klein Sees Opportunity to Press 
Use of Retrospective Rate Plan 


Expanding industrial activity resulting 
from the extensive national defense pro- 
under way is seen 


gram now getting 


by kL. A 


pensation 


Klein, assistant secretary com- 


and liability department, 


Travelers, as an excellent opportunity 
to demonstrate the usefulness of the 
retrospective rating plan. In an article 
in the current issue of Protection, the 
iraveiers house organ, Mr. Klemm pre- 
sents his views on the present situation 
in the following manner: 

“The sums recently appropriated by 
Congress are the blood stream of an 
enormous industrial development which 
will soon be reflected in increased em- 
ployment, increased payrolls and large 
numbers of new employes. The indus- 
trial problem during the period 1914- 
1918 was vastly different than it is to- 
day. 

“War production expansion was grad- 
ual during that period and industry’s 
the time the 


house was in order by 

United States entered the conflict in 
1917. 

“There was a_ surplus of skilled 
mechanics in this country during the 


early stages of that period. 

“Plant facilities, generally speaking, 
were adequate by 1917, due to the ex- 
pansion which had taken place during 
the previous three years as a result of 
war orders from the allies. 

“What do we find in 1940? We are 
faced with obsolete piants and equip- 
ment due to the depression period of 
the last decade, It is estimated by some 
experts that the depreciation of plant 
and equipment in industry is approxi- 
mately $8,000,000,000. An obvious short- 
age of skilled workers exists. We are 
definitely faced with the necessity of 
rapid expansion of our wartime indus- 
tries. 

Contribution to Cause 

“How do we in the insurance business 
fit into this picture? We cannot produce 
war materials but we can make our 
contribution to the cause of national 
defense by making available to our pol- 





BUILDING ACCIDENT RECORD 





Study Made in Philadelphia Shows Some 
Tendencies Among Men and 
Women; Few Persons Injured 
Women are prone to slip on wet or 
dry marble floors whereas men seldom 
do, while men have a tendency to get 
hurt by being pinched or struck by 
elevator doors. T. Irving Howe, assist- 
ant real estate officer, Land Title Bank 
& Trust Co., Philadelphia, addressed a 
convention of building owners and man- 
agers in New York, in which he analyzed 
causes of accidents in one of Philadel- 
phia’s largest office buildings from 1933 
to 1939. He disclosed that 58% of those 
injured were women and of the total 
number of accidents 11% occurred out- 
side the building. Commenting on study 
of the fifty-five accidents that occurred 
in the interior of the building Mr. Howe 

said : 

“This particular building had a traffic 
count of approximately 14,000 persons a 
day and, on the average of 277 working 
days during the year, times the seven 
year period, gives a total of 27,146,000 
persons coming in and out Of the elevator 
lobbies over this period, a remarkable 
record in handling the public. With 


the traffic count as above stated it would 
mean that someone was negligent in only 
one out of every 500,000 people.” 


icyholders facilities for accident preven- 
tion coupled with prompt and complete 
satisfaction of their compensation obli- 
gations. 

“What are some of the problems in- 
dustry must face in this new program? 
Industry will concentrate us best efforts 
on production. In many cases there will 
be a complete change in the products 
manufactured—which means changed 
conditions for their trained employes, 
and the addition of thousands ot new 
untrained workers—all of which will ac- 
centuate the need for accident preven- 
tiontand control. 

Saving on Insurance 

“The retrospective rating plan is made 
to order to meet the new conditions 
industry is now facing. This plan pro- 
vides the incentive for the employer to 
maintain an effective accident control 
plan and it assures the employer who 
maintains such a plan a substantial sav- 
ing in insurance cost. 

“The entire country will feel the effect 
of this industrial activity created by the 
new national defense program. Every 
employer who is confronted with a sub- 
stantial increase in payroll will be inter- 
ested in accident control and the con- 
trol of insurance cost, both of which can 
be accomplished through the retrospec- 
tive rating plan. In states in which the 
plan is available every risk that qualifies 
should be offered it as a means of con- 
trolling accidents and insurance cost.” 


WOMEN AWARDED DIPLOMAS 


United States F. & G. Completes First 
Course Offered Employes in Agency 
Offices; 18 Graduates 
Graduation exercises were held by the 
of United States 
Jaltimore, recent- 


school of insurance 


Fidelity & Guaranty, 
ly, marking the close of a three weeks’ 
the for 
women employes in the offices of U. S. 
F, & G. agents. FE. Asbury Davis, presi- 
dent of the company, presented diplomas 
to eighteen graduates and also presented 
special awards to Miss Marjorie B. 
Chadwick, Brazil, Ind. and Miss Elzora 
Jane Cring, Indianapolis, who finished 
the course with the highest and second 
highest averages respectively. 

In addition to the Misses Chadwick 
and Cring, diplomas were awarded to 
the Misses Emily J. Blakley, Steuben- 
ville, O.; Betty R. Brooks, Annapolis, 
Md.; Phyllis J. Chandler, Endicott, N. 
Y.: Imogene L. Curtis, Cortland, N. Y.; 
Helen Donaldson, Ridgefield Park, N. J.; 
Lila Fleisher, Battle Creek, Mich.; 
Genevieve P. Glancy, Manchester, N. H.; 
Helen Heber, Milan, Ill.; Felice J. Ko- 
walski, Adams, Mass.; Eola’ Kyzer, 
Titusville, Fla.; Beatrice Marrotte, Wil- 
limantic, Conn.; Roseanna H. Muehl- 
bauer, Evansville, Ind.; Marion L. Quin- 
lin, Towson, Md.; Martha F. Smith, 
Tupelo, Miss.; Edna G. Van Tassell, 
Milford, Pa., and Beatrice Zook, Marion, 
Ind. 

The course was the first given at the 
home office designed entirely for the 
women employes of the company’s 
agents. 


course offered by company 





CANADIAN APPOINTMENT 

Charles Curtis has been appointed 
superintendent of agencies for Ontario 
by the Employers’ Liability. He will 
replace H, D. Dempsey, who takes over 
the Vancouver branch of the company. 
Mr. Curtis joined the Employers’ Lia- 
bility in 1912. 








WANTED 
CASUALTY AND SURETY EXECUTIVES 








A client of mine, a large insurance company with 
ample capital, a successful record, and a nation- 
wide agency plant, contemplates entering the field 
of compensation, liability, and possibly that of 
fidelity and surety underwriting. The company 
plans to develop these lines on a conservatively 
progressive basis under the leadership of thoroughly 
trained casualty and surety executives. 


I have been instructed to seek applications from 
men capable of assuming these executive responsi- 
bilities at the home office. Persons between the ages 
of 35 and 50 who feel qualified to undertake this 
work and who are interested in applying for the 
positions mentioned are invited to communicate with 
me in writing, giving full information as to experi- 
ence, age, and present salary. 


All communications will be kept strictly confidential 
and if an application is favorably entertained a per- 
sonal interview will be arranged with the president. 


SAMUEL R. FELLER 
ATTORNEY-AT-LAW 
225 Broadway 
New York City 
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Schedule Bond Survey 
Produces Good Results 


BLANKET FORM SUBSTITUTION 





J. Fred Eierman, New Amsterd 
alty, Issues Memorandum = on 
eral Benefits of Plan ‘ 





J. Fred Eierman, Baltimore, 


Sy I manag 
fidelity department New Amsterdan 
Casualty, is again reminding general 


agents and branch managers of the 
importance to survey their schedule 
bond business and recommend schedule 
bond replacements with either the Pri. 
mary Commercial Blanket Bond or the 
Blanket Position Bond, especially for 
those schedules aggregating less than 
$500,000 in volume, to the end that ex- 
perience ratings may be considered ‘Dre- 
ceding the first anniversary date of the 
blanket coverage. He urges that al 
schedule assureds be surveyed and giver 
the best available coverage at the aa. 
mum cost. The blanket bond experience 
rating plan should be one step in the 
right direction to combat non-bureay 
competition on existing business, he says 

Chose offices urging the schedule bond 
replacements with blanket coverages dur. 
ing the past two years are now, Mr 
Fierman says, in a position to render 
their blanket bond assureds a_ further 
service of possible premium reduction 
due to experience rating, prior to next 
anniversary dates of such blanket coy- 
erages, 

Earlier Suggestions 

In May, 1938, the company directed 

attention to the advantages of Writing 


the more modern fidelity coverage jn 
the style of blanket bonds in lieu of 
the then existing schedule bonds. In 


January, 1939, information was furnished 
by the company on the successful te 
sults among those general agents and 
branch managers who surveyed their 
schedule bond business and_ replaced 
much of it with blanket bonds. On 
many of the schedule bonds replaced 
both the producers and the assureds 
benefited greatly, notwithstanding out- 
side competition was combated and a 
good proportion of the blanket bonds 
recently written in lieu of schedule 
bonds averaged a premium of $500 or 
more. 

The average schedule bond carrying 
an annual premium of $500 is not subject 
to experience rating, continues Mr. Eier- 
man. However, as of July 1, 1940, any 
Primary Commercial Blanket Bond or 
Blanket Position Bond having an annual 
premium of $500 or more is subject to 
experience rating, provided a_ five-year 
experience record is supplied. 





FIRST TRAINING COURSE 





American Motorists Agents to Spend 
Week of Aug. 19 in Classroom; 
Meeting in East Orange, N. J. 
Agents of the American Motorists 6! 
Chicago will gather for the companys 
first agents’ training course at Is! 
Orange, N. J., the week of August 1% 
James S. Kemper, president of the com- 
pany, has announced. : 
The most effective ways of producing 
business will be the principal theme 0! 
the school. Although the key exectr 
tives of the home office staff will be 
present at the meeting, the course 's 
arranged to provide active participation 
in the discussions by the attending 
agents. Considerable emphasis will be 
placed upon the sale of commercial forms 
of casualty insurance and graphic pre- 
sentations illustrating sales technique will 

be employed. 

The scene of the meeting will be the 
Hotel Suburban, East Orange, and the 
course will continue for five days begit 
ning August 19. 


BLANKET COVERAGE OPPOSED 

Proposal of the Cincinnati Policemens 
Association that motorized police of 
cers be protected by blanket liability ™ 
surance was disapproved by City Mat- 
ager Sherrill, in his recent report 
the City Council. ; 
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I May Be Wrong But — 


By “Edex” 


Compulsory Automobile Liability Insurance—Part III 


Several weeks ago Edex reported a 
conversation had with his friend “Jones” 
in the Drug & Chemical Club, Jones 
felt that the evils of compulsory insur- 
ance far exceed the evil which it seeks 
to cure. Existing financial responsibil- 
ity laws, he argued, would dispose of 
the problem were it not for the oppor- 
tunities afforded the irresponsible mo- 
torist for one “free bite.” He proposed 
to reinforce those laws through a plan, 
which space will not permit us to re- 
print, eliminating that objection. 

The “Jones” plan, Edex then observed, 
seemed to have both obvious merits and 
serious drawbacks. Not feeling quali- 
fed as an expert on compulsory insur- 
ance, however, Edex asked for help in 
replying to Jones. Many suggestions, 
for all of which we are very grateful, 
have been received. In the main they 
intimate between the lines that Jones— 
possibly they were too polite to include 
Edex also—should remain away from 
that Drug & Chemical Club bar. At 
least they imply that Jones, in the par- 
lance of the “all wet.” And 
that bewilders us just a bit, for while 
about half attribute Jones’ total liquidity 
to the fact that he goes too far, the 
other half ascribe it to his failure to go 
far enough. All of which seems to leave 
Jones high, if not dry, in the middle. 

Edward C. Stone’s Views 

On one phase we do find virtual unan- 
imity. Most of our correspondents agree 
that there is an admitted evil created by 
the financially irresponsible driver, an 
evil which we cannot and should not at- 
tempt to shrug off, and that Insurance, 
happily or unhappily according to the in- 
dividual viewpoint, is elected to find a 
are a 


street, is 


solution. Included among these 
number of casualty chief executives who 
prefer, since the matter is now in com- 
mittee, not to be publicly quoted at 
this time. 

Edward C. Stone, United States gen- 
eral manager Employers’ Liability, whose 
constructive thought and _ nation-wide 
effort on this subject extends over many 
years, is not one of those who feel that 
the problem properly belongs in the 
realm of insurance. He writes: 

“In these days of increased tax bur- 
dens why not avoid the suggested type 
of unnecessary and unjustifiable new 
automobile tax when a better result can 
be obtained by strengthening the auto- 
mobile financial responsibility law? New 
Hampshire did just that in 1937 and at 
the end of 1939 the number of voluntar- 
ily insured automobiles had risen accord- 
ing to the estimate of Commissioner 


Rouillard to 71%.” 


Companies Make 1% 

On the other hand, the president of a 
large casualty company, a forthright 
and able executive whose name is with- 
held in deference to his consistent policy 
against public statement, has this to 
Say : 

“Compulsory automobile insurance is 
the only method I can see that has the 
slightest chance of remedying the situa- 
ton. Insurance companies oppose it 
because it is compulsory. Those unin- 
sured oppose it because it is compulsory 
and will cost them some money. The 
automobile costs them money, and if one 
fannot afford to pay for an automobile 


plus insurance he should not operate the 
automobile. 

“A large part of the public apparently 
believes the insurance companies make 
a fortune on automobile insurance. If 
we can make 1% of the premiums. after 
all losses and expense are paid we in 
the insurance business will be very well 
satisfied. Certainly the insurance indus- 
try can furnish the best means of in- 
vestigating and settling and if 
we are willing to do that for a profit of 
1%, then surely no fund or cooperative 
organization can do it better.” 


losses, 


Schaefer Suggests Tax 


Letters from agents and brokers re- 
veal a wide diversity of opinion. FE. Paul 
Schaefer, agent of Mount Kisco, New 
York, strongly opposes compulsory laws. 


Through a tax on licensees he would 
strengthen the state police and more 
effectively enforce the highway laws. 


“Safe operation,” he says, “does not re- 
sult in accidents, and if there are no 
accidents who would there be to com- 
pensate?” It occurs to us in passing 
that the complete elimination of acci- 
dents would probably spell the elimina- 
tion of auto insurance too, but if Mr. 
Schaefer can bring about consumation so 
devoutly to be wished every insurance 
man will rejoice. 


Brokers’ License Fee Plan 


A member of the Insurance Brokers 
Association who prefers, owing to cer- 
tain official negotiations now pending, 
that his name be not mentioned, re- 
quests that we comment upon the asso- 
ciation’s so-called “Brokers’ Plan.” This 
substitute for compulsory insurance pro- 
poses an increase in the license fees 
of all unbonded or uninsured vehicles in 
a sum not less than $10 per annum. The 
resulting fund would be used to reim- 
burse victims of auto accidents for 
their medical expenses not otherwise 
provided for, such reimbursement not to 
exceed $300 to any one person, plus an 
additional $300 for funeral expenses in 
the event of death. Since the plan is 
now up for discussion in the brokerage 
ranks, we refrain from premature dis- 
cussion, 


Kunik’s Plan Outlined 


A more startling proposal comes from 
Isaac J. Kunik, an attorney of Hart- 
ford, in the form of a fifty-eight page 
booklet issued by a corporation called, 
for short, “The National Association to 
Foster the Establishing of Automobile 
Accident Reimbursement Funds, Inc.” 
The association, apparently sponsored in 
part at least by motor dealer interests, 
opposes compulsory insurance, and would 
substitute a system of compensation, 
irrespective of fault, the payments not 
to exceed $250 for personal injuries, 
$500 for death and $100 for property 
damage. A fee of $5 on each operator 
would provide the fund. One of the ex- 
traordinary features of this plan is a 
provision that in the event of any acci- 
dent “the operator and owner, and the 
motor vehicle itself, shall be retained 
in technical custody of the law for a 
period of twenty-four hours,” within 
which time a bond must be posted or 
insurance proved. In the event of col- 
lision, it would seem that both drivers 
and both cars would be thus impounded. 
The arguments are well presented but 
like most such proposals, including our 
friend Jones’ plan, there are inherent 
weaknesses. 

What Supt. Pink Says 

We have saved what is perhaps the 
most important communication, since 
we are dealing with the situation in 


(Continued on Page 30) 


Illinois Bars Equity Plan; 
Also Auto Fleet Curb 


MANY NEW RULINGS ANNOUNCED 


Some Effective Immediately, Others 
October 1; Ban Hinted for Valued 
Fire and Theft Forms 


In a widely discussed bulletin just 
issued by the Illinois Insurance Depart- 
ment use of automobile fleet equity rat- 
ing is prohibited and restrictions are 
imposed for the use of experience rating. 
Retrospective rating for automobile fleets 
is likewise prohibited and certain other 
rulings have been made respecting the 
writing ot automobue imsurance. 

Last March the Illinois Department 
announced a number of changes it pro- 
posed making and sought suggestions 
from companies. The rulings afore- 
mentioned are the result of deliberations 
since that time. Many of the rulings 
become effective October 1 but that on 
equity rating is effective immediately. 

Issuance of these rulings are expected 
to have a stabilizing effect on the com- 
petitive situation in the automobile cas- 
ualty field—at least in Illinois—and ob- 
servers of the action taken are inter- 
ested to see what bearing they will have 
on the present trend toward broadened 
coverage. It is felt in some quarters 
that the Illinois Department’s action 
indicates that it is afraid that the com- 
panies have permitted abuses to creep 
into the picture in their efforts to give 
the public broader coverage at little 
or no increase in premium cost. 

Law Violations Charged 

It is charged by the Illinois Depart- 
ment in its bulletin that the manner in 
which automobile fleets, particularly 
P. L. and P. D., are frequently written 
violates the law; that in a recent de- 
partmental examination of rating prac- 
tices the examiners were unable to check 
the fleet rates because formulas were 
not composed of definite charges and 
credits. The Department has therefore 
ruled that all details of fleet rating shall 
be made so definite that they may be 
readily applied by any competent under- 
writer. The detail of such rate makeup 
shall be kept on file in a designated office 
in Illinois. 


Must File New Rates 
Relative to experience rating the De- 


partment. rules that a company which 
assumes liability under a fleet policy 
that was previously carried elsewhere 


may use a provisional rate for not more 
than ninety days pending receipt of ex- 
perience data from the previous carrier 
in order to determine the final rate. The 
provisional rate shall not be less than 
that at which the risk was carried in 
the other company. Companies are di- 
rected to file new experience rating plans 
in conformity with a ruling to become 
effective October 1. Such plans shall 
not apply to buses, public automobiles, 
financed cars, non-ownership risks nor 
those written on a gross receipts or 
earnings basis. It is claimed by the 
Department that at present no acceptable 
plans for determining final rates from 
gross receipts or earnings are on file. 
A filing that will meet with depart- 
mental approval is required. Companies 
are requested to segregate their fleet 
experience. 
Rate Uniformity Sought 

Effective October 1 the relationship 
between automobile rates charged in one 
part of Illinois and those charged in 
another part shall be identical among 
all companies. This does not mean that 
rates shall be identical but that terri- 
torial relativity shall be the same. The 
Department has disapproved the practice 
of permanently voiding insurance on 
commercial vehicles when the distance 
limitation stated in the policy has been 
exceeded. The Department takes the 
position that this is an underwriting de- 
tail to be determined prior to issuance 
of a policy. This ruling is effective 
October 1. 

Another ruling effective October 1 is 
that companies issuing policies for a term 


EXECUTIVES OFFER SERVICES 


Casualty and Surety Chiefs Adopt Reso- 
lution to Assist Government in its 
National Defense Program 

A resolution has been adopted by the 

Association of Casualty & Surety Exec- 
utives offering the full services of its 
sixty-two member stock companies to 
the United States Government to aid its 
national defense program. The resolu- 
tion reads: 
_ “Resolved, that the Association of Casualty 
& Surety Executives and its sixty-two member 
companies * * * place their respective services 
at the disposal of the Government of the United 
States, in such capacities as their experience 
and facilities particularly equip them, for the 
purpose of aiding in the early and efficient 
completion of an adequate national defense pro- 
gram; and be it further 

_“Resolved, that this association place a copy 
of this resolution in the hands of the President 
of the United States and the heads of such 
departments and agencies of the Government of 
the United States as may be interested in or 
affected by the action here taken.” 

Copies of this resolution have been 
delivered to President Roosevelt, Secre- 
tary of War Henry L. Stimson, Secre- 
tary of the Navy Frank Knox, the chief 
of the Procurement Division of the 
United States Treasury, and Chairman 
E. I. Stettinius of the Advisory Council 
of the National Defense, in Washing- 
ton, D. C. 





Fictitious Fleet Writing 
Ruled Out in Minnesota 


Commissioner Yetka of Minnesota 
has notified all companies writing ficti- 
tious fleet automobile insurance to dis- 
continue the practice and advise him 
not later than August 1 as to their com- 
pliance with his order. His action fol- 
lowed an injuiry into fleet writing and 
the attorney general has advised the 
Insurance Department that the practices 
as explained to him are illegal. 





Personal Insurance Audit 


Prepared By U.S. F. & G. 


A personal insurance audit has just 
been prepared by the United States 
F. & G. along the lines of its graphic 
insurance audit. The latter is being 
used for business accounts while the 
personal insurance audit will enable the 
agent to study his prospect’s needs, 
present coverages and submit recom- 
mendations. The service is gratuitous 
It is pointed out that the personal audit 
embodies all the forms of coverage avail- 
able for the home, automobile and office. 
as well as coverages for sports activities 
and income protection under A. & H 
policies. 


WAUSAU COMPANIES TO BUILD 
A new home office building is to be 
constructed in Wausau, Wis., by Em- 
ployers Mutual Liability and Employers 
Mutual Fire, says H. J. Hagge, presi- 
dent of the companies. An entire block 
convenient to Wausau’s business dis- 
trict has been purchased as a site for 
the new building, which is expected to 
be ready for occupancy by June 1941 
The building will be four stories with 
frontage of 200 feet. 





of six months shall file a_ short 
table and manual rule providing 
proper basis for cancellation and a rule 
for issuance of six months policies. The 
Department will not approve inclusion 
of any other kind or form of public lia- 
bility insurance in policies designed t 
insure automobile P. L. or P. D. 

To assist in administering the Iilinois 
truck act the Department rules that all 
companies must follow a uniform prac- 
tice in classifying commercial vehicles 
Companies must file any rate changes 
that are quoted to their agents. The 
Department claims to have discovered 
that in the A, A-l and B rating plans 
cars are “wilfully misclassified for com- 
petitive reasons.” Companies are cau- 
tioned about that. It is also stated that 
the Department is giving additional con- 
sideration to collision insurance and to 
the advisability of prohibiting valued fire 
and theft policies. 


rate 
the 
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Continental Casualty Puts on Market 
New Aviation Accident Policy 


Available to Pilots of All Types at $20 a Year Premium; 
Parker & Co., Philadelphia, General Agents; 
Pays $3,000 Death Benefit 


Continental Casualty is putting on the 
market a new aviation accident policy 
that will make available to pilots of all 
classes at all the major and secondary 
airports of the nation “complete protec- 
tion at one low rate.” The company 
offers at a premium of $20 a year (stu- 
dent pilot rate six months’ protection 
$10) the following coverage: 

1. Pavs $3,000 death benefit for avia- 
tion accidents. 

2 Pays doctor bills, hospital bills, 
nurse and x-ray expense up to $500. 

3. Medical reimbursement feature is 
on “blanket” basis; which means that 
actual expense incurred is paid up to 
$500. mt ia 

4. Covers every type of aviation acci- 
dent, including being struck by aircraft 
and “bailing out.” 

5. Broad geographical coverage, in- 
cluding travel on Pan American Airways 
System in Central American, South 
America and West Indies. 

Parker & Co. General Agents 

It is stressed in promotional literature 
prepared by the Continental Casualty 
that this policy is being marketed on a 
direct basis through Parker & Co. of 
Philadelphia, general agents of its avia- 
tion department. This office is one of 
the largest in the country specializing 
in aviation insurance and it has during 
the past fiften years acted as_ brokers 
for practically every major airline and 
for a number of the airplane manu- 
facturers. For purposes of economy and 
efficiency all business. on the new policy 
will clear through Parker & Co. because, 
by so doing, it is possible to use a sim- 
plified and inexpensive administrative 
system. 

Principal features of the new contract 
have been handled by J. Roy W. Bar- 
rette of Parker & Co, in cooperation 
with the Continental Casualty, and he 
told The Eastern Underwriter this week: 

“We have every expectation that the 
new policy will be a success, because we 
are, for the first time, offering the 
American pilot, who, incidentally, is 
usually a person with very little funds, 
a simple and liberal policy at a premium 
which is within the reach of his pocket- 
book.” 

For Continental Cas- 


these reasons 


GROUP PLAN FOR EMPLOYES 





State of Connecticut Offers Its Workers 
Accident and Sickness Benefits 
Underwritten By Companies 

A plan of group accident and sickness 
indemnity insurance is being made avail- 
able to all permanent employes of the 
State of Connecticut. The program, 
which will become effective if at least 
75% of the eligible employes participate, 
will be shared by three companies, the 
Travelers, the Aetna Life and the Con- 
necticut General Life. 

Weekly benefits under the plan range 
up to $24, depending upon salary classi- 
fication, with additional hospital indem- 
nity up to $6 a day and reimbursement 
for surgical fees for operations per- 
formed in or out of a hospital up to 
$150. Hospital indemnity benefits are 
also available for employes’ wives and 
unmarried children between the ages 
of three months and eighteen years. 
Semi-monthly premium payments range 
from seventy-five cents to $1.70. 


ualty’s effort has been to make the pre- 
mium charge as low as possible consist- 
ent with underwriting safety. The com- 
pany, it is learned, is entering the avia- 
tion accident field on “an absolute non- 
profit basis” and regards its new policy 
as “doing our bit toward furthering the 
nation’s defense program.” 

It is pointed out that most, if not 
all, life companies will not accept stu- 
dent pilots; that they charge a loading 
of $25 per $1,000 on commercial pilots; 
that the loading on private pilots is a 
minimum of about $15 ranging up to 
$25, depending upon the number of 
solo hours and type of plane, and that 
executives using company planes or non- 
piloting private owners pay $2.50 per 
$1,000 subject to a maximum of twenty 
flights a year, ranging up to $5 for addi- 
tional specified flights with “special con- 
sideration” over ninety flights per year. 

Attractively prepared posters and cir- 
cular-applications are being distributed 
this week to all the nation’s airports and 
sales efforts will be backed up by aviation 
magazine advertising. 





J. R. GARRETT INCORPORATES 


National Casualty’s Eastern Manager 
Rewards Faithful Service of Employes; 
Acquires New Claim Facilities 
James R. Garrett, who has for years 
been Eastern manager of National Cas- 
ualty’s accident and health department, 
has recently incorporated his business 
under the name of James R. Garrett, 
Inc. He is president of the new cor- 
poration; Otho Bowling is vice-president. 
For secretary Mr. Garrett selected Made- 
leine McCrory, who has been associated 
with him for the past nineteen years, 
and for treasurer Mildred Philpitt, con- 
nected with the office for fifteen years. 
Their promotion to official rank came 
as a reward for many years of faithful 

service, 

As of July 3 the facilities of J. R. 
Garrett, Inc. were enhanced by the tak- 
ing over of all hospital and medical 
claims work of the Associated Protective 
Service of New York. 





New Personal Liability 
Policy Released in Canada 


A recent bulletin issued by the 
Dominion Board of Insurance Under- 
writers in Canada gives salient features 
of the new personal liability policy 
adopted by the member companies. It 
covers an insured against liability im- 
posed by law on account of bodily in- 
jury or death resulting therefrom, such 
injury having been accidentally suffered, 
or so alleged, by any person not in in- 
sured’s employ. The policy covers the 
insured, husband, wife or minor chil- 
dren in any game or sport; other per- 
sonal acts of the insured and family, 
and all other members and employes as 
well as ownership of certain domestic 
animal and vehicles. 


HAS SAFETY ADVISORY COUNCIL 

The Truck Insurance Exchange, af- 
filiate of Farmers Automobile Interin- 
surance Exchange of Los Angeles, has 
formed a safety advisory council com- 
posed of supervisors of safety of fleet 
members. Its specific aim is to bring 
about improved safety conditions and 
thus effect accident prevention. 





Dubach A Seasoned Health 
And Accident Executive 
Charles N. 
ago was advanced by Hartford Accident 


Dubach, who a short time 


& Indemnity to superintendent of pro- 
duction in the western department, had 


previous to that appointment been in 


. 





CHARLES N. DUBACH 
charge of the personal accident business 
for eight years and he will retain that 
supervision. He has been in the health 
and accident field for twenty-five years. 
He joined the Hartford in Chicago in 
1917 after previous experience with the 
London & Lancashire Indemnity and the 
Pacific Mutual Life. In 1924 the Hart- 
ford took him into its home office in 
charge of personal accident adjustments 
and in 1926 he was returned to Chicago 
in charge of personal accident under- 
writing. In 1932 he was given general 
charge of the accident division super- 
vising both underwriting and claims. 
Under his capable direction the acci- 


dent department enjoyed a_ steady 
growth. For a-long time he has been 
active in accident and health affairs. 


He was secretary of the Chicago Claim 
Association for several years and presi- 
dent of the Chicago Accident and 
Health Association in 1937. Ihe has also 
been active in the National Accident 
and Health Association and was one of 
its principal speakers at its mid-year 
meeting last January. 


Standard Hospital And 
Medical Plans Sought 


The house of delegates, American 
Medical Association, has endorsed a 
program to coordinate hospital and med- 
ical insurance plans now in operation in 
this country. The delegates held a meet- 
ing in New York at which it was stated 
that at present there are fourteen state 
plans and more than 1,000 local plans in 
existence and that some standardization 
of operation is considered necessary. 

The delegates also affirmed a principle 
of the association that voluntary medical 
and hospitalization plans should be main- 
tained separately, and recommended that 
in the case of insurance plans for med- 
ical treatment the insurance money 
should be turned over to the patient, 
who then in turn would pay his physi- 
cian. 





TO PUBLISH HEALTH CHARTS 

The New York newspaper PM has 
made arrangements to publish a series of 
critical surveys on group health plans 
in America now being made by Dr. 
Ernest Sigerist, professor and director 
of the Institute of Historical Medicine, 
Johns Hopkins University. Dr. Sigerist 
is best known for his books, Man and 
Medicine, American Medicine and The 
Great Doctors. 


National Casualty Has 
New Hospital Policy 


FEATURES “EACH ADMISsion’ 


Premium $14 First You, $12 on Re. 
newal; Commissions Same as Before 
on This Class of Cover 


The National Casualty of Detroit is 
issuing a new hospital expense Policy 
known as Form 951. James R. Garrett, 
Inc., 100 William Street, New York, 
manager of the company’s Eastern aeej. 
dent and health department, gives the 
following description of this contract: 

Up to $5 a day for hospital residence 
in the United States or Canada for fifty 
days and $2.50 a day for the next 139 
days for each admission due to either 
accident or Up to $10 in any 
one policy year for the use of operating 
room. Up to $10 in any one policy year 
for anaesthesia. Up to $10 in any one 
policy year for the use of an ambulance 
to or from the hospital. Up to $5 for 
X-ray for each admission. $1,000 non- 
occupational accidental death. 

A lump sum of $50 for maternity after 
the policy has been maintained in con- 
tinuous force for one year immediately 
preceding the event, in lieu of all other 
indemnities. 

Premium $14 the first year, $12 on re- 
newal; $8 semi-annually, $6 on renewal: 
$5 quarterly $3 on renewal. The same 
rate applies to both husband and wife. 


illness. 


Exceptions 
Exceptions: Hospital expense where 
covered by workmen’s compensation: 


suicide ; war; dental treatment; venereal 
disease; preexisting mental derange- 
ment; simple rest cure; diagnostic work. 
Appendectomy, tonsilectomy and opera- 
tions involving the female generative 
organs are covered only after the policy 
has been maintained in force for one 
year. Commissions are the same as here- 
tofore. The company has been writing 
hospital expense insurance for about 
four years and was a pioneer among the 
stock companies in this field. It has had 
much experience with this type of insur- 
ance, 

Rounding out its hospital expense pro- 
tection for the family the National Cas- 
ualty is also issuing a junior policy for 
children ages 4 to 15. The annual pre- 
mium on this contract is $4.50 first year 
and $4 on renewal. Thus, for a family 
of three, the total premium first year 
would be $32.50 and on renewal $28 an- 
nually. 





COOPERATIVE SPIRIT PRAISED 

Much favorable comment has_ been 
heard in A. & H. circles on Harold R. 
Gordon’s annual report as executive sec- 
retary of the Health & Accident Under- 
writers Conference. It contained sev- 
eral bouquets for the officers of the 
Conference, its executive committee and 
other committees for “the splendid co- 
operation given to the executive office 
in the past year.” Speaking of Past Presi- 
dent Powell, he said: “Jim Powell has 
been most conscientious in his duties as 
head of the Conference and, through 
close association with him at various 
meetings, I can assure every member of 
the Conference he has not only faithfully 
carried out his duties as president but 
has aggressively safeguarded our inter- 
ests and has rendered the Conference 4 
fine service.” 


RISKS RATED INDIVIDUALLY 


Non-bureau companies affiliated with 
Oregon Casualty Association have adopt- 
ed the individual risk rating plan, similar 
to that which the bureau has been em 
ploying in that state. The plan will be 
used for “relief” purposes to meet out- 
side competition or where the field rates 
for risks are not adaptable. Applica- 
tions for individual rates must be made 
to the association’s office which will also 
serve as a stamping bureau. 
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(laimants Take Lump 
Sums, Go on Relief 

CORRECTING PRACTICE IN MD. 
oylan, State Accident Commis- 

oF be to Avoid aie Me Pro- 


fessional Fees and Other Abuses 


Moylan, chairman Mary- 


Charles E } 
land State Industrial Accident Commis- 
<jon, has taken a vigorous stand against 


wholesale approval of claimants’ appli- 
cations for payment ot compensation 
awards in lump sums, also approval of 
compromisé settlements or contraverted 
claims where the agreement provides 
for payment in lump sums rather than 

n weekly payments. Hereafter no such 
»ayments will be considered by the com- 
mission without a hearing except in 
cases where the claimant does not live 
within fifteen miles of Baltimore. 

The new rule adopted by the commis- 
son sets forth that, “All applications for 
commutation of an award of compensa- 
tion to a lump sum payment, except in 
fatal cases and in cases where the lump 
sum applied for is $50 or less, shall be 
the Vocational Rehabilita- 

for an investigation and 





referred to 


tion Service 





applications must state the 
which the money is intended, 
the amounts to be paid as 
lawyers’ and doctors’ and must 
arry a certificate signed by two mem 
bers of the Baltimore City or the Mary- 
land Bar Association as to the reason- 
ahbleness of fees 


uses for 
including 
fees, 


Medical Report Required 
“All agreements for a 
settlement of 


final compro- 


nise and a compensation 


case under section 40 of the Workmen's 
Compensation Act shall only be = con- 
sidered by the commission when accom- 


panied with a recent medical report.” 
Mr. Moylan says, “that under the new 
rule abuses will be corrected definitely, 
the rule placing on the commission full 
responsibility in seeing that lawyers’ fees 
are not Investigations have 
lisclosed,” he continued, “that in a large 
majority of cases the claimant has un- 
wisely spent his money in a short time 
und gone on relief.” 





EXCESSIVE. 


JOHN K. STONE DEAD 


Victim of Fire That Destroyed Summer 
Place Near Phoenicia; Assistant 
Secretary Peerless Casualty 
loin K. Stone, assistant secretary 
Peerless Casualty, New York, died July 
4ina fire that destroyed his bungalow 


in Woodland Valley near Phoenicia, 
ie : : 
N Y. He was 34 years old and lived in 
White Plains. The coroner said that 


leath had been caused by suffocation 
and apparently had been accidental. A 
neighbor was aroused by the sound of 
shots and saw the bungalow in flames. 
Ulster County authorities said they be- 
heved the shots were caused by shells 
it in the building by friends of Mr. 
who did not own a gun himself, 
ngin of the fire was not determined. 
Mr. Stone was a son of Commander 
Kaymond Stone, United States Navy, 
retired, and Mrs. Esther King Suydam 
‘tone. He was graduated from Severn 
ty School at Annapolis and at- 
¢ United States Naval Academy. 








NEW ADVISORY BOARD MEMBERS 
American Mutual Liability has added 


+} ° ? - 
re new members to its New York 


advisory board. They are S, A. Scullen, 
President, S. A. Scullen, Inc., Cohoes; 
Wint! rop Kent, president, Flint & Kent, 
Buffal ; Herrman A. Schatz, president, 


ederal Bearings Co., Inc., Poughkeep- 
sie, N. Y. 


SOUTHERN CALIF. CLAIM OFFICE 
x. H. Plunkett, manager of the South- 
alifornia branch office of the Acci- 
ent & Casualty of Winterthur, has 
cpened a claims department, with L. B. 
Jtayson as manager. He has had many 
y€ars experience in claims work. 


Harlow G. Brown Host At 
Moving Picture Party 


Harlow G. Brown, resident vice-presi- 
dent, Continental Casualty’s Eastern de- 
partment, took some interesting moving 
pictures while vacationing recently with 
Mrs. Brown and his family at the Map- 
leton, Ore. ranch of Roy Tuchbreiter, 
vice-president of the company. Last 
Friday at the Drug & Chemical Club, 
New York, a group of Mr. Brown’s 
friends and associates saw these pictures 
and were much impressed. Closeups of 
the ranch, cattle and the Tuchbreiters’ 
beautiful home were shown as well as 
an unusual shot of a deer taken through 
the windshield of a car, 


Day in Boston 


(Continued from Page 11) 


ting into fine fettle tor his chairmanship 
of the forthcoming Million Dollar Round 
Table meeting, was cruising on his boat 
in the Caribbean near Nassau. While 
chatting with Ralph the phone rang and 
in came a call by wireless from Paul 
thousands of miles away. His boat, it 
seems, is equipped to send such messages 
and thus he keeps in touch with what’s 
going on at home. 

Ralph Sanborn reports that he is gath- 
cring material for a novel. 


Gay, Lanagan and Phelps 


One of the comparatively newcomers 
in Boston is Clyde F. Gay, Aetna Life 
general agent, whose background _in- 
cludes valuable home office agency de- 
partment training. He was back from 
\etna’s White Sulphur Springs conven- 
tion; looked keen and fit. 

Another newcomer in town is Joseph 
Lanagan, Mutual Life manager succeed- 


ing the veteran Paul Burns who is re- 
tiring after fifty years’ service. Mr. 
Lanagan took active charge a_ few 


months ago; is doing a good job. Form- 
erly he was in Manchester, N. H. for 
Mutual Life and prior to that in New 
York City as agency supervisor in Phil 
Cunningham’s Mutual agency downtown. 
He started as a clerk in the home office 

Nelson D, Phelps, who runs the North- 
western Mutual’s agency, has made many 
friends since he arrived about a year 
and a half ago in Boston. He had pre- 
viously been assistant director of agen- 
cies for the company country-wide. 


De Groat’s Treatises Appreciated 


When the name of Floyd E. De Groat 
comes up in Boston conversation his 
work in combatting savings bank life 
insurance is spoken of appreciatively. 
Mutual Benefit Life’s manager in town, 
highly respected, Mr. De Groat has writ- 
ten many a treatise on the subject and 
copies of his material are to found in 
agency offices throughout Boston’s in- 
surance district. 


Gerald M. Doherty “On Vacation” 


Gerald M. Doherty, who represents 
Continental American, was officially “on 
his vacation” when The Eastern Under- 
writer called but luckily for this reporter 
was in the office for a few minutes 
Three of his agents, he said, qualified 
to*attend the new home building dedica- 


tion last week-end. Mr. Doherty him- 
self did the spade work when ground 
for the building was broken and that 


spade hangs in his office. 

Final visit—and one of the most inter- 
esting—was with Tressler W. Callahan, 
reneral agent, Home Life of New York. 
His son, John, Dartmouth sophomore, 
and several other young college men are 
learning the life insurance business under 
his guidance, his office being sort of a 
laboratory testing ground for sales 
methods. 

A big topic of conversation among the 
agencies is the action various companies 
have or may take respecting war clauses 
and exclusion features in their policies 
The feeling is that there has been a rush 
of younger men to buy life insurance 
now while rates are low. This influx 
swelled business in June for a number 
of offices. 
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On Ford Good Drivers’ League Board 


Announcement was made recently at 
the office of Edsel Ford, president of the 
Ford Motor Co., of the appointment 
of Stanley F. Withe, head of the safety 
education department of the Aetna Life, 
and Harry Barsantee, supervisor of the 


tion; 
director of the National Safety Council 


and W. H. Cameron, managing 


Organized and sponsored by its presi- 


dent, Edsel Ford, the Good Drivers’ 
League is being developed on a nation- 
wide basis as a means of encouraging 








Stanley F. Withe at his desk 


news bureau of Travelers, as members 


of the honorary board of the Ford Good 
Drivers’ League. 


Mr. Withe attended an organization 
meeting of the board on April 22, in 
Detroit. The board is made up of twen- 


ty-three public officials and others prom- 
inent in the field of safety education, 
including Theodore Roosevelt, Jr., Fior- 
ello H. LaGuardia, mayor of New York 
City; Police Commissioner Valentine of 
New York City; Paul G. Hoffman, presi- 
dent of the Automotive Safety Founda- 





Ohio Court Decision 
On Status of “Adult Child” 


An Ohio Supreme Court opinion is 
that under the workmen’s compensation 
act an “adult child” physically or men- 
tally incapacitated from earning, is pre- 
sumed to be wholly dependent on the 
parent with whom he lives up to the 
parent’s death, but such presumption of 
total dependency is not conclusive and 
may be rebutted by evidence as to the 
fact and degree of dependency. The 
court affirmed the lower court’s finding 
that a 29 year old man, father of two 
children, was a dependent of his late 
father, and entitled to share in the in- 
dustrial fund. 





A. D. SMITH, JR., MARRIED 

Arthur D. Smith, Jr., East Orange, 
N. J., and Miss Marjorie Wheaton, 
Ogdensburg, N. Y., were married July 
13. Mr. Smith is in the law department 
of the Association of Casualty & Surety 
Executives in New York. 


American youth to learn the principles 
of skillful driving. Membership in the 
league is open to all boys legally quali- 
fied to drive in their respective states 

Details of an essay contest for Drivers’ 
League members is being announced 
currently in boy’s magazines and other 
periodicals. One winner of the essay 
contest in each state will be selected to 
participate in a national contest based o1 
actual driving skill. 
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Cemetery Insurance 
To Be Made Attractive 


CERTAIN NEEDS RECOGNIZED 
Attorney Sawyer of National Bureau 
Suggests Liabilities Burial Ground 
Associations Face 


E. W. Sawyer, attorney for the Na- 
tional Bureau of Casualty & Surety 
Underwriters, addressed the New York 
State Association of Cemetery Super- 
intendents at Jamestown, N. Y. July 16 
on forms of insurance useful to such 
organizations, saying that “unfortunately 
the current rapidly developing move- 
ment toward broader policies embracing 
practically all loss hazards has not yet 
reached the stage at which it offers at- 
tractive broad-form policies for ceme- 
tery associations, but such policies are 
definitely in the offing. You may rea- 
sonably expect developments of import- 
ance before the year is ended.” 

Liabilities Possible 

Mr. Sawyer proceeded to make a sur- 
vey of exposures, suggesting that 
a cemetery association owns buildings 
and is likely to suffer loss by damage or 
destruction of them. Also property 
other than buildings is subject to loss. 
The association’s liability to employes 
must be considered. Is the association 
within the compensation law? 

Losses may arise out of injuries to 
those who may be properly within the 
cemetery grounds and even to tres- 
passers. It is important that the status 
and liability of lot owners in the ceme- 
tery be fixed and understood. Who is 
responsible for the safe condition of a 
lot? If the association conducts busi- 
ness away from its premises there are 
additional liability loss hazards in con- 
nection therewith. 

Hazards Will Vary 

What about the funds of the associa- 
tion? Who has access to them? 
ble burglary and embezzlement have to 
be considered. There is also liability 
of the association for wrongful permis- 
sion for removal of bodies. After speak- 
ing at considerable length on the various 
kinds of insurance suggested by the 
foregoing list of possible hazards, Mr. 
Sawyer said: 

“The suggested insurance program for 
the hazards which I have assumed in 
the suppositious survey is not complete. 
The hazards of the association will vary 
greatly with size and scope of activities. 
There are reported cases in which 
cemetery associations have been en- 
gaged in manufacturing and merchan- 
dising. As I said at the outset the pur- 
pose of my talk is to suggest a train 
of thought. I hope it will have suggested 
not only the proper train of thought 
but also the channels in which the train 
of thought should be directed in order 
that a proper appraisal of loss hazards 
may result and a proper insurance pro- 
gram may be adopted. 

Legislation Suggested 

“IT am tempted to suggest that it might 
be worth while for your state organi- 
zation to seek legislation which would 
place cemetery associations on a par 
with religious, charitable and educational 
institutions with respect to immunity 
from tort liability, which would other- 
wise protect cemetery associations from 
loss hazards. It has always seemed to 
me anomalous that the law, so solicitious 
in protection of the sacred right of 
sepulture, has not clothed the burial 
ground with immunity from mundane 
controversies of men. There is room for 
much improvement in that direction. 
Certainly the cemetery should enjoy at 
least the immunities we extend to schools 
and churches. No spot on earth is more 
dear, more sacred in our thoughts, or 
closer to God than the final resting 
place of those whom we have loved.” 


loss 


Possi- 





LICENSED IN MICHIGAN 


National Surety Marine Insurance Co., 


new affiliate of the National Surety 
Corp., has been licensed in Michigan 
to write inland marine. 


Judgment Feature in 
Responsibility Law 


EXPERIENCES IN NEW JERSEY 
George Schwoebel Talks on Old and New 
Statutes, Conditional License, En- 
forcement of Payments 

The judgment feature of New Jersey’s 
financial responsibility law was explained 
by George Schwoebel, director financial 
responsibility division, New Jersey Motor 
Vehicle Department, to the American 
Association of Motor Vehicle Adminis- 
trators when they met recently in 
Albany. He related how the original 
New Jersey law provided that the driver 
or owner, or both, of every vehicle con- 
cerned in an accident resulting in prop- 
erty damage to the extent of $100, death 
or any personal injury, should prove evi- 
dence of financial responsibility for fu- 
ture accidents regardless of fault. 

This resulted in revocation of licenses 
of an enormous number of drivers for 
minor violations. That law became op- 
erative in November 1929. In the first 
year the law was enforced 65,769 per- 
were convicted of violations and 
31,307 drivers were involved in accidents. 
Those figures had increased by 1939 to 
100,000 and 70,000 respectively. 

Law Unenforcible 

Although the legislature had been told 
that the law could be administered with 
a few clerks, it developed that with 
thirty clerks completion of the work in- 
volved could not even be approached. 
The law in its original form was found 
to be practically unenforcible said Mr. 
Schwoebel. 


sons 


July 4, 1939 the amendment to the 
law adding the judgment feature be- 
came effective. It provides for revoca- 


tion of license of every defendant who 
fails to satisfy a judgment in excess of 
$100 within thirty days. Such revoca- 
tion to remain in force until the judg- 
ment was either satisfied in full or sat- 
isfactory arrangements were made for 
the payment of the judgment in install- 
ments and the defendant proved evi- 
dence of financial responsibility for 
future accidents. 
Payments Forced 

Concerning this Mr. Schwoebel said: 
“The judgment feature substantially 
guarantees some compensation to in- 
jured victims of motor vehicle accidents. 
There is no doubt that because of this 
provision of the law we have forced 
payment of many judgments’ which 
would have been otherwise uncollectible. 
For the first six months of 1940 there 
was certified to our office unsatisfied 
judgments amounting to $405,044. Dur- 
ing the same six months, we forced pay- 
ment of judgments totaling $106,191.” 

Small Minority Reckless 

After enumerating the principal pur- 
poses of the law Mr. Schwoebel com- 
mented: “A very small percentage of 
our drivers cause all our trouble in a 
given year. This minority class may in- 
clude new and different drivers each 
year but one should consider that the 
financial responsibility law is enforced 
on a three year period basis; that these 
three year periods interlock and form 
a continuous chain each year, adding to 
and eliminating drivers who are reckless. 

Conditional License 

“Under this law, if we do not remove 
this class of drivers from the highways, 
we have and will continue to force 
them into a financial responsibility posi- 
tion where they will be able to assume 
their obligations arising from their own 
negligence. During ten years we have 
removed from the highways 68,979 of 
this type. 

“Tt is the intent of our financial re- 
sponsibility law that those becoming 
subject shall operate in the future only 
insured vehicles covering which  cer- 
tificates of insurance are filed with this 
department. To accomplish this New 
Jersey gives everyone subject to this law 
a conditional driver’s license through use 
of an endorsement. Experience has 
proved that this endorsement is one of 
the best safety persuaders we have 


today.” 


ZEtna Burglary Data Useful to 
Agents Selling Such Insurance 


Aetna Life Affiliated Companies has 
issued a special circular on house bur- 
glary and suggests several precautions 
that owners can take when 
away on vacation or absent from the 
house for a shorter time to lessen the 
likelihood of being robbed. The circular 
furnishes good material for agents to use 
in bringing to their clients the need for 
burglary insurance, particularly during 
the Summer months when so many 
people are away. 

A point is made of the usual manner 
in which most families unconsciously ad- 
vertise the fact that there’s nobody at 
home, thus making it easy for burglars 
to determine the safety of entering the 
house. For example, the place may have 
the general appearance of abandonment, 
lawn uncut, ete. The mailbox may be 
stuffed with mail, newspapers may be 
left on the porch or the milk bottles 
may have accumulated. Leaving the 
house dark and the shades up when the 
family is out for a short time is an invi- 
tation to the burglar. 


property 


A study made by Aetna Life involving 
burglaries reported in forty-seven prin. 
cipal American cities reveals that 
“family away for the evening” is the 
leading factor in making residense bur. 
glaries possible. The survey further 
shows that more burglaries, on the ayer- 
age, are committed between 8 p.m, and 
midnight than at any other time of day 
During this period more burglaries were 
reported as occurring around 9 p.m. than 
at any other specific hour. 

Burglaries in cities and towns in the 
West seem to occur on the average at an 
earlier hour. San Francisco, for ex- 
ample, reports more burglaries between 
2 and 5 pm, while Honolulu, Los 
Angeles and other western centers re- 
port the majority as occurring between 
6 and 8 p.m. 

One fact borne out by reports re- 
ceived from the various cities is that 
regardless of the time of the robbery 
burglars make it their business to learn 
beforehand when their intended victim 
is likely to be away from home and the 
property left unguarded. 





I May be Wrong 


(Continued from Page 27) 


New York, for the last. Superintendent 
of Insurance Pink writes: 

“I have been very much interested in 
your articles on compulsory insurance. It 
seems to me that something of that kind 
(Italics our) has got to come. The ques- 
tion is what ts the best solution, 

“We had the bill introduced at the last 
session in order to secure serious study 
and constructive criticism. So far as we 
can see, something along the line of this 
bill is the best way out. Jf there ts any- 
thing better we will be glad to know. No 
one should be better qualified to advise on 
this than those who have had actual ex- 
perience in the insurance field.” 

Edex had the benefit of a long quiet 
talk with Superintendent Pink and his 
deputy, Mr. Cullen. Their minds are 
open to an extraordinary degree. They 
realize that the state’s primary con- 
cern lies, not in the insurance of motor- 
ists’ pocketbooks, but in the indemnifi- 
cation of innocent victims of motor 
operation. They have turned to the 
former only because they have found 
no other way of effecting the latter. 
Convinced that an abuse exists, they 
seek the cure economically least ex- 
pensive and least drastic. They don’t 
know what it is. They hope that out 
of the intelligence and _ constructive 
ability of the insurance group the solu- 
tion may emerge. Meanwhile, while we 
are relatively silent, they are appar- 
ently being bombarded with every kind 
of suggestion, some thoughtful and many 
crackpot, from other sources. 


Outlook in New York 


“Thus the problem comes indirectly 
home to us. Unless more vital and ter- 
rifying issues cross our horizon, which 
God forbid, that problem will be squarely 
in our laps when the next New York 
Legislature convenes. We may be rea- 
sonably sure that with the backing of 
the Insurance Department the bill there 
proposed will pass. Will we then be 
prepared to meet the issue?” 

All this sounds as if Edex thought he 
had the solution. He hasn’t. He doesn’t 
like compulsory insurance. He _ hasn't 
found anyone, and this includes the de- 
partmental officials, who does like it, 
save for a few producers who mistakenly 
suppose that compulsion will increase 
their income. On the other hand he 
realizes the essential validity of the 
complaint against the licensing of ir- 
responsible drivers. What damage they 
do or whether that damage is grossly 
overestimated or underestimated, he 


doesn’t know. He doubts if anyone 
does, if any reasonably accurate survey 
of that question exists. And he has 
preferred to reserve his final conclu- 
sions, his personal conclusions—for al- 
though a company man he speaks here 
only as an individual—until we have the 
benefit of the thought of our best in- 
surance minds when, as and if they 
finally face the problem on a practical 
and factual basis. 


Much Work Ahead 


Yet one thing Edex thinks he does 
clearly perceive: That the time for pre- 
paredness is now. The problem is a 
public one. A continued attitude of 
silence or of more or less static opposi- 
tion seems unwise. If the claim that the 
uninsured, financially irresponsible driver 
constitutes a serious economic ill is false, 
we should publicly demonstrate that 
fact. If study proves it to be true, then 
we above all other classes in the com- 
munity should be active in seeking the 
remedy. Edex emphasizes: 

“We realize that the subject is already 
receiving attention within our associa- 
tions. We appreciate the need for uni- 
son; for the reconcilation as far as pos- 
sible of divergent opinion, yet we earn- 
estly urge greater speed. Intelligent pro- 
grams in our business, like armaments 
and munitions, are long in the making. 
Once we have formulated such a program 
the slow process of public education still 
lies ahead. 

“It seems evident then that in the near 
future, in New York at least, Insurance 
should be thoroughly prepared to do one 
of three things: to justify its opposition 
to compulsory insurance; to contribute 
out of our collective abilities some more 
reasonable and less drastic remedy; of 
failing either of these, to cooperate in 
the framing of intelligent and well con- 
sidered compulsory legislation. Which- 
ever we elect, next year may prove too 
late.” 





UNSWORTH 25TH ANNIVERSARY 


Ernest Unsworth, supervising engineer 
of the Hartford branch office of the 
Travelers, was congratulated by his 
friends and business associates of the 
Hartford and other branch o‘fces i 
Connecticut upon his twenty-fifth anni- 
versary recently. Mr. Unsworth was pre- 
sented with a ship’s clock and barometer, 
besides several baskets of flowers. First 
employed in Rochester, N. Y., as an in- 
spector in 1915, Mr. Unsworth went to 
Elmira, N. Y., for a year and then re- 
turned to Rochester where he became 
senior engineer in charge of the office. 
In 1926 he was transferred to Hartford 
as supervising engineer of the branch 
office. 
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